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The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
PLAIN COMMON SENSE industry is alive and living is a pleasure. 
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hundred seventy- 
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A direct contract with the Company 
Unlimited territory 

Participating and Non-Participating Policies 
A real opportunity to grow with the 
Company 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as- 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 


Prospect finding service 
Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 

Today, write for our booklet, ‘Selling 


Perfect Protection’’ which gives other 
salient features in the Reliance Program. 








“Sell Perfect Protection 
and you'll sell MORE 
Life Insurance” 
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RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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BASIS OF LIFE COMPANY 
MAKE-UP 


Mutualization of Stock Carrier and 
Vice Versa Discussed 








G. L. E. KLINGBEIL’S VIEWS 





National Progressive Life Has Charter 
Amendment Allowing Change 

The question of transforming stock life in- 
surance companies into mutual life insurance 
companies and vice versa has been agitated to 
no little extent in the life insurance business 
generally for some time and recently, and more 
particularly, during the sessions of the Amer- 
ican Life Convention. G. L. E. Klingbeil, 
president of the National Progressive Life In- 
surance Company, Omaha, believes that if it 
is right for a stock life insurance company to 
mutualize and, in so doing, cause the policy- 
holders to pay for the value of the company, 
it is equally justifiable to have the policyhold- 
ers paid the value of the mutual business when 
a mutual is transformed into a stock life in- 
surance company. President Klingbeil, dis- 
cussing this subject, sends THE Spectator the 
following letter containing an amendment to 
the charter of his company which has been pro- 


posed: 
[To the Editor of THe Spectator] 

I am attaching hereto the copy of an amend- 
ment which will be incorporated in our charter 
at the first annual meeting of the policyholders 
next January. This is an entirely new depar- 
ture in life insurance and will eliminate methods 
pursued in the past, and I believe it to be in 
the right direction. If it is right and proper 
for a stock company to mutualize and make the 
policyholders pay for the going value of the 
business, then it is certainly eminently right 
and proper that, when a mutual company is 
stocked, the policyholders should have the same 
right to receive pay for the actual going value 
of the mutual business. 

I have no doubt that this will be of some 
interest to THe Spectator, which has just 
passed its sixtieth anniversary. 


ARTICLE IV—AS IT NOW APPEARS IN THE 
CHARTER OF THE NATIONAL PROGRES- 
SIVE LIFE INSURANCE COMPANY 
ARTICLE IV 
PLAN oF BUSINESS 
The company shall do business on the Mutual Legal 
Reserve Plan, but its members reserve the right to 
accept any provision of law now in force, or which 
may hereafter be enacted, for changing from the 
Mutual Legal Reserve Plan, to the Joint Stock Legal 

Reserve Plan. 


NEW SECTION IV—AS PROPOSED FOR ADOP.- 
TION AT THE NEXT ANNUAL MEETING 
OF THE POLICYHOLDERS ON THE 
THIRD WEDNESDAY IN JANU- 

UARY, 1929 
ARTICLE IV 
Pian oF BusINEss 
The company shall do business on the Mutual Legal 
Reserve Plan, but its members reserve the right to ac- 


(Concluded on page 7) 





FIRE SETTLEMENTS 
ABROAD 


German Companies Evolving Plan to 
Meet Depreciation Losses 








POLICYHOLDERS’ NEEDS ARE FIRST 
CONSIDERATION 





Coverage Is Called “New Value Supple- 
mentary Insurance” 


The “sound value at the time of the fire,” or 
what it would then cost to rebuild or replace, 
less depreciation, however caused, is the basis 
for the indemnity granted under a fire insur- 
ance policy by most companies abroad. In case 
of objects which have been used for a more or 
less extended period, the insured must pay out 
the difference between new and old. 

This frequently works a hardship on the as- 
sured, but on the whole this indemnity has been 
acceptable and fulfilled the economic purposes 
of insurance, all the more so as in an adjust- 
ment the sound value is generally well above 
the selling value of the destroyed thing. 

The war and its economic consequences in 
most, if not all, European countries has worked 
a great change, as most accumulations of wealth 
which were not invested in tangible, physical 
values, were either entirely destroyed or greatly 
diminished through inflation and money depre- 
ciation. In pre-war times the assured found lit- 
tle, if any, difficulty, in case of loss by fire 
where the indemnity paid him did not suffice 
for reconstruction or replacement, to raise the 
necessary funds at a reasonable rate of interest, 
provided he had not through years accumulated 
reserves for meeting depreciation, on which he 
could fall back. These reserves have been de- 
stroyed during the inflation period and at pres- 
ent the assured is faced in the above mentioned 
emergency with serious difficulties. For this 
reason industrial interests have become more 
and more insistent in asking for insurance, 
which in case of destruction by fire pays the 
new value and not the depreciated value. 


As a matter of fact, even though Continental 
companies do not look with favor on this kind 
of insurance, reinstatement or replacement in- 
surance is nothing new in England where it 
has been written for a considerable period. It 
is given only on buildings and machinery and 
coupled with the obligation to reconstruct with- 
in a given time. In Germany two public fire 
insurance companies, the “Feuersoziaetate of 
Berlin” and the “Hamburger Feuer Kasse” of 
Hamburg write this class of business success- 
fully. Their experience can however, not be 
taken as a fair average, as they write a pre- 
ferred. class of business on which they have a 
monopoly and the insurance of which is com- 
pulsory, and in both cities exceptionally well 

(Concluded on page 19) 
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AIRCRAFT GROUP FORMED 


United States Aviation Underwriters 
Organized in New York 








DAVID C. BEEBE IS PRESIDENT 
Four Leading Casualty Companies Enter 
Pool With Equal Number of Fire 
Carriers 

Aviation insurance, the infant of indemnity 
protection in this country, is rapidly emerging 
from its swaddling clothes and, on Monday of 
this week, received a stimulating injection with 
the news that the United States Aircraft Insur- 
ance Group had been formed by four casualty 
and four fire insurance companies to write 
practically all lines of aeroplane coverage. 

The casualty companies in the group are the 
United States Fidelity and Guaranty Company, 
Baltimore; New Amsterdam Casualty Com- 
pany, Baltimore; New York Indemnity Com- 
pany, New York; and Maryland Casualty Com- 
pany, Baltimore. The fire companies are the 
United States Fire, North River, Pacific Fire 
and National Union Fire. As far as financial 
stability is concerned, the new group is singu- 
larly fortunate and represents an aggregate 
capital and surplus of $74,078,333. 

All insurance passing into the hands of the 
group will be handled, from August 1, by the 
United States Aviation Underwriters, Inc., 80 
John street, New York city, which has been 
formed specifically for that purpose. Risks 
coming in will be underwritten on a pro rata 
basis among the companies composing the group. 
David C. Beebe is president of the United States 
Aviation Underwriters and, in addition to eight 
years of insurance experience, has a background 
of service as a war-time pilot. Technical di- 
rection of the business will be in charge of Reed 
M. Chambers, former commanding officer of the 
First Pursuit Group and, since the war, closely 
connected with the development of aviation. 
President Beebe recently completed an extended 
tour of Europe during which he visited all the 
important airports abroad studying conditions, 
investigating hazards and examining into the 
insurance methods of such organizations as the 
British Aviation Insurance Group, the German 
Luftpool, the French and Italian Consortia and 
the Scandinavian pool. 

The casualty companies have long had an eye 
on the possibilities of aviation insurance in vol- 
ume but were unwilling, individually, either to 
accept the risk direct or worry about the rein- 
surance. Through the United States Aviation 
Underwriters, the four casualty companies, to- 
gether with the fire insurance companies, are 
now in a position where they can supply the 
demands of their agents and brokers for avia- 
tion insurance and where the agents and brokers 
can go before prospective policyholders with 

(Concluded on page 21) 
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I AM told that B. L. Tatman, president of 
the Reliable Life and Accident Insurance 
Company of St. Louis, recently went for a 
pleasure trip to Mexico. Returning from Mex- 
ico City the train on which he was riding had 
proceeded some 225 miles in an orderly fashion 
when it stopped at a siding to permit a south- 
bound train to pass. There it remained quietly 
for an hour, which is not so long for Mex- 
ico. The southbound train had not appeared 
and the engineer of Mr. Tatman’s train de- 
tached the engine and started up the main road 
alone. He had gone hardly a hundred feet 
when an explos’on just ahead caused him to 
apply his airbrakes. He then came back to the 
train and looked around a bit and soon discov- 
ered another bomb under the sleep:ng car on 
which Mr. Tatman and fifteen other Americans 
were passengers. Wires ran from the bomb to 
nearby bushes where it was cheerfully inferred 
bandits were hiding. The wires were cut and 
the train remained on the siding all night and 
in the morning was detoured to Queretare where 
it was learned that the southbound train which 
had failed to appear had been bombed and de- 
railed by bandits, the engineer and another 
person killed and four passeugers injured. 


* * * 


OT all the good tennis playing is being done 

abroad in preparation for the Davis Cup 
matches. Down in Baltimore Henry Clabaugh 
retained the junior tennis crown of that city 
a few days ago by defeating Billy Jacobs, na- 
tional boy tennis champion, who is playing his 
first year as a junior. Clabaugh is the son of 
Charles C. Clabaugh, general supervisor of 
agencies of the Maryland Life Insurance Com- 
pany. 

* * * 


VERY unusual honor was recently be- 

stowed upon two widely known Ameri- 
can insurance officials, E. E. Rhodes, vice-presi- 
dent of the Mutual Benefit Life Insurance Com- 
pany of Newark, and John G. Parker, actuary 
of the Imperial Life Assurance Company of 
Toronto. The Institute of Actuaries of Eng- 
land changed its by-laws, a procedure which in- 
volved action by the Privy Council, so thai it 
could elect them Fellows of the Institute. 


¢¢¢ 


HE Sterling Life, Health and Accideat Ia- 

surance Company of Los Angeles has been 
granted a permit to dispose of 7500 shares of 
$20 par value capital stock by the State Cor- 
poration Commission at $30 a share. The com- 
pany has a. authorized capita! of 50,000 shares. 
It will transact a general life insurance busi- 
ness. The officers include:. Bertram E. Green, 
president; Benjamin. ‘T. Campbell, secretary; 
Liles H. Lightfoot, M. H. Topping, W. W. 
Welborne, Homer L. Weiborne and Roy A. 
Dalton, directors. 


CCORDING to the “dope,” the Indemnity 

Insurance Company of North Amer- 
ica has announced that it has entered the avia- 
tion insurance field. However, the company 
declared that it is writing but one coverage— 
liability—and will not accept business on any 
other aviation lines. 

The company also announces that it has is- 
sued riders for its accident policies now ia force 
covering policyholders in the event they are 
killed or injured in airplane accidents. 


* * * 


P W. LINSCOTT, superintendent of the 
+ claim department for the Employers Lia- 
b lity Assurance Corporation, Ltd., and for its 
two subsid:ary companies, the American Employ- 
ers Insurance Company and the Employers Fire 
Insurance Company has announced the appoint- 
ment of O. B. Skinner as superintendent of 
the New York claim department, succeeding 
C. E. Cherry, effective July 15. Mr. Skinner 
was formerly superintendent of the Middle De- 
partment claim department at Philadelphia. He 
is succeeded there by George L. Brown, for- 
merly of the Newark office. 


* * * 


HE business of the American Liability Com- 

pany of Cincinnati has been reinsured by 
the American Liability and Surety Company as 
of June 30, 1928. The American Liability and 
Surety Company has been incorporated under 
the laws of Ohio with capital of $300,000 and 
surplus of $300,000. It is controlled by the 
Western and Southern Life Insurance Com.- 
pany of Cincinnati. 


* * * 


OLLOWING the death in the firm, Wood- 

ward, Fondiller & Ryan, consulting act- 
uaries of New York, announce that the pro- 
fessional work of the firm which heretofore had 
been under the direction of the late Joseph H. 
Woodward has been divided among the part- 
ners so that subjects involving life contingen- 
cies—including pensions, personal accident and 
sickness insurance—will be directed by Jonathan 
G. Sharp, F.A.S., who has been a member of 
this partnership since January 1, 1927. Mr 
Sharp will continue to have the assistance of 
Gilbert E. Ault and Kenneth B. Piper, asso- 
ciate actuaries. 


* * * 


< awe eleventh annual conference of the Su- 

per:ntendents of Insurance of the Provinces 
of Canada will be held at the. Saskatchewan 
hotel. Regina, Saskatchewan, 6a September ‘19. 


- 20 and: 21, according to’ an announcement just 


sent out by R. Leighton Foster, superintendent 
of Ontario and secretary of the association. 
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¢éFINHE time has come” the Walrus might 
say, “to speak of many things.” Such 
as, for instance, the National Surety Company 
forming a fire running-mate, the mysterious and 
spectacular death plunge of Alfred Lowenstei:.. 
the Banictaly’s insurance program, the Amer- 
ican Agency System and Ebenezer Atwater who 
used to run the general store back in Four 
Corners where I was born. * * * And the 
greatest of these is Ebenezer. 
* * * 

LAS, poor Ebenezer, for his star is on the 

wane. And in mouring for his declining 
fortunes I am not motivated by any personal 
affection for the old skinflint because there has 
been little love between us since the day he 
urged my father to horsewhip me for snatching 
one of his scrimy apples. But it seems to me 
that Ebenezer is symbolic of something much 
greater than himself. Poking about in his own 
little shop there, measuring out a peck of pota- 
toes or fitting out a customer with a new sum- 
mer straw, or, along towards closing time, 
hunched over his cluttered desk, peering through 
double lensed spectacles at his laboriously pen- 
ciled accounts in an effort to determine his scant 
profit on the day’s transactions, he represented, 
I believe, a fine American tradition that had lit- 
tle in common with the Bancitaly or Alfred 
Lowenstein. But the American Agency System, 
now, that is something more in Ebenezer’s line. 
Yes, I know the Fourth of July has passed but 
I’m going to get out my flag and wave it for 
Ebenezer and the American Agency System. 
The day may come when it will droop at half 
mast for both of them. 

* * x 

Frok® America was once pre-eminently the 

land of the individual. The American 
genius for business and industry was nourished 
on this straight-forward, hard-hitting philosophy 
that was the natural outgrowth of the grim 
struggle for existence waged by the doughty 
pioneers of a century and a half ago. The 
history of successful business enterprise in this 
country is the history of the small, independent 
worker. 


* * * 


O when I read that Alfred Lowenstein, of 
S obscure origin, albeit the third richest man 
in the world, leaps out of his airship and turns 
the stock market on its ear, and that the 
Giannini interests propose to push the Ameri- 
can agent out of the picture by passing out 
loans, mortgages and insurance policies through 
the same window, and that Ebenezer has been 
forced on the rocks because the new chain store 
hopelessly undersells him, it fills me with in- 
stinctive aversion. Why? Oh, just a fussy old 
prejudice, I guess, against things European, and 
Medieval, and feudalistic, and monopilstic, and 
soul-stultifying. * * * Strike up the band. 
Mr. Sousa—you know the tune! 
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T HE SPECTATOR is issued in two sec- 
tions this week. Section II con- 
sists of the index to Volume CXX of 
THE SPECTATOR, covering the period 


from January to June, 1928, inclusive. 
The index, because of cross-references 


by authors and titles as well as by sub- 
ject matter, forms a ready means of ac- 
cess to any and all events worth-while in 
the insurance business and constitutes an 
open sesame to insurance history and 
education for the first six months of this 
year. It is distributed free as an addi- 
tional service to subscribers. 





A MUTUALIZED INSURANCE 
MAGAZINE 

TOCK fire and casualty, as well as 
S quite a number of life insurance 
companies, are conducted for the purpose 
of obtaining a profit for their stockhold- 
ers. Many mutual fire and casualty in- 
surance companies are organized along 
the line of propaganda that they supply 
insurance at cost to their members. Stock 
insurance companies and agents are con- 
stantly trying to line up the insurance 
papers to fight this mutual propaganda 
which they claim is a serious menace to 
the stock companies. 

At every convention of the National 
Association of Insurance Agents, appeals 
are made by the speakers for united ac- 
tion in the effort to fight the inroads of 
the mutuals, and representatives of insur- 
ance papers attending such conventions 
of agents are told by the delegates that as 


advocates of sound insurance given by 
the stock companies they are expected 
to do all they can to have their papers 
assist in fighting the mutual danger. 

It is to be presumed when the National 
Association of Life Underwriters was 
started by a body of life insurance agents 
and negotiated the monthly paper The 
Life Association News, that this pub- 
lication would also be conducted at cost 
for the benefit of the members. It was 
understood at the start that the Associa- 
tion would be supported and conducted 
by insurance agents; yet now that it is 
established, constant appeals are made to 
the life insurance companies to support 
The Life Association News, and the pages 
of that periodical show many advertise- 
ments of companies. Recently the Asso- 
ciation has mailed to life companies gen- 
erally a special appeal for increased ad- 
vertising in The Life Association News. 
A few of the life companies have sent to 
THE SPECTATOR a copy of this letter 
mailed to them by the National Associa- 
tion, urging the companies to increase 
their advertisements, or asking the com- 
panies which do not advertise to respond 
to the Association’s appeal for a liberal 
advertisement to be inserted in the col- 
Mention 
is made of the fact that the National As- 


umns of the Association paper. 


sociation has entered on a program of 
reorganization and expansion, and the life 
insurance companies are requested to 
contribute to the increased expense. 

As already stated, agents of fire and 
casualty insurance companies ask the as- 
sistance of the insurance papers to pro- 
tect their business against the inroads of 
the mutuals, but at the same time support 
an official organ which, to the insurance 
journal, is the same as the mutual com- 
pany is to the stock insurance man. The 
official organ of the National Association 
of Life Underwriters is similarly criti- 
cised as a mutualized insurance magazine, 
competing with the regular professional 
insurance papers. 

THE SPECTATOR appends a copy of one 
of the letters sent to it by an officer of 
a certain life insurance company thus ap- 
pealed to, who also enclosed a copy of the 
letter mailed to him by the National As- 
sociation : 


[To the Editor of THE Specrator] 
Thinking that you would be interested in the 
methods the National Association of Life Un- 
derwriters is using to increase advertising in 


~ 
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The Life Association News, I am sending you 
a copy of a letter which has evidently been 
broadcast to all legal reserve life insurance 
companies in the United States. 

It may interest you also to know that the 

Life Insurance Company has de- 
clined to be thus forced by this organization to 
give a larger advertisement to the National As- 
sociation organ. We are going to write to the 
National Association that we are spending so 
much a year for space in the paper and will 
under no circumstances increase the contract. 

Our officers generally agree in expressing 
disapproval of the entry of the National Asso- 
ciation into the publishing business in compe- 
tition with the regular insurance papers. There 
are opportunities for a wider and broader ser- 
vice by the National Association in the de- 
velopment of more life insurance agents to sell 
life insurance. If properly encouraged, the 
regular insurance publishing houses would, we 
believe, materially assist the National Associa- 
tion in thus more widely spreading insurance 
information that will increase the number and 
efficiency of agents throughout the country. 

If the National Association would give up the 
business of publishing, it would thus become 
able, with the wider co-operation of the trade 
publishers, to more extensively broadcast in- 
surance educational material, thus substantially 
increasing the number of insurance agents. 

Sincerely yours, 
AGENCY SUPERINTENDENT. 


HE best record in many months, so 

far as the fire loss in the United 
States and Canada is concerned, was made 
in June last, when the loss, according to 
the records of the Journal of Commerce, 
was but $11,123,000. This sum brings 
the total for the first six months of the 
current year up to $175,048,800, which is 
nearly $1,900,000 less than in the corre- 
sponding period last year. The loss in 
June, 1927, was $25,481,200, so that the 
June loss this year represents a decline 
of over $14,300,000. 


Mexican Flyer’s Insurance Had Expired at 
Time of Deadly Crash 

PHILADELPHIA, PENNA., July 17.—Personal 
accident insurance for $25,000 on the life of 
Captain Emilio Carranza, Mexican aviator, who 
was killed when his aeroplane crashed near 
Sandy Ridge, N. J., had expired. At the time 
of his death no aircraft insurance at all was in 
force, a policy which called for $10,000 fre 
and crash coverage having expired on June 24. 
Captain Carranza and his ’plane were insured 
originally through Barber & Baldwin, aviation 
underwriters of New York. Major G. L. Lloyd, 
vice-president of Barber & Baldwin, confirmed 
to THE Spectator the fact that, to the best of 
the firm’s knowledge, no insurance was in force 
when the Mexican flyer was killed. The origi- 
nal policies had been insured by the Indepen- 
dence Fire and Independence Indemnity compa- 
nies of this city. 





Life Insurance 


11.2 PER CENT GAIN 


Life 





Insurance Beats Same 


Month of 1927 


ORDINARY BUSINESS WAS $767,865 ,000 


June 





Increase for First Six Months of 1928 
Amounts to 7.3 Per Cent 

New life insurance production during June 
was 11.2 per cent greater this year than in 1927. 
Such writings during the first half of this year 
were 7.3 per cent greater than during the corre- 
sponding period of last year. These results are 
shown by a compilation forwarded by the As- 
sociation of Life Insurance Presidents to the 
United States Department of Commerce. The 
report combines the records of new life insur- 
ance production—exclusive of revivals, increases 
and dividend additions—of forty-four member 
companies having 82 per cent of the total life 
insurance in all United States legal reserve 
companies. 

For the month of June, new ordinary insur- 
ance amounted to $767,865,000, against $696,742,- 





000 in 1927—a gain of 10.2 per cent. New in- 
dustrial insurance amounted to $214,882,000. 


against $221,780,000 in 1927—a decrease of 3.1 
per cent. New group insurance was $113,711,- 
(00, against $67,817,000 last year—a gain of 
67.7 per cent. The aggregate of all classes for 
June of 1928 was $1,096.458,000, against $986,- 
339,000 for June of 1927—a gain of 11.2 per 


cent. 





FOREIGN NEWS 











The Presse Exposition takes place in 
Cologne, Germany, from May to October, this 
year. Insurance is represented by a number of 
exhibitions and companies. The Aachen & 
Munich, Allianz & Stuttgarter, Vaterlaendische 
& Rhenania, Union of German Life Insurance 
Companies and others are displaying their ad- 
vertising methods. The Aachen & Munich has 
a very conservative display. The Allinaz & Stutt- 
garter uses more aggressive methods. An elec- 
tric, round-disk, flash sign, about 4 feet in diam- 
eter, flashes the message “We receeive a loss re- 
port every 1% minutes,’ which slogan appears 
in all the advertising matter of the company. 
Another sign reads “We pay out in losses 10,000 
Reichsmarks every hour.” The Nordstern has 
a group of figures, designed by Prof. Hohlwein 
of Munich, symbolizing the various branches of 
insurance written by the company: fire, accident, 
burglary, etc., and a vast display of literature, 
also a number of very old policies (one of 1529) 
and licenses. The whole is carried out in a color 
scheme of blue-black, gold, the colors of the 
company. The Vaterlaendische & Rhenania ex- 
hibit the oldest share certificate of 1872, accord- 
ing to the Deutsche Versicherungs Presse. 
The Union of German Life Insurance 
Companies represents life insurance as a whole, 
and the members of the Union are not repre- 
sented as single units. This exhibition is not 
very fortunate, as the wording of the tables, 
while graphic, is too technical to attract the lay- 
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man. Large colums show the growth of life 


insurance, growth of the assets of the compa-~ 


nies (rather an unfortunate attraction, as it will 
invite unwelcome attention and criticism from 
ill-informed persons). The whole section is not 
as yet quite complete. A comparison between 
life and social insurance and of German life 
insurance and other countries, especially the 
United States, is not made. On the whole, it is 
a gratifying step forward to see insurance rep- 
resented in an exhibition of this kind. 


F. A. Griswold Dies 
Frederick A. Griswold, for 22 years general 
agent at Hartford for the Northwestern Mutual 
Life Insurance Company, died last week at his 
home in Wethersfield, Conn. 


Brooklyn National Life Has Over $10,000,- 
= 000 in Force 


William R. Bayes, president of the Brooklyn 
National Life Insurance Company, New York, 
announces that at the close of the first six 
months of 1928 business in force exceeds $10,- 
000,000. The paid-for business during the first 
six months of 1928 amounted to $3,600,000, as 
compared with $2,000,000 for the corresponding 
period of 1927. New business applied for dur- 
ing the first six months of 1928 amounted to 
$6,000,000, as compared with $3,500,000 for the 
corresponding period of last year. The applica- 
tions submitted during the month of June, 1928, 
were for more than $1,000,000. The company 
has fifteen general agencies with Frederick W. 
Ladue as superintendent of agencies. 
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Only 314% Term 


In 1927 Nylic Agents placed over $927,000,000 of 


New Insurance, distributed by policies as follows: 
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Whole, and Limited 
Payment, Life. 


Endowments . . . 
ee ere 


Number 


255,226 
48,182 





Amount 
$791,308,900 
104,881,500 
31,277,600 
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$927,468,000 
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ing “sales resistance.” 


it. 


industrious, persistent, satisfied 
and happy?” 


COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 








Term Insurance was only about 3 1/3% 
of the Total 


Most underwriters agree that, in general, life and endow- 
ment policies are best for policy-holders. 


Nylic rules and training strengthen Nylic Agents for meet- 
Consequently they do not use 


Term Insurance as an easy 
answer to “I can’t afford 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
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New Home Office Building now being 
erected on the site of the fameus 
old Madison Square Garden 
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MUNICIPAL BONDS AS 
INVESTMENTS 


Value to Life Companies Affected by 
Supreme Court Decision 


TAXABLE INCOMES INVOLVED 


Revenue from Tax Exempt Securities Re- 
duces Gross by Deal Means 


Municipal bonds, the income from which is 
tax free under the Federal income tax law, 
would appear to be an especially desirable type 
of investment for life insurance companies at 
the present time as a result of the decision re- 
cently handed down by the United States Su- 
preme Court in the case of the National Life 
Insurance Company of Montpelier, Vt., which 
had sued the government to recover $92,495 it 
alleged had been illegally collected from it on 
taxes on 1921 income by taxation of intérest 
derived from tax-exempt bonds. The Supreme 
Court’s decision was in favor of the National 
Life. 

Life insurance companies, under the terms of 
the Federal income tax laws, may deduct from 
their taxable income 4 per cen to their mean 
insurance reserves, which are the resultant of 
the amount of reserves at the beginning and at 
the close of a year added together and divided 
by two. The income from tax exempt bonds 
owned by the company is not taxable. It was 
held by the government that before the 4 per 
cent on the mean reserves be deducted from tax- 
able income, the amount of income received from 
the non-taxable bonds should be deducted from 
the gross income. In addition thereto, 4 per 
cent on investments in such bonds representing 
part of the insurance reserves is deductible from 
the gross income to obtain the taxable income. 
The effect of the court’s decision is that in- 
come from tax exempt bonds reduces the gross 
income by two amounts; first, by the actual in- 
come received by the bonds and, second, by a 
sum equivalent to 4 per cent of the investment 
value of such securities. This is equivalent, 
from the company’s standpoint, of receiving a 
refund of taxes equivalent to 4 per cent on tax- 
exempt securities and practically increases the 
yield on such securities by, say, % of 1 per 
cent (i.e., 121% per cent tax on 4 per cent in- 
come). In other words, a 4 per cent bond pur- 
chased on a 4 per cent basis would yield 414 
per cent to the company. 

A prominent official of one of the great life 
itisurance companies informed THE SPECTATOR 
that, as far as his company was concerned, 
this decision of the Supreme Court would mean 
a saving of about $500,000 a year based on its 
present holdings of non-taxable bonds. He 
added that life insurance men in general had 
not been especially sanguine that the National 
Life would win its case. He said that he would 
not be greatly surprised if, subsequently, the 


necessary changes in the income tax law would 
be made by Congress so that the income lost 
to the government because of the Supreme 
Court’s decision would be restored in the 
future. 


Mutual Benefit Life in New York 

Beers & DeLong, who succeeded L. A. Cerf 
as general agents in New York city for the 
Mutual Benefit Life of Newark, N. J., on Jan- 
uary 1 of this year, are continuing the fine rec- 
ord established by Mr. Cerf over many years. 
Mr. Cerf, whose agency has been the leading 
producer of the Mutual Benefit Life, has re- 
tired from active business and is devoting much 
of his time to travel. Last year Mr. Cerf's 
office paid for $28,500,000 of business. His 
two sons, L. A. Cerf, Jr., and A. G. Cerf are 
active producers for Beers & DeLong. 

The new agents have been representing the 
Mutual Benefit in other territories, Mr. Beers 
in St. Louis, Mr. Long in Syracuse. They have 
established training schols for the members of 
their staff and have already succeeded in devel- 
oping some of the younger men into real sales- 
men. During the first six months of 1928, the 
agency paid for $16,791,101 of life insurance, 
an increase of $2,191,031 over the correspond- 
ing figure of last year. Also, the average size 
policy written by Beers & DeLong agents this 
year has been increased 45 per cent. In other 
words, where the average policy last year was 
$5500, it is now $8000. 

Underwriters’ Statistical Bureau Consoli- 
dates With Library Bureau Division 
Joseph Raywid, general manager of the Un- 

derwriters Statistical Bureau, Inc., of New 

York, has announced the consolidation of that 

bureau with. the statistical service department 

of the Library Bureau Division; thus uniting 
under single management the oldest and one of 
the best established and most experienced statis- 
tical service organizations in this country. Mr 

Raywid, who organized the Underwriters Statis- 

tical Bureau, Inc., will continue with this com- 

pany as manager of the statistical service de- 
partment of the Library Bureau Division. 


Basis of Life Company Make-Up 
(Concluded from page 3) 


cept any provision of law now in force, or which may 
hereafter be enacted, for changing from the Mutual 
Legal Reserve Plan to the Joint Stock Legal Reserve 
Plan; such members of the company, however, who 
are unable,.or who do not desire to purchase their 
proportionate share of the stock in the stock company, 
shall in addition to being paid their share of the sur- 
plus fund of the comany, be compensated for their 
interest in the value of the going 
Mutual Legal Reserve Company at the time of adopt- 
ing the Joint Stock Legal Reserve Plan, by the pur- 
chasers o fthe stock; the value of the going business, 
and the method and manner of compensating them 
shall be determined by the members of the company 
at an annual meeting of the members; or, at a special 
meeting of the members, at which such change of plans 
is adopted. 


business of the 


NJ 


SAVINGS PLAN FORM 
INFRINGES LAW 


Wisconsin Attorney-General Rules 
Against Such Certificates 








APPROVED BY DEPARTMENT 
FOR THREE YEARS 


POLICY 


Opinion Holds That Coverage Involves Un- 
warranted Banking Features 

Mapison, Wis., July 16—Bank Examiner C. 
F. Schwenker believes one of the policy forms 
of the Guardian Life Insurance Company of 
Madison, known as the savings plan certificate, 
infringes on the banking law of the State and 
upon reference of the question to the attorney- 
geieral that official has rendered an opinion to 
that effect. 

The opinion of the attorney-general 
placed in the hands of the bank examiner last 
wee. That official said he had not yet decided 
what h‘s future course would be in regard to 
the question, but that he would confer with the 
attorney-general, the insurance commission and 
the officials of the company and probably ask 
changes in the form of the policy to conform 
to the attorney-general’s opinion. 

The policy in question is issued in un'ts of 
$100, with the initial payment being the full 
premium and is payable for the full sum at 
death or maturity, the maturity period being 
in accordance with the contract—5, 10 or 15 


Was 


years. 

In commenting on the objections of the bank 
examiner to the policy, George A. Boissard, 
head of the Guardian Life, said: 

If the policy in question is a violation of 
the banking laws then every single premium 
payment policy issued by life insurance com- 
panies in Wisconsin infringes on those laws. 
It is nothing more or less than single premium 
policy. The only difference from the usual 
policies of this character is that it is issued in 
units of $100 instead of a $1000. 

The insurance department has approved of 
the policy in question for the past three years, 
the company having issued the policy for that 
period. 

The opinion of the attorney-general declares 
that: 

An insurance company violates the State 
banking statutes if it issues bonds maturing 
in a certain number of years or upon death of 
the holder, the price of the bonds be‘ng depend- 
ent upon the maturity date and the age of the 
purchaser. 

The plan outlined in the insurance company’s 
advertisement involves soliciting, receiving, and 
acceptance of money on deposit as a regular 
business. The mere fact that there is an ‘n- 
surance feature involved, does not obliterate the 
banking features, the opinion stated. 

The opinion held that the company conducted 
its business in violation of the statute defining 
“banking,” and that section of the statute which 
makes it “unlawful to conduct a banking busi- 
ness without obtaining a charter as a bank.” 
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Once at the bottom of the ladder in hanking- 


Charles $. became the leader of the entire 
agency force of his Insurance Company 


Pian -0 S. was employed in a bank in a 
small town in the South. In his spare time 
he wrote life insurance. He did well enough 
at both, but worked without enthusiasm. Some- 
thing was lacking. He stayed at the bottom, 
feeling like a sea-worthy ship detained in dry 
dock. For all the time Charles S. knew in his 
heart that he had it in him to succeed at some- 
thing. 


One evening he dropped in at a meeting of 
Inter-Southern underwriters. At first he listened 
half-heartedly to the speaker on the platform. 
Then a phrase fastened itself on his attention. 
He pricked up his ears. The speaker was des- 
cribing the dramatic place of insurance in human 
affairs .. . . families saved from destitution, 
homes released from bondage, business pro- 


tected against loss, children educated and started 
on the way to useful, happy lives. 


As he listened, the vision grew before him. He 
saw, at last, the place where his groping ambi- 
tions and abilities could take hold in the work 
of the world. He gave up his place in the bank 
and devoted all of his time and interest to insur- 
ance. Success was almost instantaneous. Three 
times he has led the entire agency of his com- 
pany in paid-for business! And not once in the 
past five years has he been lower than third. 


Day after day other men are finding themselves 
stirred by the vital service insurance offers to 
the needs of mankind. Day by day, this com- 
pany is showing men how to find in the activities 
of insurance the opportunities that will lead 
them to happy and successful work. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


CAREY G. ARNETT, ‘President 
Home Offices: Louisville, Kentucky 





m “Carrying Our Men To 


Success With Us” 
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RULES ON RESERVES 


Court Holds Companes May Deduct 
Legal Reserves and Unpaid 
Policy Claims 


DECISION QUASHES ASSESSMENTS 


Missouri State Life Had $25,000 Involved 
—Eight Other Organizations 
Affected 


St. Louis, Mo., July 17—The Missouri Su- 
preme Court recently sustained, for the second 
time within a year, the constitutionality of a 
Missouri statute which permits domestic insur- 
ance companies to deduct legal reserves and un- 
paid policy claims from their personal tax re- 
turns. 

The decision written by Judge W. T. Rag- 
land quashed an assessment of $1,000,000 levied 
by the St. Louis, Mo., Board of Equalization 
against the Missouri State Life Insurance Com- 
pany, which has home offices in St. Louis, Mo. 
Had the city’s position been sustained the com- 
pany would have been compelled to pay a tax 
of $25,000, but under the court's ruling is 
entirely exempt. 

The issues in eight similar suits 
the Citizens Insurance Company of Missouri, 
the Indemnity Company of America, American 
‘Central Insurance Company, Central States Life 
Insurance Company, International Life Insur- 
ance Company, Missouri Insurance Company, 
American National Assurance Company and 
American Automobile Insurance were joined 
with the Missouri State Life case, and the deci- 
sion applies to other cases. 

The city, however, won a point in a separate 
opinion written by Judge J. T. White in the 
American Automobile Insurance Company’s 
case. He held that the company must include 
in its tax return assets held outside of Missouri 
but used in connection with its business in Mis- 
souri. He held the insurance companies could 
not omit from their return assets outside the 
State as was done, when liabilities outside the 
State were included in the deductions. 

Judge White, however, also conceded the con- 
stitutionality of Section 6386 permitting the 
companies to deduct their legal reserves and 
unpaid policy claims, which was the chief point 
of controversy in all nine cases. 


involving 


The decision quashes the tax assessments 
levied against the companies for 1926 and 1927 
and also governs the taxes to be imposed for 
1928. The ruling of the high court last No- 
vember written by Justice R. F. Walker up- 
holding the constitutionality of Section 6396 is 
affirmed by the findings of July 3. The city 
of St. Louis had obtained a rehearing and the 
nine cases were argued as one by stipulation. 

The Missouri State Life Insurance Company 
made a tax return of $51,815,814; aside from 
real estate holdings, for 1926, and claimed de- 
ductions of $52,243,822 for legal reserves and 
$403,074 for unpaid policy claims. These two 
items aggregated more than the taxable personal 
property, leaving nothing to be assessed for 
taxation. 


Entirely disregarding the company’s return 
City Assessor Fred Gehner arbitrarily levied 
as an assessment of $1,000,000, against the com- 
pany and his action was later sustained by the 
Board of Equalization despite protests of the 
company. The Board of Equalization did not 
declare in its findings that any of the items 
set up by the company was untrue, but fixed 
the assessment at $1,000,000. Later the com- 
pany was presented with a tax bill for $25,000 
based on the assessment. 

The Missouri State, did the eight other in- 
surance companies, asked the Missouri Supreme 
Court to review the actions of Gehner and the 
Board of Equalization and to quash the assess- 
ment. 


The city contended that Section 6386 provided 
for a return on the net assets of the companies 
in addition to a tax imposed under the general 
tax laws of the State. The city also asserted 
that if the statute was construed to mean only 
the net assets were subject to taxation, the law 
was unconstituional for alleged conflict with the 
constitutional provision that taxation shall be 
uniform and in proportion to value, and barring 


exemption of property from taxation. 

Judge Ragland held the section was not in 
conflict with any provision of the Missouri Con- 
stitution, or the general revenue laws. 

He further declared that it was clearly the 
intent of the legislature, as expressed in Section 
6389, and previous enactments dating back to 
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Business Paid for First Six Months 
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IONEERS move 
to the frontier 
for freedom «+ Be a 
pioneer in the life 
insurance business 
of your community. 
«+ Represent a com- 
pany which makes 
its investments in the 
territory it serves i 
and has you bank 
your premiums in 
your local bank. 































Life Insurance (ompany 


H. K. Lindsley 
PRESIDENT 


J.H. Stewart Frank B. Jacobshagen 
VICE PRESIDENT SECRETARY 





WICHITA, KANSAS 














THE UNUSUAL PROGRESS 
OF THIS COMPANY, IS 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE CASUALTY 
AND SURETY COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mer. 


Court Square Building 


2 Lafayette St. New York City 

















Another Forward Step 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 
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MASSEY WILSON TO BE 
CHAIRMAN 


Will Head Board of Farmers National 
Life 








NINE NEW DIRECTORS CHOSEN 





Insurance Investment Corporation Got Con- 
trol at Price Believed to Be $30 a 
Share 

St. Louris, Mo., July 17—Massey Wilson, 
president of the Insurance Investment Corpora- 
tion of St. Louis, Mo., an operating and hold- 
ing company for insurance and investment con- 
cerns, will be elected chairman of the board of 
directors of the Farmers National Life Insur- 
ance Company of Chicago, control of which 
was purchased by the holding concern on July 
9 as noted in THE Spectator last week. 

The Insurance Investment Corporation also 
has three other subsidiaries under its control 
or joint control. They are: Agricultural Life 
Insurance Company of Michigan, Federal Re- 
serve Life Insurance Company of Kansas City, 
Kan., and the Security Mortgage Corporation 
of Detroit, Mich. 

Nine of the sixteen directors of the Farmers 
National Life have been replaced by men selected 
by Mr. Wilson as a result of the purchase of 
the controlling stock by the St. Louis interests. 

E. W. Merritt, Jr., associated with Mr. Wilson 
and vice-president of the Federal Reserve Life 
has been elected president of the Farmers Na- 
tional Life. Wilson is president of the Fed- 
eral Reserve Life and chairman of the board 
for the Agricultural Life. Lloyd Damron, vice- 
president of the Insurance Investment Corpora- 
tion, is the executive vice-president and agency 
manager for the Federal Reserve Life. 

While insurance circles of Chicago and St. 
Louis have been speculating on the probability 
of the merger of the life companies now con- 
trolled by the Insurance Investment Corporation, 
Lloyd Damron, vice-president of the holding 
company, said there is nothing farther from 
the minds of Mr. Wilson and his associates at 
this time. Discussing the retention of company 
individuality, Mr. Damron said: 

Under this plan each of the companies will 
benefit through its affiliation with the other 
companies in reinsurance facilities, etc.; have 
the advantages of experience and counsel of 
the officials of the Insurance Investment Cor- 
poration without sacrificing any of the very 
distinct advantages of individuality; economic 
operation in a highly cultivated convenient ter- 
ritory and will avoid the heavy lapsation rate 
that very frequently accompanies the physical 
merger of life insurance companies. 

We do not contemplate any revolutionary 
changes in the management or personnel of the 
Farmers National Life’s organization. A. O. 
Hughes will continue to direct its agency or- 
ganization in the ten Central Western and 
Southern States in which it operates, while it 
is very probable Dr. C. S. Stanton will con- 
tinue as medical director. Dr. Stanton did 
tender his resignation when the change in con- 
trol took place, but he is a very high-class medi- 
cal director and we are very hopeful that he will 
continue with the company. The home offices 
will continue in Chicago. 

The new directors of the Farmers National 
Life are: Massey Wilson, E. W. Merritt, Jr., 


D. H. Holt of Kansas City, Mo., who has been 
elected vice-president and treasurer; Alex C. 
Green of Detroit, Mich., formerly with the In- 
surance Department of Michigan and later an 
examiner for the Mortgage Securities Commis- 
sion of that State, who has been elected secre- 
tary; B. E. Bushman of Detroit, Mich., presi- 
dent of the General Casualty Company of De- 
troit; E. H. Henning, attorney of Kansas City, 
Mo.; Frank Johnson, president Farmers State 
Savings Bank, Cornell, Ill.; William B. O’Con- 
nell, attorney of Detroit, Mich., and John J. 
Kalousek, formerly an examiner for the Mon- 
tana Insurance Department, who has_ been 
elected assistant secretary. 

The St. Louis offices of the Insurance Invest- 
ment Corporation declined to reveal the number 
of shares of stock in the Farmers National Life 
purchased by Wilson and associates or the price 
paid per share. It was simply announced that 
the company had purchased control of the Chi- 
cago company. The price is understood to have 
been about $30 per share, $5 par value on the 
whole deal. 


AMERICAN SAVINGS ORGANIZED 


Indianapolis Company Has Capital of 
$200,000 


INDIANAPOLIS, IND., July 17—Articles of in- 
corporation have been filed with the Secretary 
of State of Indiana for the American Savings 
Insurance Company of Indianapolis, a new gen- 
eral life insurance company with home offices 
in the Hoosier capital. The company is headed 
by a group of Indianapolis and Indiana busi- 
ness men and has an authorized capital stock of 
$200,000 and a projected surplus of the same 
amount. There were 20,000 shares offered, par 
value $10, at twice par. 

As soon as a rate schedule has been filed 
with the State Insurance Commissioner, the 
company will begin selling insurance. While 
all forms of life insurance will be offered, the 
savings form of weekly and monthly payment 
insurance will be specialized. It provides for 
sums of $2 and $5 to be deposited monthly on 
the premium, the amount depending on the type 
of policy and age of applicant. 

Heading the new company is Samuel Ashby, 
an Indianapolis attorney. Active management 
of the company will be in the hands of Charles 
W. Folz, vice-president and general agency 
manager, and Robert L. McKechnic, secretary- 
treasurer, prominent Indiana insurance men, who 
with Mr. Ashby promoted the organization. 
William C. Smith, head of an Indianapolis con- 
struction company, has been named first vice- 
president and Dr. Albert Seaton has been elected 
medical director. 

In addition to these officers, the company has 
a board of directors, the members of which are 
widely known in the State’s financial affairs 
The board includes: Arthur VY. Brown, presi- 
dent of the Union Trust Company, Indianap- 
olis; William H. Insley, president of the Insley 
‘Manufacturing Company; Paul M. Taylor, vice- 
president of the Citizens State Bank, Hunting- 
ton; A. W. Bowen of the A. W. Bowen Com- 
pany, Indianapolis, and William G. Irwin, bank- 
er and capitalist of Columbus, Ind. 
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HOOVER 


AND 





—SMITH 


. . » Both know a great 
deal about problems of 
Government and State 
. . . but, neither of 
them know anything 
about our methods of 


Conducting 
Campaigns 


. . For increased vol- 
umes of business and 
new Agents, thru our 


Sales Promotion 
Agency Building 
Department 


. . « Of course, there 
are others . . . take 
yourself for instance 
. . . would you like to 
know about our plan? 
. . . Alright, here’s the 
coupon. 








F. M. PFEFFER ] 
Vice-President—Agency Director 


r 
| 
Abraham Lincoln Life Ins. Co. | 
I Springfield, Illinois. | 
| Gentlemen: | 
| Will you kindly send me information 

| regarding territory in: I 
CRA Ws ae casteeduee a'arael eae | 
| © Indiana | 
DL Iowa 

| Michigan 

(CJ Missouri 

| DOnio | 








ABRAHAM LINCOLN LIFE 
INSURANCE COMPANY 








Home Office Springfield, Illinois 
H. B. HILL, President 
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FIRE INSURANCE 








LONG ISLAND FIRE SOLD 





Corroon & Reynolds Purchase Major 
Interest 





CAPITAL TO BE $1,000,000 
Ten Companies Now in the Group—Ample 
Facilities Afforded 

Corroon & Reynolds. Inc., of New York, have 
secured the controlling stock interest of the 
Long Island Fire Insurance Company, recently 
organized, and it is announced that an increase 
of its capital to $1,000,000 is contemplated for 
the near future. The Corroon & Reynolds or- 
ganization now has under its management a 
company representing each of the important 
sections of the Metropolitan area. These com- 
panies are the Long Island Fire Insurance 
Company, Brooklyn Fire Insurance Company, 
New York Fire Insurance Company, Bronx Fire 
Insurance Company, Merchants and Manufac- 
turers Fire Insurance Company of Newark, N. 
J., Sylvania Insurance Company of Philadelphia, 
Republic Fire Insurance Company of Pittsburgh, 
Globe Insurance Company of Pennsylvania, 
Knickerbocker Insurance Company of New 
York, and American Equitable Assurance Com- 
pany of New York. 

Since the resources of the entire Corroon & 
Reynolds group of companies will be back of 
the Long Island Fire Insurance Company, the 
facilities of its agents will be greatly increased 


Metropolis Fire to Have $1,000,000 
Surplus 

The Metropolis Fire Insurance Company of 
New York, which is in process of formation, 
is to have a capital of $500,000 and surplus of 
$1,000,000 and will write fire and marine insur- 
ance. The incorporators are: James Cunnion, 
J. A. Holzman, Edward T. Shipman, Jacob S. 
Strahl, Robert A. Cools, John A. Campbell, 
Albert C. Bogert, Henry D. Mendes, Charles 
B. McLaughlin, Joseph Coghlan, John J. 
Leugers, Isaac Arndt and Hugh T. Owen. It 
is reported that the company will be affiliated 
with a going group of fire companies. 


Death of John J. Guile 

John J. Guile, United States manager of the 
Sun Insurance Office from 1886 to 1910, died 
last week at his home in Saratoga, Calif. He 
was 74 years old and had lived in California 
since his retirement from active business in the 
spring of 1919. He was born in Liverpool, 
England. For ten years he was a clerk in the 
office of the Royal Indemnity Company before 
he moved to London and entered the home of- 
fice of the Sun. In 1885 he was appointed 
secretary of its United States branch and came 
to New York. A year later he was promoted 
to be assistant manager and in 1886 was made 
United States manager. 


DEATH OF J. MONTGOMERY HARE 
Former United States Manager of Norwich 
Union Fire Was in Eighty-Sixth Year 

J. Montgomery Hare died last Saturday at 
his summer home at Tuxedo Park, N. Y., fol- 
lowing a short illness. He was one of the lead- 
ing fire insurance company executives of the 
country and for many years was the United 
States manager of the Norwich Union Fire In- 
surance Society. 

Mr. Hare was born at Princeton, N. J., Jan- 
uary 20, 1842. He entered the home office of 
the American Fire Insurance Company of 
Philadelphia in 1860 and the following year 
went with the Pennsylvania Fire Insurance 
Company. He served in the Civil War and in 
1864 came to New York and became the part- 
ner of Charles P. Frame in the firm of Frame 
& Hare, insurance agents. Two years later 
the firm became Frame, Hare & Lockwood, 
representing a number of prominent fire insur- 
ance companies locally and was also United 
States manager of the London Assurance 
When Mr. Lockwood retired from the firm in 
1877 he took the London Assurance with him. 
In 1879 Frame & Hare became United States 
manager of the Norwich Union Fire and con- 
tinued in that capacity until Mr. Hare became 
the sole manager in 1888. Later his son, Wil- 
liam Hare, became joint manager with him 
In 1921 both Mr. Hare and his son retired from 
the service of the company and later Mr. Hare 
served for several years as chairman of the 
United States trustees of the State Assurance 
Mr. Hare’s clubs in- 
Down Town, 


Company of Liverpool. 
cluded the Union, Century, 
Church and Tuxedo. 

Mr. Hare was president of the New York 
Board of Fire Underwriters in 1898 and 1899 
president of the New York Fire Insurance Ex- 
change in 1901 and 1902 and president of the 
National Board of Fire Underwriters, 1909- 
1910. He was chairman of the board of the 
Underwriters Salvage Company of New York 
at the time of his death. The funeral was held 
Tuesday morning at Grace Church, Tenth 
street and Broadway, New York. 








George F. Stratton Heads Underwriters 
Salvage Company 

George F. Stratton, recently elected vice- 
president and general manager of the Under- 
writers Salvage Company of New York, took 
up the duties of his new position last week, 
Besides assuming the titles and duties of W. F. 
Tilton, who retired after long service, Mr. 
Stratton will do the work formerly assigned to 
G. M. Ruddy, general agents, who left the com- 
pany several weeks ago as told in another part 
of this issue of THe Specrator. Mr. Stratton 
was formerly with the General Adjustment 
Bureau as manager of its Boston office. 

Mr. Tilton has been with the Salvage com- 
pany since 1894, 
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GETS BANKERS AND 
MERCHANTS FIRE 


Control Acquired by Insurance Securi- 
ties Company 





PLAN CAPITAL INCREASE 





Union Indemnity Group Adds Fifth Or- 
ganization to Facilities 


The Bankers and Merchants Fire Insurance 
Company of Jackson, Miss., has been acquired 
by the Insurance Securities Company, Inc., of 
New Orleans, and will hereafter be operated 
with the Union Indemnity group of companies, 
now numbering four. The president of the In- 
surance Securities Company, W. Irving Moss, 
said that it is the company’s intention to in- 
crease the capitalization of the Bankers and 
Merchants to a point where it will at least 
equal that of the La Salle Fire Insurance Com- 
pany. Its present capital is $307,250 and its 
surplus of about equal amount. The La Salle 
Fire, of the Union Indemnity group, has $500,- 
000 capital and over $900,000 surplus. All the 
officers and directors of the Bankers and Mer- 
chants will retain their positions and interest 
in that company. President W. Irving Moss 
and Senior Vice-President Mike M. Moss and 
other officers and directors of the Union Indem- 
nity group will likewise become officers and 
directors of Bankers and Merchants. 

The Bankers and Merchants Insur- 
ance Company has a substantial and profitable 
business and its future looks especially bright 
because of its affiliation with the Union Indem- 
Its officers and directors represent 


Fire 


nity group. 
the leading industries of Jackson and in Missis- 
sippi. 


AGRICULTURAL TO HAVE RUNNING 
MATE 

New Company Will Have Capital of 

$500,000 

A new fire insurance company to be the run- 
ning mate of the Agricultural Insurance Com- 
pany of Watertown, N. Y., is now in the pro- 
cess of organization. Plans for the new com- 
pany were announced following the meeting of 
the directors of the Agricultural last Friday. 
The plans call for a fire company with a cap- 
ital of $500,000, a surplus of the same amount, 
and contingency reserves of $250,000. 

At this meeting Ervin J. Dickey of Atlanta, 
Ga., was elected a director and vice-president. 
He has been general agent for the Agricultural 
for the past thirteen years with full supervision 
over the States of Georgia, Florida, Alabama 
and Tenneessee, with headquarters at Atlanta. 
He will come to Watertown on August 1 to 
take up his new duties. 
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Everyone in the Picture 


Should the Peoria Life be known as an ‘‘agents’ 
company’’—because it assumes as a company obliga- 
tion the success of its agents; undertakes their educa- 
tion in the fundamentals of life insurance and of sales- 
manship; stimulates their activity by interesting 
agency plans; fills positions of responsibility from its 
own ranks; stands always ready to lend every help to 
promote their prosperity? 

Or might it better be called a “‘policyholders’ com- 
pany’’—because it provides plans of protection for 
every need and condition; issues a practical policy on 
every application; offers a valuable free health exami- 
nation; enjoys the confidence of its policyholders to 
such a degree that each year its renewal rate is approx- 
imately 90%? 

Or perhaps it might even be styled a ‘‘beneficiarys’ 
company’’—because its agents are impressed with the 
necessity of promptness in making settlements, and 
of lending every assistance in the preparation of 
proofs; every claim is'dispatched within 30 minutes 
after its receipt at the Home Office; a variety of trust 
provisions safeguard the beneficiary and distribute 
the proceeds according to the exact wishes of the 
insured. 

Our belief is that a constant, sincere effort 
to render the full true service of life insurance 
will at the same time most effectively serve 
the best interests of agents, policyholders, 
and beneficiaries alike. 


Peoria Life Insurance Company 
Peoria, Illinois 


























WANTED 


General Agent 
or Manager 
for Going PITTSBURGH Agency 


UE to recent changes, a mid- 
western company with more 

than a half billion of life insurance in 
force has an opening for a strong man 
to head its Pittsburgh agency. An 
organizer and stimulating leader who 
can recruit good men is wanted rather 
than a star personal producer. Write 
us fully, care of the editor of this 


paper. 
Box Number 14 
Care of THE SPECTATOR 
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SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 
Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 
This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 

Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 

Men and women who have capital for invest- 
ment. 

Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 

Banks, trust companies, writers, economists 
and philanthropists. 

Professors and teachers who are in charge 
of insurance classes. 


Public and private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SuRVEY 
II. Founpation PRINCIPLES 
iI. Tue Lire Insurance Company 
IV. Scope anp VALUE or Lire INSURANCE 
V. Services RenpereD Bx Lire INSURANCE 





[N. B. To enhance the value of this book for 
classroom use, Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LESsons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.]} 


PRICES IN QUANTITIES 
Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 
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WISCONSIN FARM RISKS 


Six Fire Companies Re-enter State 








LIMITED COVERAGE ARRANGED 





Loss Ratio in Five-Year Period Had 
Reached 147 Per Cent 

Manison, Wis., July 13.—Six stock fire in- 
surance companies have re-entered the field of 
Northern Wisconsin for the writing of farm 
business. Insurance Commissioner M. A. 
Freedy has authorized these companies to charge 
an increased rate on certain risks. The losses 
in Northern Wisconsin were so tremendous dur- 
ing a five-year period that 23 stock fire insur- 
ance companies that were writing farm busi- 
ness retired from the field. Mr. Freedy an- 
nounced that almost a third of these companies 
have returned under the new arrangement. 

Figures have just been compiled showing the 
tremendous losses on farm business in North- 
ern Wisconsin counties. During a five-year pe- 
riod the total premiums collected was $449,- 
632.03 and the total losses were $662,354. This 
is a loss ratio of 147 per cent. Due to the fact 
that farms are farther apart than in Southern 
Wisconsin, nearly every farm fire resulted in 
a large loss. The last session of the legisla- 
ture tried to meet the new situation with legis- 
lation. It was found, however, that about the 
only hope was to give to the insurance com- 
panies that were operating in the Northern 
Wisconsin field a sustaining rate. 

“I do not believe that the rate authorized for 
these Northern Wisconsin counties will prove 
any more than the sustaining rate,” declared 
Mr. Freedy. “Legitimate business is entitled 
to protection from fire and the entrance of these 
companies into Northern Wisconsin will help 
to meet an aggravated situation.” 

The reports for the five-year period which 
resulted in the withdrawal of many of the stock 
fire insurance companies from the farm field in 
Northern Wisconsin show loss ratios ranging 
from 75 per cent to 292 per cent. In Ashland 
county for the five-year period premiums col- 
lected were $16,102 and the losses were $36,- 
715. In Bayfield county premiums $26,797; 
losses $27,594; Douglas, premiums $6868, losses 
$8939 ; Langlade, premiums $41,078, losses $45,- 
260; Oconto, premiums 57,866, losses $115,894; 
Washburn, premiums $14,569, losses $26,421. 


F. J. CAMERON APPOINTED GENERAL 
MANAGER 
To Handle Affairs of Caledonian Succeed- 
ing the Late R. Hill Stewart 

F. J. Cameron, F.F.A., F.I.A., has been ap- 
pointed general manager and actuary of the 
Caledonian Insurance Company to succeed the 
late R. Hill Stewart, F.F.A., who died last 
month. 

Mr. Cameron was with the Caledonian from 
1897 to 1905 when he entered the service of the 
Friends’ Provident Institution, which later 
acquired the shares of the Century Insurance 
Company, Ltd., and in 1919 Mr. Cameron was 
appointed assistant actuary of the Friends’ 
Provident and Century Life office and was ap- 
pointed to the position of joint actuary of that 


The Diamond Jubilee Number 

Of the many letters of congratulation re- 
ceived from insurance company executives, 
agents, brokers and others on the appearance 
and contents of the Diamond Jubilee Number 
of THe Spectator, issued last week, the fol- 
lowing is an example: 

Arthur L. J. Smith, President, 
The Spectator Company. 
Dear Mr. Smith: 

To you, your staff and your printers I wish to 
extend congratulations and appreciation of the 
Diamond Jubilee Number of Tue Specrator 
which has just reached me. 

Much of the text I have already read with 
genuine profit. The advertising pages are a 
tribute to your enterprise and progress in many 
ways. The volume of advertising indicates the 
degree of confidence expressed by the business 
in THe Spectator as well as the effort and 
energy of the advertising force and the man- 
agement of your paper. Happily, I note a 
great improvement in text and copy layout of 
advertising matter over the Golden Jubilee 
Number—issued in 1918—on which it was my 
privilege to do some editorial and make-up 
work. 

A further feature of the advertising which 
strikes me is the double tribute paid to you in 
two bank advertisements—the Dime Savings 
Bank of Brooklyn listing you among its per- 
sonnel of directors guiding the affairs of that 
fine old institution—and the National Park 
Bank in its advertisement—“Growing Old To- 
gether”’—paying tribute to the nearly sixty 
years of direct business relation and recognizing 
the value of that contact. 

Modestly President McCain of the National 
Park Bank withholds his name from the copy, 
yet there is a direct connection between him 
and the insurance business, for I believe he 
was at one time a local agent of some promi- 
nent fire companies in Arkansas a number of 
years ago and has a brother who is vice-presi- 
dent of the old A2tna Insurance Company of 
Hartford. Both of the McCains enjoy a wide 
circle of insurance friends. 

It is the wide human appeal and broad appli- 
cation of insurance to every phase of social and 
economic life that has always appealed to me 
and my years of direct full-time and part-time 
affiliation with it, through editorial representa- 
tion on THE Spectator, have been most stimu- 
lating and helpful. For this reason, it is a lit- 
tle difficult for me to grasp just why the in- 
surance courses in colleges bave not made a 
wider appeal to students of business, who cer- 
tainly should be made to realize that business 
cannot be conducted to-day without insurance, 
which falls in that fourth economic fundamental 
group—conservation—the other three groups be- 
ing production, distribution and consumption. 
Perhaps if Professor Blanchard and some of his 
confreres were to use the examples of personal 
growth of such men as the McCains from a be- 
e‘nning in insurance there might result a larger 
enrollment. 

It must be with great personal satisfaction 
that you can look back through the fifty years 
of your own service with THe Spectator and 
observe that THe Specrator has in no wise 
been behind the insurance business in its ex- 
pansion and development. 

With kind regards and congratulations, I am, 

Sincerely yours, 
C. Harotp WATERBURY. 
New York, July 14, 1928. 


Jefferson Fire Admitted to Pennsylvania 

The Jefferson Fire Insurance Company, New- 
ark, N. J., has received its license to transact 
business in the State of Pennsylvania. The 
company is now licensed in New Jersey, New 
York, Massachusetts and Pennsylvania. 
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FIRE COMPANIES IN AIR= 
CRAFT GROUP 





Four Carriers Join Casualty Compa- 
nies to Give Coverage 





ASSETS TOTAL $79,404,685 





United States Fire, North River, Pacific 
Fire and National Union In 

As noted in the casualty insurance news of 
this issue of THE SpecratTor, several fire insur- 
ance companies have joined with a number of 
casualty companies to form the United States 
Aircraft Insurance Group for the purpose of 
providing a market for all lines of aviation in- 
surance. All the aviation insurance coming to 
this group of companies will be handled by the 
United States Aviation Underwriters, Inc., of 80 
John street, New York city, of which David C. 
Beebe is president. 

The fire companies in the group are the 
United States Fire Insurance Company, the 
North River Insurance Company, the Pacific 
Fire Insurance Company and the National 
Union Fire Insurance Company. How capable 
these companies. are of handling the aviation 
business is well shown by their annual state- 
ments. Their combined cash capital is $9,000,- 
000, total assets $79,404,685 and net premiums 
written, $43,566,162, these figures, of course, 
being for the year ended December 31, 1927. 
Taken separately, the United States Fire on 
that date had $2,000,000 capital, total assets of 
$32,672,659, net premiums written, $15,786,898. 
The North River had $2,000,000 capital, total 
assets of $21,629,860, net premiums written, $10,- 
903,905. The Pacific Fire had $1,000,000 capital, 
total assets of $6,176,453, net premiums written, 
$3,645,086. The National Union had $4,000,000 
capital, total assets of $18,925,713, net premiums 
written, $13,230,273. 

When seen by a representative of THE SprEc- 
TATOR, Officials of the fire companies declined to 
discuss details of the plans, including such points 
as reinsurance and what companies, if any, 
would join the group in addition to the four 
already in it. While it cannot be said definitely, 
at the present time, whether or not other fire 
insurance companies will be added to the group; 
it is generally presumed that this will be the 
case. Not only aviators and persons financially 
interested in aviation will consider this group 
plan for the handling of aviation insurance a 
splendid thing, but everyone interested in the 
encouragement and advancement of flying will 
see in such action a very decided step in the 
right direction for adequate aviation protection. 


American Lloyds Reinsures With Alliance 
Having reinsured its business in the Alliance 
Insurance Company of Philadelphia the Ameri- 
can Lloyds of Duluth will liquidate. Its vice- 
president and manager of the underwriting de- 
partment, George B. Bray, resigned a few 
months ago. Frank E. Bush, assistant manager 
and formerly one of the chief examiners in 
the Western department of the American Fore 
companies, has been in charge since that time. 
The Superior Underwriting Company is the 
attorney-in-fact for the American Lloyds. 
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ASSURANCE COMPANY, LTD. 
of London 
150 William St., New York 


INDEMNITY COMPANY 
150 William Street, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 


Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 


Theft, Accident & Health, Plate Glass. | 














FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place. Newark, N. J. 


























Address Home Office for Agency Connection 


«HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 
HENRY G. BARBEE 


President 


P. D. BAIN 
Chairman of the Board 























Cash Capital, $750,000.00 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


=~ 
Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Eastern Department 
100 Maiden Lane 
New York 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 











SAN FRANCISCO 


NEW YORK 
RICHMOND 


MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal] 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 














NEEDED EQUIPMENT 

















A Spare Tire and . . ? 


Few motorists start on a long trip without a 
spare tire. They can be shown the same need 
for Accident and Health Insurance. 


One may never need either —but if he does, 
he’s likely to need it mighty bad. 


Commonwealth’s Sterling Accident and 
Health Contract is the safe ‘*‘spare”’ to carry 
on life’s journey—the longest trip one will 
ever make. 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphia 


H. C. STEWART 
Vice-Pres. & Gen’) Mer. 


President 
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AUTO FLEET RATES 


Missouri Superintendent Issues Regu- 
lations for Coverage 


EFFECTIVE AS OF JULY 15 





Schedules and Changes Must Be Filed— 
Audit Bureau to Get Duplicate Policies 
St. Louis, Mo., July 15.—With a view of 

breaking up the practice, somewhat general in 
St. Louis, Kansas City and elsewhere in Mis- 
souri, of granting the fleet rate on automobile 
insurance to persons not entitled to same for 
the purpose of getting their other insurance 
lines, Ben C. Hyde, Superintendent of Insur- 
ance, through J. A. Rathbun, acting superintend- 
ent, has issued drastic rules and regulations to 
govern all stock fire insurance companies writ- 
ing fire and other forms of automobile insur- 
ance coverage. 

The new rules and regulations became effec- 
tive on July 15 and are as follows: 

1. All such carriers shall be required to file 
rates for all forms of automobile insurance 
with the Superintendent of Insurance of the 
State of Missouri, and with the Missouri Audit 
Bureau, 1354 Pierce Building, St. Louis, Mo. 
All ‘rates so filed, shall be charged the insured 
and no deviation of any character shall be per- 
mitted. This ruling shall not affect the use of 
the present procedure of filing fire insurance 
rates with the Superintendent of Insurance. and 
the approval of the same by him, as required 
by law. 

2. Changes in rates, if any, shall be filed 
with the Superintendent of Insurance and at 
the office of the Missouri Audit Bureau, and 
shall not be effective until sixty days after such 
filing. No such changes shall be applied re- 
troactively. 

3. Exact duplicates of all policies, covering 
any and all kinds of automobile insurance, shall 
be submitted to the Missouri Audit Bureau for 
examination immediately after their issuance. 
Every deviation from the rate filings shall be 
reported by this Bureau to the insurance com- 
panies, who shall immediately make the neces- 
sary corrections to conform to the filings. If 
such, corrections are not made within thirty 
days, they shall be referred by the Bureau to 
the Superintendent of Insurance for such action 
as he may deem necessary. 

4. The Missouri Audit Bureau, under the 
direction of the Superintendent of Insurance, 
shall interpret all rate filings, and investigate 
and decide when the filings have not been fol- 
lowed. 

5. Upon the violation of any of the above 
rules and regulations the Superintendent of In- 
surance shall impose one or more of the fol- 
lowing penalties. 

(a) The carrier shall be required to make 
immediate correction. 

(b) The carrier shall be required to cancel 
all such policies of that assured and such car- 
rier shall not be privileged to isstte any such 
policies to such assured again for a period of 
one year. 

(c) The agent, through whom such policies 


are written, will not be privileged to issue or 
broker any such policies in any carrier to such 
assured again for a period of one year. 

(d) The carrier’s license to do business in 
Missouri will be carticelled. 

(e) Such other penalty as deemed proper shall 
be imposed by the Superintendent of Insurance. 

In the general order, Acting Superintendent 
Rathbun directs all stock fire insurance com- 
panies writing fire or other forms of automo- 
bile insurance coverage to comply with the new 
rules and regulations on and after July 15 with- 
out any deviation. 





TAXATION IN CANADA 

3.73 Per Cent of Premiums Collected by 

United States Fire Companies Paid Out 

Orrawa, Canapa, July 17—During the year 
1927 the taxes on fire insurance business in 
Canada by United States companies and British 
companies in percentage to premiums written 
were somewhat higher than for the year 1926, 
but were lower for Canadian companies. Apart 
from the taxes on premium income of fire in- 
surance business, the companies are also sub- 
ject to income tax. The following is a record 
of taxes paid for the year 1927: 


= 5 8 

25 bn, ae 

E #39 # 

TH) “ he 

a os eS 

ound oe So — 
ee. eee $23,808,688 $888,874 3.73 3.63 
British cos. .... 35,289,092 1,176,913 3.33 3.32 
Canad... 006;. sees 23,269,806 680,813 2.92 3.06 


The taxes paid in 1927 by United States and 
British companies in respect of their Canadian 
business amounted to $2,065,787. These taxes 
are divided between the Dominion, the provinces 

In regard to the Cana- 
proportion of the taxes 


and the municipalities. 
dian companies the 
which are Canadian taxes are not given as a 
separation of expenses between Canadian and 
foreign branches has not been made. There 
is a certain liability to home governments at- 
tached to the profits earned in Canada by United 
States and British companies. Such amounts 
should be added to the above in order to arrive 
at the exact amount of taxes paid in respect of 
their Canadian business. 


America Fore Promotions 

Announcement has been by Ernest Sturm, 
chairman of the board of the America Fore 
Group, of the following appointments. 

John T. Horan has been appointed agency 
superintendent to Secretary Wm. F. 
Dooley of the America Fore group of com- 
panies in the management of the New England 
and New York department. 

Raymond F. Rieder has been appointed agency 
superintendent to Secretary John G. 
Derby in the management of the Middle De- 


assist 


assist 
partment. 


1929 Annual Meeting of United States 
Chamber of Commerce 
The seventeenth annual meeting of the Cham- 
ber of Commerce of the United States will be 
held in Washington, D. C., on April 29 and 30 
and May 1, 2 and 3 next year. 
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F. E. NOLTING MADE 
CHAIRMAN 


Heads Governing Board of Virginia 
Rating Bureau 


E. WRIGHT SPENCER IS MANAGER 


Actual Administration to Be Conducted 
by Executive Committee 

Ricumonp, VA., July 17.—Frederick E. Nolt- 
ing, president of the Virginia Fire and Marine 
Insurance Company, and head of the investment 
banking house of Frederick E. Nolting and Com- 
pany, has been appointed chairman of the gov- 
erning board of the Virginia Insurance Rating 
Bureau, which began operation July 1 under the 
new insurance laws in Virginia. 

E. Wright Spencer has been named manager 
of the new Bureau. Mr. Spencer has been 
manager of the old Virginia Inspection and 
Rating Bureau, which functioned in connection 
with the Southeastern Underwriters Associa- 
tion, and which is succeeded by the Virginia In- 
surance Rating Bureau, operated under the 
supervision o the State Corporation Commis- 
sion. 

Mr. Nolting at the organization meeting of 
the Virginia Insurance Rating Bureau, held 
about ten days ago in the senate chamber at 
the State Capitol, was named a member of the 
governing board of twelve, which will have gen- 
eral supervision and control over the business 
and operations of the bureau. Five of the 
members of this board, under the constitution 
of the bureau, are from Virginia companies. 

The executive committee, composed of nine 
members, all of whom are from Virginia, will 
have the actual administration of the Bureau. 

Several years ago, at the death of Colonel 
William H. Palmer. Mr. Nolting became presi- 
dent of the Virginia Fire and Marine Insur- 
ance Company. He had gained previous to that 
a wid eexperience as head of the investment 
banking house that bears his name. Also, he 
is a director of a number of Richmond’s lead- 
ing financial institutions. 

National Fire and Marine Will Enter New 
York 

The National Fire and Marine Insurance 
Company of Elizabeth, N. J.. is awaiting the 
report of the New Jersey examination to make 
application to enter New York State, accord- 
ing to H. R. Chambers, the first vice-president, 
who presided in place of President E. C. Jame- 
son, now abroad, at the regular July meeting 
of the directors held last week at Elizabeth. 
Mr. Chambers reported the condition of the 
company as of July 1 as having a capital of 
$500,000 and a net surplus of $450,000, with an 
expectant increase during the year of some of 
the $250,000 alien property claims. 

The company, earlier in the year, had decided 
to increase its capital from $200,000 to $500,000 
by the issue of 6000 shares of $50 par value 
each, at $110, thus adding $360,000 to surplus. 
This has now been done. H. C. Trowbridge, 
secretary, was elected vice-president and secre- 
tary, and Chester D. Bogert was elected an 
assistant secretary. 
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GREAT VALUE AT REDUCED COST! 
A Fine Opportunity for Ambitious Insurance Men 
and Students of the Business 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can Now Be Obtained at $10 for the Entire Set 


Sunderlin’s Lectures 


ON THE 


Fire Insurance Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The last six Lectures have recently been delivered and put into print this completing 
this valuable Fire Insurance Course 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 22—Fall of Building Clause 
2—Insurable Interest 23—Negligence 
3—Public Relations 24—Cancellation 
4—State Regulation or The Police Power 25—Risks and Causes of Losses 
5—Cooperation and State Supervision 26—Requirements in Case of Loss 
6—Co-Insurance 27—Ascertainment and Amount of Loss—Ap- 
7—Valued Policies praisal 
8—Professionalizing the Fire Insurance Busi- 28—Options of Company in Case of Loss 
ness 29—Apportionment of Loss—Pro Rata Lia- 
9—Construction and Operation of the Policy- bility 
Contract 30—Loss—When Payable—Non-Waiver by Ap- 
10—The Fire Insurance Rate praisal or Examination 
11—Fire Insurance Reserve 31—Adjustments 
12—Agency and Brokerage 32—Subrogation 
13—Premiums 33—Insurer’s Liability 
14—-Fire Prevention 34—Mortgagee Interests 
i 35—Earthquake Clauses 
cn eae ae 36—Use ice Occupancy—Profits and Com- 
: r missions—Rents and Leaseholds 
17—Misrepresentations 37—Floating, Excess and General Cover Con- 
18—Warranties tracts 
19—Matters Voiding Policy 38—Miscellaneous Forms 
20—Matters Suspending Insurance 39—Endorsements 
21—Chattel Mortgage Clause 40—Reinsurance 


The broad scope of the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 
templating entering it. It will be found of genuine service by executives, underwriters, adjusters, general, 
special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 
of his business. 

TAKE ADVANTAGE OF THE LOWERED PRICE—AND WHY NOT DO IT TODAY! 
PRICES 
Single copy of one lecture, 50 cents Set of 40 lectures and Index $10 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


CHICAGO Sole Selling Agents NEW YORK 
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CHARGE FIRE INSURANCE 
CONSPIRACY 


Federal Grand Jury Hands Down 
Indictment 








SALVAGE STOCK AT ISSUE 





Allegation Made That Scheme Existed 
Since January, 1926 


The Federal Grand Jury has brought an in- 
dictment against George M. Ruddy, who was 
general agent of the Underwriters Salvage Com- 
pany of New York, alleging conspiracy to de- 
fraud fire insurance companies and the use of the 
mails in such conspiracy in connection with the 
salvage operations of the fire-damaged stock of 
the Pittsburgh Dry Goods Company. Ruddy was 
already under indictment in another case on 
charge of use of the mails in a conspiracy to 
defraud fire insurance companies. 

The evidence in the case was presented to 
the Grand Jury by United States Attorney 
Charles H. Tuttle, who was assisted in the case 
by Assistant United States Attorneys George 
J. Mintzer and Hubert T. Delany. The indict- 
ment charges Ruddy with a scheme to defraud 
by means of the United States mails and a con- 
spiracy so to do. There are six counts in the 
indictment. Among the overt acts charged is 
an allegation that on April 9, 1928, Nathan 
Steinfeld, an officer of the Surplus Mercantile 


Company, Inc., of 519 Broadway, New York, 
gave to Ruddy $10,000 in cash in connection 
with the turning over by Ruddy to the Surplus 
Mercantile Company, Inc., all the salvage stock 
of the Pittsburgh Dry Goods Company. 

On October 16, 1927, a fire occurred in the 
premises of the Pittsburgh Dry Goods Com- 
pany, a large concern dealing in general mer- 
chandise in Pittsburgh. As a result the entire 
stock, which had a sound value of $1,400,000, 
was taken over by Ruddy on behalf of the Un- 
derwriters Salvage Company so that the loss 
to the insurance companies might be minimized 
as much as possible. The indictment charges 
that it was the duty of Ruddy, acting on be- 
half of the salvage company, to secure the best 
possible price for the stock and to sell it either 
at public or private sale only after full oppor- 
tunity for competitive bidding had been given 
to persons who might have been interested in 
purchasing the stock. The indictment alleged 
that Ruddy turned over this stock to the Sur- 
plus Merchandise Company after an agreement 
had been made between Ruddy and that com- 
pany that Ruddy was to receive a share of the 
profits for so doing and that to date the money 
paid by Steinfeld, an officer of the Surplus Mer- 
cantile Company, to Ruddy as his share of the 
profits in the transaction amounted to $10,000, 
which Steinfeld paid to Ruddy on April 9, 1928. 

The indictment further alleges that the gen- 
eral scheme to defraud had been in existence 
since January 1, 1926. 








C. H. REMINGTON 
President 


MORE BUSINESS— 


another income 


Another protection to write in an 
almost virgin field. Agents may in- 
crease their income and round out 
their service facilities by selling 
Patent and Trade Mark protection. 


Protection 
fringements and defense against in- 
fringement claims is found under 
these new broad forms of contracts. 

We do not practice law. 
contract furnishes funds for the use 
of the attorneys of our contract 
holders. 


AGENTS WANTED 
AMERICAN PATENT PROTECTION CORPORATION 


Suites 1801-1805 and 1811-1813, 551 Fifth Avenue 
New York, N. Y. 


Telephones: Vanderbilt 10381-10382-10383 


against patent in- 


Our 
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Fire Settlements Abroad 


(Concluded from page 3) 
managed fire departments reduce the danger. 
Nevertheless, it cannot be overlooked that the 
loss ratio in Hamburg is % to % of the aver- 
age over the whole of Germany. 

It cannot be disputed that the assured, by re- 
ceiving the sound value as indemnity, is fre- 
quently embarrassed, as his loss goes beyond 
this damage and the amount paid him is insuffi- 
cient to place him back where he was before 
the fire. It is also beyond dispute that, by 
paying new value (that is, ignoring deprecia- 
tion) the insured would be gainer by the fire. 
It is for fire insurance to find a way to meet 
the need of the insured without violating the 
fundamental principle of “indemnity only.” 

The Union of Private Fire Insurance Com- 
panies in Germany has introduced an insurance 
to meet this new need for buildings and indus- 
trial equipment. The amount for the “New 
Value Supplementary Insurance” is the differ- 
ence between the new value and the depreciated 
value. In case of fire the assured is granted a 
loan for the amount he carries insured against 
that risk. This loan does not bear interest and 
is repaid with 10 annual payments, the first of 
which is due two years after the fire in order 
to give the assured time to get on his feet. Re- 
building and replacing is compulsory and must 
be done within two years after the fire and 
secured before the amount becomes due and 
payable. If the difference between new and old 
is larger than the amount insured, the company 
is liable only for the loan on the 100 rer cent 
coinsurance basis. If the assured falls behind 
in his stipulated payments the amount in delay 
bears interest at the discount rate of the Reichs- 
bank plus one per cent and if the rates re- 
mained unpaid beyond a stipulated time and 
amount the whole loan becomes due. The loan 
is secured by mortgage or life insurance con- 
tracts made by assured in favor of the com- 
panies. 

The premium for this insurance is collected 
as an addition to the fire premium. It is easily 
ascertainable as the capitalized amount of the 
interest saved by the assured constitutes the 
basis for its computation. It is objected that 
this form of insurance increases the moral haz- 
ard but that feature can be taken care of by 
careful selection of risks, as after all the large 
majority of people are honest. 

It may be questioned whether this method 
of insurance would appeal to the American in- 
sured. The economic need, which is one of the 
most powerful arguments for its introduction, 
does on the whole not exist and the compulsory 
rebuilding and replacing may not prove attrac- 
tive or acceptable to the assured in the United 
States. On the other hand, the question of 
depreciation is in most every loss adjustment 
a case of much friction and controversy and 
it may be stated in a broad manner, without 
fear of contradiction, that the companies rarely 
obtain the proper “deduction for depreciation 
however caused.” The usual compromise falls 
short in giving full and adequate allowance for 
depreciation, as a rule. Compulsory rebuilding 
and replacing is, of course, the corner stone 
of the whole structure. 
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American Re-Insurance Co. 


of Pennsylvania 


New York, N. Y. 
$5,295,365.27 


67 Wall Street 
Assets - 


Capital and Surplu - - 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,701,461.35 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED — 











What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 

















Home Office Building 
“ Jefferson Standard 


A LIFE INSURANCE CO. 


has some excelleni 
territory open 
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If Interested, Write 
JULIAN PRICE 


President 
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OVER 
320 MILLIONS 
INSURANCE IN FORCE 




















| Writing Casualty Insurance 
_ Fidelity and Surety Bonds 


M4 ‘ 
INSTT YWOX? 


AGN 


| Home Office: DAVENPORT, IOWA 





























| "A Policy For Every Man 


Universal 
POLICY 


Nine Policies In One 


A Whole Life Policy Con- 
vertible without medical ex- 
amination in any year te: 


20-Payment Life 
30-Payment Life 
Paid-Up at age 65 
Paid-Up at age 70 
20-Year Endowment 
30-Year Endowment 
Endowment at age 65 
Endowment at age 70 


This policy will appeal to the insurance buyer 
because the options under the policy permit the 
insured to make a readjustment of his program at 
any time. 


Good agency contracts available in twenty-five 
states in which we are licensed. 


Ask for descriptive literature 
ADDRESS AGENCY DEPARTMENT 


National Life Association 
Home Of..c.: DES MOINES, IOWA 
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Casualty, Surety and Miscellaneous 





MAY NOT ACT AS BROKERS 





Missouri Attorney-General Holds 
Against Banks 





DEPARTMENT EXPECTED TO ACT 





Elimination of Ineligible Representatives 
Likely as Outcome 

St. Louis, Mo., July 16—The Missouri In- 
surance Department is expected to renew with 
vigor its drive for the elimination of ineligible 
insurance brokers as the result of the recent 
ruling by the attorney-general’s office that Mis- 
souri banks cannot legally serve as insurance 
brokers or engage in the insurance business. 

In an opinion written by L. Cunningham, 
assistant attorney-general, and submitted to 
James R. Page, prosecuting attorney for Jack- 
son County at Kansas City, it was held that 
banks can legally engage only in the business 
authorized by the charters issued in accordance 
with the laws of the State of Missouri and that 
no authority is conferred upon them to engage 
in an insurance business or act as insurance 
brokers. 

Two banks in Kansas City recently applied 
for insurance brokers’ license for the purpose 
of operating an insurance department, thus rais- 
ing the question presented by Prosecutor Page 
to Jefferson City. 

Strictly enforced to the letter of the banking 
laws as interpreted by the attorney-general’s 
department, it is probable that even individuals 
employed by banks can be constrained from act- 
ing as insurance brokers, on the theory that the 
servant cannot have greater authority than the 
master. There are a number of individuals con- 
nected with banks and trust companies in St. 
Louis who are licensed as insurance brokers. 
Many of them are salaried employees of the 
banks, such salaries being their chief source of 
income. 


OPENS KANSAS CITY BRANCH 
Republic Casualty and Surety Puts James 
Brady in Charge 

The Republic Casualty and Surety Company, 
Springfield, Ill., has opened a branch office in 
the Continental building, Kansas City, Mo., in 
charge of James Brady as manager. 

Jay D. Smith has been appointed assistant 
manager. He was formerly assistant manager 
of the Iowa Mutual Liability at Cedar Rapids. 
Iowa, and later went to Des Moines to become 
branch manager for the American Mutual Lia- 
bility. For the past ten years he has been asso- 
ciated with the Union Agency, Inc., at Detroit, 
Mich, acting as special agent. 

Louis H. Collar, until recently general agent 
at Kansas City, Mo., for the New York Indem- 
nity, is now special agent at the Republic Cas- 
ualty’s new branch, and all Kansas and West- 
ern Missouri agents will report through this 
new Office. 


FLORIDA BUSINESS 


Casualty and Miscellaneous Compa- 
nies Had Premiums of $8,521,199 
in 1927 








LOSSES ABOUT THE SAME AS 1926 





Drop in Volume Somewhat Offset by Static 
Claim Ratio 

LAKELAND, F La., July 17.—Miscellaneous 
companies in Florida had premiums of $8,521,- 
199 in 1927, compared to $13,025,645 the year 
before. Losses were about the same, however, 
being $4,306,885 last year and $4,895,481 in 1926. 
This includes miscellaneous lines written by 
life companies. The record in departments for 
1927 follows : 


. Premiums Losses 
| ee $536,112 $286,756 
13 RE rore cee rer 303,718 176,659 
Accident and health......... 259,372 121,175 
See WED oo soos ceccccces 1,223,862 450,021 
Liability other than auto..... 2,457,440 1,159,587 
YOON ses aw wae dancoweces 448, 291,200 
DONOENS 3 eer nd ce une deews 1,380,597 801,400 
Burglary and theft... .<c.<0 367,567 206,662 
Auto property damage........ 635,491 263,890 
A COMIN eo tca tcc acand 375,250 354,133 

For the four years including 1924 and 1927, 


miscellaneous company premiums were $34,939,- 
463, losses, $13,023,937. 


Aircraft Group Formed 
(Concluded from page 3) 
more than adequate facilities to meet every in- 
demnity need of this kind. 

In addition to the experience of the officers 
of the United States Aviation Underwriters, 
Major R. W. Schroeder, former chief test pilot 
of the United States Army Air Service, later 
manager of the Ford Air Lines and for some 
time head of the aviation department of Under- 
writers’ Laboratories, has been retained in an 
advisory capacity. 

President Beebe, talking with a representative 
of THE SPEcTAaTOR, said: 

We will proceed with caution. We do not 
intend to have the business of the companies 
show impossible loss ratios nor do we intend that 
the public’s confidence shall be misplaced. One 
or two other companies may soon join the group, 
and the distribution of risks within the group 
will be such that the policyholder will have full 
protection and the best interests of insurance 
generally will be guarded. Our service to 
agents and brokers will be comprehensive and 
prompt. 


Fidelity and Deposit Appoints Stewart, 
Will & Connett 

The Fidelity and Deposit Company of Mary- 
land has appointed Stewart, Will & Connett, 
Inc., 11 West 42nd street, New York city, a 
new corporation which has been formed by 
Fred. D. Stewart, George W. Will and William 
B. Connett as general agents in uptown Man- 


hattan. 


VIRGINIA COMPENSATION 


Specific Data Sought by State Indus- 
trial Commission 








INDIVIDUAL REPORTS TO BE FILED 





Companies Called on for New Procedure 
Beginning With 1928 Policy Year 

RicuMmonp, Va., July 17.—Specific data on 
workmen’s compensation insurance costs to be 
used in fixing the rates for such insurance will 
be made by the Virginia Industrial Commission, 
the Commission has announced in a formal no- 
tice to companies writing workmen’s compensa- 
tion insurance in this State instructing them to 
file annually, beginning with the policy year 
1928, an individual report on each insured risk. 

Frank P. Evans, statistician of the Commis- 
sion, sent the notice, which is as follows: 

Industrial companies writing compensation in- 
surance in Virginia beginning with the policy 
year 1928, will be required to file annually with 
the Industrial Commission of Virginia individ- 
ual reports on each insured risk, showing com- 
pensation and medical losses paid and incurred, 
together with the premium received and the rate 
charged. 

This is with the view of enabling the Indus- 
trial Commission to check the amounts against 
records kept by the State, and compiled from 
individual accident reports received. The work 
should prevent any suspicion or criticism on the 
part of the insured and the public of the cor- 
rectness of the figures which form the basis of 
compensation rate making. 

It is the first attempt of a State in this field 
of service and will be watched, in consequence, 
with much interest. 

The new undertaking is in accord with the 
requirements of a change in the workmen’s 
compensation act made by the 1928 Legislature, 
charging the Corporation Commission with the 
duty of determining the fairness, reasonableness 
and adequacy of compensation rates. 

The amended law ties in the Industrial Com- 
mission, which administers the workmen’s com- 
pensation law, with the Corporation Commis- 
sion in the matter of the collection and com- 
pilation of statistical and other data in con- 
nection with the regulation of workmen’s com- 
pensation rates. 


Illinois Highway Bonds to Run for Five 
Years Now 

Cuicaco, I:z., July 17—Surety Under- 
writers of Chicago have achieved a real vic- 
tory in Illinois as a result of the ruling of the 
State highway department to require guaran- 
tee of maintenance and repair for damaged 
highways for a term of but five years. Here- 
tofore the term was thought to be twenty years, 
which underwriters insisted was entirely too 
long for good underwriting, and some of the 
State officials tried to say that the term was 
indefinite. 

As a result the five-year term ruling, high- 
way permit bonds now are being offered at a 
rate of $10 per $1000, as compared with $20 
per $1000 for the old term. 
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BIG OPPORTUNITIES IN TEXAS WITH 


Great Republic Life Insurance Company 
OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
to visit Texas about May 1 and will arrange to see you person- 
ally. 

















THE GUARANTY LIFE INS. CO, 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Moar. 











An Exceptional Opportunity 


for 
General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 
Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 








EUREKA MARYLAND ASSURANCE CORP. 
of 
BALTIMORE, MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 














“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 








Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Non Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 
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Is Compulsory Liability Insurance the Proper Cure? 


Riding in the smoking car of the Detroiter 
the other day, a conversation started between an 
automobile insurance underwriter, a prominent 
finance company executive and a stranger to 
both. Hearing insurance discussed, the stranger 
mentioned two incidents which occurred near 
his home the previous Sunday. 

In the first case a boy driving a Ford Sedan 
had crashed into a telephone pole, trying to pass 
another car too speedily. Nothing was left of 
the Ford and the boy was slightly injured. The 
telephone pole was damaged. 

The same evening another accident occurred, 
caused by a large touring car, the driver of 
which was a foreigner obviously ignorant of 
rules of the road and unable to properly han- 
dle his machine. The touring car crashed head- 
on into a valuable automobile, causing several 
hundred dollars damage, fortunately without 
personal injury. 


A Remepy Tuat Dogs Nor REMEDY 

The stranger commented very forcibly,— 
“There should be some law against such 
things.” His first remedy was that at least the 
automobile drivers should be required to carry 
the necessary liability insurance to protect the 
public. This is generally the first-hand impres- 
sion of most people. Either there should be 
some law to prevent such things, or in the ab- 


By R. G. Patne tq 


Vice-President, C. I. T. Corporation 


sence of law, there should be insurance in case 
of such things. 

Practically, I believe that compulsory auto- 
mobile insurance is eventually going to cause 
harm rather than good. There are two causes 
for this opinion. In the first place, insurance 





Mr. Paine’s article on some aspects of 
the compulsory automobile liability in- 
surance problem is of such a nature as 
to present both analysis and suggested 
solution. It may well be used for dis- 
tribution to insurance men, educators and 
the public at large. If you are interested 
in its publication in leaflet form, please 
communicate with THe SPpEcTator.— 
Epitor’s Nore. 











of the multitude, without proper discrimination, 
will create mounting insurance costs which may 


-make the final resulting premium almost pro- 


hibitive. At the same time the psychology of 
the automobile driver, when he is insured, cre- 
ates more careless driving and increases acci- 
dents. 
Stricter LICENSING 
The second important weakness in compul- 
sory insurance lies in the fact that the licensing 
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SEVEN POINT FULL COVERAGE AUTOMOBILE POLICY 








it helps your business, too. 


far as friendliness is concerned. 


THAT “HOME FOLKS” FEELING 


It is nice to feel at home with the Company you do business with. 
When your Company is friendly and sympathetic with your problems 


The Republic way of doing business is “Home Folks” fashion so 
It is possible to combine good 
business with smiles and a helpful spirit—We are proving it. 


Get all the details concerning this Company if you are interested 
in larger Automobile Insurance profits. 


~=z REPUBLIC ec 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive, Chicago | 


Write or call on us. 
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authorities will not be brought up to the proper 
selective point and, therefore, the fundamental 
constructive control is lacking. 

The most logical solution to me is the tight- 
ening of the licensing privilege. Where insur- 
ance only is going to compensate for damage, 
constructive elimination by the licensing 
authorities will prevent the accident. 

Before explaining this thought further, I 
am going to amplify the facts proving that 
compulsory insurance will cost more and ac- 
complish no preventive good. In the first place, 
because every licensed driver must produce 
evidence of liability insurance, it is probable 
that every licensed driver will obtain such in- 
surance. The underwriting privilege of the 
different insurance carriers is nearly eliminated 
by the very nature of the compulsion. In the 
eyes of the compulsory law, all licensed drivers 
are acceptable drivers until they have had an 
accident and even then the facts against them 
must be severe. Therefore, I assume that care- 
less and careful drivers alike will be insured. 
With the privilege of elimination voided, fre- 
quency of accidents will mount materially. At 
the same time, all experienced insurance under- 
writers know the future effect on amounts of 
settlements and jury verdicts if everyone is in- 
sured. On the one hand the careful driver 
will be made to share the costs for the care- 
less one. On the other hand, fair settlements 
based upon just consideration of the facts, will 
be perverted into exaggerated settlements, and 
in the long run the thousands of good substan- 
tial automobile drivers pay this unfair price. 

Whereas psychology sometimes seems to miss 
the mark, I believe that the effect on many 
drivers of being insured will cause more acci- 
dents and again increase the cost to the public 
beyond normal. Those drivers who now avoid 
the cost of liability insurance, do so because 
they cannot afford the cost, in their own minds. 
In driving their cars they are, therefore, more 
careful. They realize that the price they will 
pay for not being insured and for saving the 
premium dollars is going to be a heavy one if 
they have an accident. Hence, they are extra 
careful and avoid taking chances which the 
same people, properly insured, would not like- 
wise avoid. 

If it is true, as pointed out above, that com- 
pulsory insurance does not prevent accidents 
but probably increases them, then how much 
better it will be to discover a preventive solu- 
tion. I believe a little thought will prove to 
each of us that the prevention lies in the hands 
of the licensing authorities. Here we have the 
source from which drivers obtain their author- 
ity to operate the motor car. Here, therefore, 
should be a higher requirement before the 
driver is deemed suited and fitted to operate 
the car. If any one of us watched passing traf- 
fic for a period of time until possibly ten thou- 
sand drivers had gone by, and we chose a 
point where speed was permitted or intersec- 

tions of other streets occurred, three impartial 
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TWO HELPFUL BOOKS FOR UNDERWRITERS 
By FREDERICK L. HOFFMAN, LL.D. 
Consulting Statistician, The Prudential Insurance Company of America; Member American Seismo- 
logical Society; Fellow Member of The American Association for the Advancement of Science; Mem- 
ber Engineering Section, National Research Council; Member American Meteorological Society, etc. 


EARTHQUAKE HAZARDS AND WINDSTORM AND TORNADO 


INSURANCE INSURANCE 
(NOW READY) This excellent work covers its subject very fully 


Now that earthquake insurance is being written by and practically. It is invaluable for informing 








many fire insurance companies, the information agents concerning 











given in the new book entitled EarTHQUAKE Haz- WINDSTORMS AND TORNADOS 
ARDS AND INSURANCE, iS of great and increasing in- and provides them with effective arguments to in- 
terest to agents and others identified with companies duce their clients to carry storm insurance on prop- 
writing such risks. ; ae erties located anywhere in the country. The eleven 
Among the topics dealt with are Seismic Theor- chapters discuss such subjects as Storms and their 
ies: Data as to Earthquakes in various sections, in- Occurrence; Causes of Storms; Typical Tornados; 
cluding California, Montana, Oregon, The Eastern Destructive Storms; Wind and Hail Losses; 
States, Japan, Great Britain, Porto Rico, Charleston, Weather Bureau’s Tornado Records; Premium 
etc.. Lists of earthquakes in recent years are pre- Rates; Experiences of Particular Companies; Tor- 
sented, and also chapters relating to Our Mobile nado Insurance Experience ; Cyclones and Hutrri- 
Earth, The Theory of Earthquake Insurance, Earth- canes, and Storm Experience by States. 
quake Insurance Practices, etc. WIN . RAN 
EARTHQUAKE HAZARDS AND INSURANCE sanaermegen _— maga — - ; 
: Contains 116 pages, including 20 illustrations, and is 
A book of 169 pages, contains the results of much — handsomely bound in full cloth. It will be found of 
research, and will prove a valuable aid to those seek- exceptional service to companies and agents wish- 
ing information upon this live subject. ing to expand their windstorm insurance business. 
PRICES PRICES 
‘in Copy, $4.00 a Copy, $2.50 
12 Copies....... = 50 Copies........ $170 12 Copies errr. $28.5 50 Copies..... $106.25 
25 eo ws 2 Re - 320 i ih ee st 56. 25 Re seniuaaioe 200.00 
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observers could pick out the fifty drivers who 
probably should not be allowed to operate mo- 
tor cars. By the same token, a close record 
of frequent violations which would indicate care- 
less driving, would in itself bring out the drivers 
who should not be permitted to continue. It 
is not my thought that impartial observers should 
thus pick out people on whom to cancel licenses. 
It is my thought, however, that out of this 
example an impression can be gained of the 
manner in which licensing authorities can not 
only select new applicants properly, but also 
supervise the renewal of drivers’ licenses in a 
very logical way. 

Again calling upon psychology for proof, the 
fact that this scrutiny was being exercised and 
that licenses might be revoked for cause, would 
have a material effect on the manner in which 
most people drove their cars. A selection by 
public authorities or by a group of reputable in- 
dividual citizens whose selection would be non- 
political, would bring this impartial observation. 

To prevent unfair discrimination, courts 
should be permitted to review the facts in each 
case where an appeal is desired and to deter- 
mine the merits of any such appeal. 

Insuring against fire does not prevent fire. 
Neither does insuring against careless driving 
prevent accidents. Should not our efforts be 
directed towards some constructive set-up which 
will prevent some of the many accidents—both 
by using the fear of being unable to continue 
driving cars, as well as eliminating some of the 
super-confidence which the insured driver always 
seems to have? 

While there might be some compromise pos- 
sible between the two thoughts discussed above, 
if the mechanical compulsory insurance is con- 
tinued in its present form, undoubtedly the cost 
per driver will mount to such a point as will 
prove ridiculous in the case of a careful driver, 
and at the same time probably not sufficient to 
cover the accidents of the careless ones who 
cause most accidents. 


CANADIAN AUTO DEATHS 
Number of Fatalities Increased 42 Per Cent 
in 1927 
Otrawa, CANADA, July 17.—Deaths in Can- 
ada due to automobile accidents increased by 
over 42 per cent last year. The number of 
deaths attributed to this cause was 884, as 

against 606 in 1926. 

That the tourist traffic contributes to the death 
rate from automobile accidents appears to be 
born out by a comparison of the death rates in 
the central provinces and British Columbia and 
those where this traffic is lighter. British Co- 
lumbia had an automobile mortality of 13.4; 
Ontario, 12.1; Quebec, 9.7; New Brunswick, 
5.8; and Nova Scotia and Alberta, 5.7. Mon- 
treal was responsible for one-half the automo- 
bile deaths in the province. 

From motor cars the mortality in the prin- 
cipal cities last year was as follows: Montreal, 
126, increase 55.6 per cent; Toronto, 87, in- 
crease 93. 3per cent; Winnipeg, 18, the same as 
the year before; Vancouver, 34, increase 54 per 
cent; Hamilton, 23, increase 15 per cent; Ot- 
tawa, 17, increase 41.7 per cent; London 8, in- 
crease 50 per cent. 





Insurance Men in Hartford Better Business 
Bureau 

A number of prominent insurance under- 
writers are among the officers, directors and 
members of important committees of the newly- 
organized Hartford Better Business Bureau of 
Hartford. They include: Secretary, Almon 
W. Spaulding, advertising manager of the Hart- 
ford Accident and Indemnity Co.; director, Wil- 
liam B. Bailey, economist of the Travelers; 
Norman R. Moray, general manager of the 
Hartford Accident and Indemnity, and ex- 
Mayor Norman C. Stevens, secretary of the 
Etna Casualty and Surety. Samuel Ludlow, 
Jr., also an underwriter, was chairman of the 
nominating committee. On the financial com- 
mittee of the new bureau is W. Ross McCain, 
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vice-president of the Aitna (Fire), and on the 
membership committee is George E. Bulkley, 
vice-president of the Connecticut General Lie. 


Hudson Casualty Opens Philadelphia 
Branch 

The Hudson Casualty Company of Jersey 
City has opened a branch office at Philadelphia 
in charge of F. E. B. Scott as resident vice- 
president for ail of Pennsylvania. Mr. Scott 
was manager of the Norwich Union Indemnity 
Company in Philadelphia and is thoroughly 
experienced. 

At the home office of the Hudson Casualty, 
W. C. Krumrey has been appointed assistant 
secretary in charge of underwriting; William 
F. Poole has been made statistician; and H. W. 
Goll has been named assistant treasurer. 
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DOWN TO BRASS 
TACKS 


HIS remarkable volume was compiled 

by Chauncey S. S. Miller and is based 

on actual experience and proved ideas. 

Agents, field men, company executives and 

publicity and advertising directors who 

have seen advance proofs call it the prac- 
tical answer to a definite problem. 


WHAT OTHERS SAY OF 
THIS NEW BOOK 


Ray C. Dreher, Adv. Mgr., Boston 
Ins. Co., formerly a local agent— Down 
To Brass TAcKs is an attractive book 
that every local agent should buy. Its 
pages are crammed with worthwhile 
direct-by-mail information written by a 
man who was a local agent and appre- 
ciates the agents’ viewpoint. 


PRICE $2.85 
Discount on quantity orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


ORDER YOUR COPY TODAY 





THE SPECTATOR COMPANY —__—___— 192 


135 William St., New York, N. Y. 





Please send cop——- of Down To Brass Tacks 


for which agree to pay you $2.85 per copy. 
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Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7<,ombany of the — BOSTON, MASS. 


H. O. not President E. C. MANSFIELD, Sec’y & Treas. 


BERT KING, Supt. of Agencies 
A corporation pense and operating under the Insurance laws of 
All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE “SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 


Massachusetts. 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, Founder 
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PUBLICATIONS OF C. & E. LAYTON 
The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
—* embrace the most valuable and standard treatises on these sub- 
ects. 


SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





AGENTS wuo can SELL as wet as WRITE 


Can always be given an interesting proposition, mueh territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 

















The Home Life mene Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 








INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
Sig POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 
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WILL CONVENE AT WASH= 
INGTON D. C. 





Annual Meeting of Insurance Adver- 
tising Conference on October 1, 
2 and 3 





PROGRAM NEARING COMPLETION 





Jury of Awards Selected for Two Advertis- 
ing Contests 

The annual convention of the Insurance Ad- 
vertising Conference will be held at the Hotel 
Washington, Washington, D. 'C., October 1 to 
3. George E. Crosby, advertising manager of 
the Aztna Insurance Company of Hartford, and 
secretary of the Conference, has announced that 
a pre-conyention get-together dinner will be 
held Sunday evening, September 30, for mem- 
bers and guests. A feature will be the show- 
ing of moving pictures produced by members 
of the Conference and used in sales promotion 
or advertising by the companies. 

The first business session Monday morning 
will be called to order by President Clifford 
Elvins, advertising manager of the Imperial 
Life Insurance Company of Toronto, Canada. 
At the noon luncheon, Vice-President J. W. 
Longnecker, advertising manager of the Hart- 
ford Fire Insurance Company of Hartford, will 
preside. The convention will break into groups 
that afternoon for consideration of advertising 
as it relates specifically to the needs of fire, 
life and casualty lines. The executive commit- 
tee will hold its annual meeting Monday eve- 
ning. 

At the general session Tuesday morning, John 
Hall Woods, advertising manager of the Great 
Northern Life Insurance Company of Chicago, 
and a member of the executive committee of the 
Conference, will be in charge. The groups will 
resume their studies on special problems in the 
afternoon. 

On Tuesday evening, the annual dinner will 
be held. President Elvins will preside. The 
Holcombe and Rough Notes trophies will be 
awarded and a play, written and produced by 
members of the Conference, will be presented. 
There will be several notable speakers. 

On Wednesday morning, there will be a busi- 
ness meeting. Officers will be elected and there 
will be an organization meeting of the newly- 
elected executive committee. At the farewell 
luncheon the new president will preside and a 
famous speaker is expected to talk. 

The Insurance Advertising Conference has 
announced the jury of awards in its annual 
advertising contest as: C. K. Woodbridge, 
president of the International Advertising As- 
sociation and also president of the Electrical 
Refrigeration Corporation, of Detroit; Homer 
J. Buckley, president of the Direct Mail Ad- 
vertising Association, of Buckley, Dement & 
Co., of Chicago, and William A. Hart, presi- 
dent of the Association of National Advertisers, 
who is also advertising director of the E. I. 
du Pont de Nemours & Co., of Wilmington. 

This year there will be two awards, the Hol- 
-combe trophy, given by the Phoenix Mutual 
Life Insurance Company of Hartford, and the 
‘Rough Notes Trophy. The committee intends 


to have the exhibits this year and in the future 
sent to the rooms of the National Board of Fire 
Underwriters at 85 John street, New York 
city, where they can be studied by the judges. 


Union Indemnity Pays $19,000 Loss in 
Kansas City Bank Robbery 

A claim of $19,000 has been paid to the Home 
Trust Company of Kansas City by the Union 
Indemnity Company, New Orleans, covering the 
loss suffered by the bank in a spectacular hold- 
up which took place on June 14 when the 
Republican Convention was at its height. 

The hold-up, which occurred in broad day- 
light in the heart of the shopping district, was 
one of the most daring robberies ever executed 
in the United States. 
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Insurance Brokers 
Profit By Our 
National Advertising 


In leading newspapers all over the United 
States and Canada, Credit Insurance is adver- 
tised, week in and week out, to thousands of ; 
Manufacturers and Jobbers. 


American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. 
ought to investigate the great protective service 
we render to our many policy-holders; safeguard- 
ing their resources absolutely against bad debt 
losses, providing them with efficient collection 


General Insurance Brokers, look into the 
selling possibilities of American Credit Insur- 


trained credit insurance specialists, still we have 
a plan by which you can co-operate with us to 


present clients are protected by Credit Insurance. 
Then get the full details of our interesting pro- 
position by writing or phoning any of our offices. 





FRANK J. BURNS MADE MANAGER 
Detroit Fidelity and Surety Opens Newark 
Branch 

President Homer H. McKee, of the Detroit 
Fidelity and Surety Company, has announced 
the opening of a branch office in the Military 
Park Building, Newark, N. J., on July 15, in 
charge of Frank J. Burns. The branch will be 
fully equipped to render complete service to 
agents and brokers throughout the territory cov- 
ered. 

Mr. Burns has been manager of the surety 
department in the Newark branch of the Met- 
ropolitan Casualty Insurance Company and, 
previously, was closely associated with Luther 
E. Mackall in the management of the fidelity 
and surety business of that company. 
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This is one reason 


Maybe you 
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OF NEW YORK 


J. F.M° FADDEN., presipent 


Offices in all leading Cities: 


New York, St. Louis, 
San Francisco, 
Atlanta, 


Chicago, 
Philadelphia, 
Milwaukee, 


Cleveland, Boston, 
Baltimore, Detroit, 


Etc. 


In Canada: Toronto, Montreal, Etc. 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
25 CHURCH STREET NEW YORK 























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 














JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 




















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 
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T. J. McCOMB 


CONSULTING ACTUARY 


Colcord Bldg. OKLAHOMA CITY, OKLA. 











Woodward, Fondiller and Ryan 
Consulting Actuaries 

Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganizations—Insurance Ac- 
counting and Auditing. 
75 Fulton Street 
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FRANK M. SPEAKMAN 
Consulting Actuary 


Associates 
Fred EF. Swartz, C. P. A. 


J. A. Craig, C. P. A. 
THE BOURSE PHILADELPHIA 
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DONALD F. CAMPBELL } 
CONSULTING ACTUARIES 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 




















JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 

















HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 

















JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 




















SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
Associate, British Institute of Actuaries. 
MAJOR E. P. S. ALLEN, D. S. O., 
Associate, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bldg., Toronto, Ont. 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg. ATLANTA, GA. 





























H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
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465 St. John St., Montreal. 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 


BRANCH_OFFICE: 











THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
furance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 


I. Introduction. 


II. The Construction of New Mortality 
Tables by the Association of German 
Life Assurance Companies. 


III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 


IV. Arrangement of the Tabulated Func- 
tions for the Final Life Tables. 


V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 

VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 


VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50copies 16.25 
25 “5 . oe ere 268° 30.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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AUTO FATALITIES 


Rate Rises to 22.4 Per 100,000 
Population 








RECORDS OF 77 CITIES 





498 Deaths in Four Weeks Ending June 
16, 1928 

The Department of Commerce has announced 
that during the four weeks ending June 16, 
1928, automobile accidents were responsible for 
498 deaths in 77 large cities of the United 
States. This number compares with 506 deaths 
during the four weeks ending June 18, 1927. 
Most of these deaths were the result of acci- 
dents which occurred within the corporate lim- 
its of the city, although some accidents occured 
outside of the city limits. 

For comparison, the number of deaths due to 
automobile accidents within city limits is desir- 
able. Such figures are available for the four- 
week period ending June 16, 1928, and for the 
corresponding four-week period of 1927 for all 
of the 77 cities, the four-week figure in 1928 
being 410, as contrasted with 432 for the corre- 
sponding four weeks in 1927. 

Considering by four-week periods since May, 
1925, total deaths from automobile accidents for 
77 cities, regardless of place of accident, the 
lowest total (346) appears for the four-week 
period ending March 27, 1926, and the highest 
(686) for the four-week period ending Novem- 
ber 5, 1927. 

For the 52 week periods ending June 16, 1928, 
and June 18, 1927, the totais for the 77 cities, 
were respectively, 7198 and 6897 which indicate 
a recent rate of 22.4 per 100,000 population, as 
against an earlier rate of 21.8, or an increase 
of 3 per cent in the rate in a single year. 

Eight cities reported no deaths from auto- 
mobile accidents for the last four weeks, while 
five cities reported no deaths from automobile 
accidents for the corresponding period of 1927. 

For the last four-week period, reports as to 
whether deaths occurred from automobile acci- 
dents within city limits or outside were received 
from all of the 77 cities reporting. In these 
cities in this four-week period, the total num- 
ber of deaths from automobile accidents was 
498, but only 410 of these were due to acci- 
dents within city limits. 


Thomas F, Graham Made Assistant Vice- 
President of Reliance Casualty 

Thomas F. Graham has been appointed assist- 
ant vice-president of the Reliance Casualty In- 
surance Company, Newark, according to an 
announcement by President Russel B. Taylor. 
Mr. Graham was for eight years in charge of 
the Newark bond department of the Fidelity 
and Casualty Company of New York. 








“The Insurance Man’s Restaurant” 


46 GOLD STREET | 


| Between Fulton and John Streets 
| New York City Phone Beekman 9991 





SOUTHERN SURETY OF NEW YORK IS 
LICENSED 
Company Ready to Begin Business With 
Assets of $3,900,000 

The Southern Surety Company of New York 
has been licensed by the insurance @epartment 
of the Empire State as of July 12 and now 
starts business with total assets of $3,900,000. 
The company’s capital is $2,500,000 and the sur- 
plus is $1,400,000. 

The financing of the reorganized company 
from the Southern Surety of Des Moines, as 
carried out by interests identified with Rogers 
Caldwell, involved the issuance of 250,000 shares 
of stock at $15.60 per share of a par value of 
$10. Kidder, Peabody & Company, bankers are 
said to have taken the whole issue. 

Charles S. Cobb is president of the company. 


KENTUCKY INSURANCE DAY 
Elaborate Plans for Celebration on Septem- 
ber 12 

FRANKForRT, Ky., July 17.—Insurance Day at 
the Kentucky State Fair this year promises to 
eclipse all others in magnitude, interest and 
importance. There will be a large tent erected 
on the grounds in which there will be a mov- 
ing picture show in continuous operation during 
the forenoon, afternoon, and night, during fixed 
hours in which there will be portrayed the fea- 
tures of life, casualty and fire insurance. 

Wednesday, September 12, has been set aside 
as insurance day, and on this day it is ex- 
pected that every insurance man in the State in- 
terested will attend the fair, and wear insignia 


that will show his or her business. There will 
be special displays on this occasion put on by 
the fire department of Louisville showing the 
growth of fire fighting equipment and the devel- 
opment of the science of fire fighting. All of 
the Kentucky fire insurance companies will give 
a full holiday on this occasion and all of the 
members of the various fire companies of Louis- 
ville and nearby towns will be resolved into a 
reception committee to welcome not only all 
of the insurance people and firemen to the fair 
but all others interested 


State Monopoly Ended in Porto Rican 
Compensation 

Porto Rico has so amended its workmen’s 
compensation law that the monopoly of com- 
pensation insurance hitherto enjoyed by the 
Workmens Relief Trust Fund will be abro- 
gated. Employers will have the options of se- 
curing the payment of compensation to their 
employees either by contributing to the fund 
or by insuring in an insurance company or mu- 
tual association or, under certain conditions, by 
self-insurance. The amended law becomes effec- 
tive on the twelfth of next month. 


E. E. Ehlers Is Casualty Manager for 
Travelers at Montreal 
Ernest E. Ehlers, formerly assistant manager, 
casualty lines, in the Montreal, P. Q., branch 
office of the Travelers Insurance Company of 
Hartford, has been promoted to manager, cas- 
ualty lines, in that office. 














WE ARE PLEASED TO ANNOUNCE 
AUTHORIZATION BY 
THE INSURANCE DEPARTMENT 
TO DO BUSINESS IN THE 
COMMONWEALTH OF PENNSYLVANIA 
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Twenty-Third Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President 


FINANCIAL STATEMENT, DECEMBER 31, 1927 


ASSETS LIABILITIES 

Pe Se Ct = a ea $1,245,513 .17 Net Reserve (American Experience Table, 3 and 
Real Estate Contract of Sales................ 315,694.35 LA IE Ae A RM PN. Re NE RET $24,764,542 .00 
Pe RMNN MNRAS ys oaaia cols sis ee Ries i> wos aioe ee, 9 11,702,892 .72 Reserve for Death Losses in Process of Adjust- 
PRM MANTIS yi 25 va ein soe ais Barba wo re Hao 8 eS Re 2,761,338 .89 SMRORN cece ara rbtes ociuare wash’ o a folie adc AS iattas Sse a ciney earrereher eh 259,719 .42 
OTIS NNN TRON 6 oss ve Ss gars iGo in bw sie 0 ele wsoiosiele 10,887,776 .99 RCROI MOTI AROS 5 oo 5. 6 oiniase- cia 0d face Same esl eiereiels 165,834 .00 
fe ee ee ee 1,324,773 .26 Miscellaneous Liabilities. 25... 06s ccccscccs 201,549 .22 
er Ee Oc i a err 22,650 .67 RSQ EMSCOGE «<5; 6:5. ors: oie, aporslone'ere-eia $2,000,000 .00 
interest Dueand Accrued. ..........cccsescees 521,571 .87 Assigned Funds and Surplus...... 2,139,461 .06 
Deferred and Uncollected Premiums.......... 664,011.88 Surplus Security to Policyholders............. 4,139,461 .06 
PUTO ROS oes seine is ew slo au wiemiers 84,881 .90 

ANIMA I ocd hers borm cial ive ics asic $29,531,105 .70 Metal Laas ities. <6:5ocscses oosece cece $29,531,105 .70 

GAINS MADE DURING 1927 
Increase in insurance in Force, last six Months of 1927..................0ccceeeecccees $42,732,060.00 
Increase in Admitted Assets, last six Months of 1927...................ccccececccceces 1,888,324.20 
Insurance in Force December 31, 1927 Total Paid Policyholders Since Organization 
$466,700,967.00 $25,466,364.19 


Operates From Coast to Coast 
Canada To The Gulf The Republic of Cuba and Territory of Hawaii 





Gross Income Per Month Exceeds 





W. J. SHAW, Secretary 


$1,158,000.00 
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OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 





























Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 

















SOUTHERN LIFE AND HEALTH INS. CO. 
‘‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P, O. BOX 884 BIRMINGHAM, ALA} 


ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 








Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF CASUALTY, SURETY 
AND MISCELLANEOUS INSURANCE COMPANIES IN TEN YEARS 


The accompanying table tells a familiar story 
to anyone acquainted with the statistical history 
of casualty insurance in the United States. It is 
apparent from this table that for the last ten 
years the casualty, surety and miscellaneous 
stock insurance companies have been able only 
through wise and careful investment of the 
funds at their disposal, to offset the losses which 
their underwriting has consistently shown. 

This same decade in which underwriting has 
been unprofitable is nevertheless a period of 
rapid growth and one in which the importance 
and scope of this branch of insurance has truly 
come into its own. As casualty insurance more 
nearly approaches its position as the greatest 
single factor in the stabilization of business and 
the basis of our modern industrial world, the in- 
ability of even the most efficient offices to con- 
duct the business at a good profit makes the 
problem acute and its solution important. 

The following condensed summary shows at 
a glance the 10-year results of the leading com- 
panies: 


Underwriting income earned.......... $4,690,141,540 


Investment income and accretion...... 302,527,966 
Decrease in contingent funds......... 8,175,545 


nN eR pe eee $5,000,845,051 
Losses incurred $2,383,570,014 
Underwriting expenses incurred...... 2,312,452,989 
Dividends declared 129,802,859 
Increase in net surplus.............. 175,019,189 











$5,000,845,051 

It will be seen, therefore, that the 100 compa- 
nies making up this survey had an underwrit- 
ing income earned of $4,690,141,540, against 
which they incurred losses of $2,383,570,014 for 
a ratio of 50.8 per cent; the expenses incurred 
over this period totaled $2,312,452,989 or at a 
rate of 49.3 per cent, while the aggregate under- 
writing ratio shows a loss of one-tenth of one 
per cent. To counter-balance this the companies 
show an investment income earned of $302,527,- 
966, out of which they achieved an earned sur- 
plus of $296,646,503. After deducting from this 
amount contributions to surplus by stockholders 
the company paid in dividends to stockholders, 
and in the case of foreign companies, remitted 
to their home offices, the sum of $129,802,859. 
With a decrease in contingent funds and a special 











reserve of $8,175,545, the 100 companies were 
able to increase their net surplus by $175,019,- 
189. 

For purposes of comparison the table is di- 
vided into four sections, the first group showing 
the multiple line casualty companies ; the second, 
accident and health companies; the third, fidelity 
and surety companies, and the fourth, miscel- 
laneous companies. 

The first group, listing the companies writing 
general casualty lines, comprises the main body 
of companies in the table. They are 57 in 
number and they do about 85 per cent of the 
total business included in this survey. It will 
be noted that, although this is the only group 
which shows an underwriting loss, their business 
is of sufficient size to make the aggregate busi- 
ness of the table reflect a loss. The total under- 
writing income of this group of companies 
amounted to $3,864,698,652 against which they 
incurred losses of $2,014,409,602, or at a rate of 
52.1 per cent, while their expenses incurred of 
$1,875,474, 372 showed a ratio to the underwrit- 
ing income earned of 48.5 per cent. The net re- 
sult was an underwriting loss of $25,185,322 for 
a ratio of —.6 per cent. From the invest- 
ment income of $240,717,888 out of which there 
were dividends paid to stockholders of $88,- 
904,004, the companies in this group increased 
their surplus by $129,045,888. While twenty- 
one companies in this group show an underwrit- 
ing profit, many of them are companies 
which write a comparatively small volume of 
business, while the larger companies, with the 
exception of a few, have reflected losses and 
have thus effected the ratio in its entirety. 

The second group consists of twenty-seven 
companies writing accident and health insurance, 
and the figure include results of thirteen life 
companies writing this type of coverage. Their 
total underwriting income earned amounted to 
$375,530.707, against which their losses of $192,- 
630,863 makes the ratio 51.3 per cent. Their 
expense ratio was 46.5 per cent. The net results 
show an underwriting profit of $8,276,898 or 2.2 
per cent. These companies paid dividends of 
$9,759,133, and after decreasing their contingent 
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funds by $5,137,928 they added $16,044,826 io 
their net surplus. 

The third group, comprising seven companies 
writing fidelity and surety business, reflect bet- 
ter results than any other group. These com- 
panies have an underwriting income earned of 
$300,943,825 against which they incurred losses 
of $111,231.570 for a ratio of 36.9 per cent. 
Their expenses of $179,269,198 made an expense 
ratio of 59.6 per cent, making a net profit of 
$10,443,057. These companies were able to show 
an underwriting ratio of 3.5 per cent, a figure 
which closely approaches what is considered a 
fair profit, considering the hazardous nature of 
the business involved. 

The last section includes nine companies special- 
izing in miscellaneous types of insurance; three 
of these companies write full coverage automo- 
bile insurance; one, credit insurance, one, rein- 
surance only; one, livestock; one, steam boiler; 
one, plate glass, and one, physicians’ indemnity. 
These companies had an underwriting income 
earned of $148,968.356, a loss ratio of 43.8 per 
cent and an expense ratio of 55.8 per cent. They 
made a net underwriting profit of $583,904 or a 
rate of .4 per cent. 

Although the results shown in this table ap- 
pear to offer but little encouragement, there are 
nevertheless many aspects of the casualty insur- 
ance business which contribute to a more hope- 
ful outlook for the future. For example, out 
of the fifteen companies in the first group 
which show an aggregate underwriting income 
earned of $100,000,000 or more, eight reflect a 
profit in their underwriting ratio. It is thus 
seen that 65 per cent of the larger carriers are 
making money on their underwriting, a point 
which indicates that the old and established com- 
panies enjoying a wide distribution of risks, and 
freed from the necessity of turning over the 
greater portion of their income to the reserve 
account, are quite able to conduct their business 
with profit. It must be remembered that the 
results of the younger companies contribute 
heavily to the loss ratio largely because of the 
high reserve’ requirements which eat into their 


(Continued on page 37) 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF 100 LEADING CASUALTY, 


SURETY AND MISCELLANEOUS INSURANCE COMPANIES IN A DECADE, 1918-1927 


Name and Location of Company 


Casualty Companies 
Aetna Casualty & Surety, Hartford. . 


Aetna Life (A. & L. Dept.), Hartford 250,301,755 
1 


American Casualty, Reading 
American Indemnity, Galveston... . 
American Employers, Bostonh 


American Reinsurance, Philadelphia 
Columbia Casualty, New Yorka.... 
Commercial Casualty, Newark 
Commonwealth Cas., Philadelphia. . 
Continental Casualty, Chicago... . . 


Eagle Indemnity, New Yorkb...... 
Employers Indemnity, Kansas City. 
Employers Liability, Londond...... 
Eureka Casualty, Philadelphia. .... 
European Gen’ Reins., Londond... . 


Federal Surety, Davenport. . 
Fidelity & Casualty, New York. 
Fidelity Union C. asualty, Dallasa. . 
General Acc., Fire & Life, Perthd.... 
General Cas. & Surety, Detroit..... 
General Reinsurance, New Yorka.. 
Georgia Casualty, Atlanta......... 
Globe Indemnity, Newark 
Hartford Acc. & indem., Hartford. . 
Home Accident, Fordycee......... 


Indem. Ins. Co. of N. A., Phila.e. . . 
Independence Indemnity, Phila.b... 
Internat’! Indemnity, Los Angelese . 
London & Lancashire Ind., Hartford 
London Guar. & Acc., Londond.. .. 


Manufacturers Casualty, Phila..... 
Maryland Casualty, Baltimore .... 
Mass. Bonding & Ins., Boston... .. 
Metropolitan Casualty, New York.. 
New Amsterdam Cas., Baltimore... 


New Jersey Fid. & Pl. Glass, Newark 
New Jersey Mfrs. Cas., Trenton. ... 
New York Casualty, New Yorktt. 

New York Indemnity, New Yorkb.. 
Northwestern Cas. & Sur., Milw.... 


Norwich Union Indem., New Yorkf 
Ocean Acc. & Guar., Londond 
Ohio Casualty, Hamilton) 
Penn. Mfrs. Assn. Cas., Phila 
Phoenix Indemnity, New Yorkb.... 


Preferred Accident, New York..... 
Royal Indemnity, New York 
Southern Casualty, Alexandriae. . 

Southern Surety, Des Moines. ..... 
Standard Accident, Detroit 


Sun Indemnity, New Yorkb........ 
Travelers Indemnity, Hartford : 
Travelers Ins. (A. & L. dept.), Htfd. 
Union Indemnity, New Orleanse.. . . 
United States Casualty, New York. . 


U.S. Fid. & Guar., Baltimore... .. 
Zurich Gen'l Ace. & Liab., Zurichd.. 


Totals (57 companies) ....... 


Accident and Health Companies 
American Nat’l (Cas. Br.), Galveston 
Brotherhood Accident, Boston... . . 
Bus. Men’s Assur. (A. Br.), K. C.,e. . 
Columbian Nat’! Life (A. Br.), Bos. . 
Conn. Gen’! Life (Acc. Br.), Hartfd. . 


Eastern Casualty, Boston....... 
Federal Casualty, Detroit. . . 
Federal Life (Acc. Br.), Chicago 

Gt. West. Ins. (Acc. Br.), Des Moines 
Hoosier Casualty, Indianapolis... . 


Inter-Ocean Casualty, Cincinnati... 
Ky. Cent. L. & A. (A. B.), Anchoragee 
Loyal Protective, Boston 
Massachusetts Accident, Boston. ... 
Massachusetts Protective, Worcester 


Metropolitan Life (Acc. Br.), N. Y. 
Monarch Ace., Springfield, Mass.b. 
Nat'lL. & A. (A. Br.), Nashville. . 

National Casualty, Detroit 
No. American Acc., Chicago. ...... 


Pacific Mut. L. (A. B.), Los Angeles. 
Peerless Casualty, Keene... 
Prov. L. & A. (A. B.), Chattanoogaa. 
Reliance Life (Acc. Br.), Pittsburgh. 
Ridgely Protective, Worcestar...... 


Wash. Fid. Nat'l (A. Br.), Chicagohk 
Western Casualty, Denver c 


Totals (27 companies 

















Underwrit- Losses and Underwriting 
ing Expenses Inc urred 
Income —— 
Earned Losses Expenses Total 
$ $ 3 $ 
124,362,179 55,535,681 68,593,055 124,128,736 
132,450,623 119,325,440 251,776,063 
52,636 4,747,660 5,443,760 10, 191, 420 
5,345,299 2,886,977 2,867,403 5,754,380 
5,706,512 3,517,027 3,269,942 6,786,969 
9,347,987 5,208,437 4,371,321 9,579,758 
27,868,929 15,475,852 14,181,471 
62,986,007 32,356,066 32,404,257 23 
11,290,409 5,738,296 5,756,561 11,494,857 
103,650,387 50,367,860 54,563,443 104,931,303 
10,898,438 6,972,775 5,600,269 12,573,044 
21,179,896 10,866,877 10,001,587 20,868,464 
217,233,857 112,442,635 98,647,882 211,090,517 
2,759,979 1,553,271 1,132,232 2,685,503 
51,508,971 28,735,570 23,236,866 51,972,436 
6,426,781 2,970,299 4,575,097 7,545,396 
186,736,346 91,409,602 96,238,081 187,647,683 
6,469,149 3,713,638 2,876,686 6,590,324 
102,322,398 56,343,571 45,853,185 102,196,756 
9,098,868 4,856,720 4,632,045 9,488,765 
22,765,763 15,731,370 10,305,009 26,036, 37 9 
26,462,228 14,969,757 13,356,490 28, 247 
138,193,336 71,411,907 62,255,837 133,667, 744 
153,574,410 82,231,382 72,474,440 154,705,822 
9,137,948 5,092,986 3,442,826 8,535,812 
59,296,101 31,267,011 29,617,762 60,884,773 
28,260,158 15,478,050 15,928,067 31,406,117 
14,184,163 7,148,574 7,970,735 15,119,309 
18,113,336 9,446,418 10,473,494 19,919,912 
128,991,862 68,054,980 59,925,436 127,980,416 
4,940,168 2,854,130 1,668,033 4,522,163 
222,572,872 115,703,806 106,492,152 222,195,958 
69,086,567 33,976,060 34,704,750 68 "680, 810 
33,180,937 18,644,219 19,138,866 37,783,085 
80,742,801 44,323,988 38,488,989 82,812,927 
20,460,023 9,765,444 10,005,150 19,770,594 
13,223,920 7,642,063 1,832,660 9,474,723 


14,154,975 5,880,186 7,974,405 13,354 91 








25,430,734 15,936,045 13,594,282 29,530. 
5,214,815 3,671,852 3,445,810 7,117, 662 
16,671,270 9,039,723 9,197,376 18,237,099 
or 240,259 73,197,364 63,262,952 136,460,316 
736,505 2,563,746 3,139,095 5,702,841 
32 2 ,669,899 18,393,343 5,518,692 23,912,035 
8,779,980 4,693,018 5,275,044 9,968,062 
45,427,182 20,450,772 22,030,374 42,481,146 
115,732,183 64,097,189 53,624,816 117,721,955 
6,627,350 4,421,265 2,696,434 7,117,699 
58,997,732 27,496,309 31,773,982 59,270,291 


118,972,852 


59,554,265 


117,194,108 59,418,587 














7,226,887 4,335,525 4,246,734 8, 582, 259 
84,096,861 36,905,288 46,993,938 35 j 
442,542,212 232,877,701 473 
43,363,910 22,604,042 75,71 7 
66,193,721 36,727,469 31, 649,567 68,377, 036 
280,149,835 142,767,616 137,219,315 279,986,931 
81,214, 958 47,041,480 36,304,825 83,346,405 
3. 864, 6 98, 6522, 2 ‘014, 409, 602 1, 875, 474, 372 3,8 89,883,974 
4,261,686 2,079,370 3,910,779 
4,173,419 2,237,175 4,091,192 
22,436,818 13,451,098 8,¢ 22,106,662 
4,193,615 2,128,995 1,944, 4,073,740 
11,228,487 5,411,447 6,499,788 11,911,235 
2,666,950 1,116,966 1,562,443 2,679,409 
4,880,301 1,814,263 2,856,299 4,670,562 
12,682,702 7,517,587  5,483,8 13,001,467 
6,534,829 3,021,492 3,263,316 6,284,808 
2,283,519 989,063 1,152,020 2,141,083 
12,490,042 5,210,078 7,199,879 12,409,957 
15,016,905 5,849,887 8,277,575 14,127,462 
9,456,737 5,476,533 4,097,603 9,574,136 
6,173,003 2,866,957 3,064,393 5,931,350 
40,613,289 27,302,728 12,992,834 40,295,562 
26,725,333 17,276,978 8,179,500 25, 156, 478 
6,633,347 3,718,540 2,911,498 5 
59,156,762 27,169,983 28,567,875 
11,295,747 5,201,659 —- 6,051,009 
20,901,687 8,451,095 12,585,279 
38,988,657 19,202,915 19,863,888 39,066,803 
2,199,749 982,759 1,169,687 2,152,446 
16,121,317 7,452,973 7,755,614 15,208,587 
4,027,576 2,034,847 1,611,195 3,646,042 


10,340,792 


10,279,700 6,278,758 4,062,034 
9,949,256 
1,180,346 


6,775,039 
1,611,678 


17,174,215 
2,934,315 





375,530,7 707 192,630,863 174,622,946 367,253,809 | 
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Inc. (+) Ratio Ratio Ratio 
or Dec. (—) Net Ex- Ind. 
Underwrit- Underwrit- Investment in Cont. Losses penses Prof+-or 
ing ing Income tSurplus Dividends Funds Increase Incurred Incurred Loss—to 
Profit Loss and Earned Declared to Special Re- (+) or De- to Und. to Und. Und. 
Total Accretion Stockholders serves, Ex- crease (—) Income Income Income 
cess Special in Surplus Earned Earned Earned 
Deposits, Ete. 
$ $ $ $ 3 $ $ % % % 
233,448 2..... 9,769,717 10,003,160 2,400,000 +878, 381 +6,724,779 44.6 55.2 +.2 
AS 1,474,308 10,194,281 8,719,973 7,550,000 —5,390,802 +6,560,775 52.9 47.7 —.6 
160-316 iene 916,932 1,078,148 437,000 ~—_......... +641,148 45.9 52.6 +1.5 
nslwnts 409,081 959,578 550,497 285,000 —152,250 +417,747 54.0 53.6 —7.6 
ee 1,080,457 621,565 —458,892 —1,250,000 —487 +791,595 61.6 57.3 —18.9 
eens 231,771 2,202,728 1,970,957 762,500 +45,056 +41,163,401 55.7 46.8 —2.5 
eater 1,787,894 1,980,531 192,637 —800,000 +90,671 +901,966 55.5 50.9 —6.4 
exnies 1,774,316 4,630,757 2,856,441 —8,984 +731,667 -+2,133,758 51.4 51.4 —2.8 
Eee 204,448 427,331 222,883 —115,358 —52,114 +390,355 50.8 51.0 —1.8 
cine 1,280,916 5,316,151 4,035,235 911,720 —76,485 +3,200,000 48.6 52.6 —1.2 
iy sie oe 1,674,606 875,783 —799,823 —1,500,000 +177 +700,000 64.0 51.4 —15.4 
ee ee 677.264 988,696 1,040,451 —264,179 +212,424 51.3 47.2 +1.5 
6,143,340 ...... 9,040,830 15,184,170 10,342,188 -+252,034 +4,589,948 51.8 45.4 +2.8 
WOMR ease 885,47 959,947 396,250 —336,434 +900,131 56.3 41.0 +2.7 
etee 463,465 4,907,108 4,443,643 1,581,141 +2,312,500 +550,002 55.8 45.1 —.9 
ween 1,118,615 347,378 —771,237 —652,824 —191,379 +72,966 46.2 71.2 —17.4 
re ae 911,337 12,845,747 11,934,410 6,935,000  -+184,609 +4,814,801 49.0 51.5 —.5 
Aah 121,175 286,374 165,199 172,465 —118,655 +4111,389 57.4 44.5 —1.9 
125,642 8 ...... 4,302,624 4,428,266 1,482,186 +535,458 +2,410,622 55.1 44.8 +.1 
pi aeen 389,897 464,541 74,644 itelbese OE +74,644 53.4 50.9 —4.3 
aeese 3,270,616 2,497,994 —772,622 —2,131,119 +433,521 +924,976 69.1 45.3 -14.4 
ae ae 1,864,019 948,481 —915,538 352,787 —1,699,460 +431,135 56.6 50.5 —7.1 
4,525,502 ...... 8,565,711 13,091,303 4,575,000 +4,084,828 +4,431,475 51.7 45.0 +3.3 
Poe 1,131,412 9,630,751 8,499,339 300,000 +1,931,577 -+6,267,762 53.5 47.2 —.7 
ok! | ee 426,278 1,028,414 571,821 +365,370 +91,223 55.7 37.7 +6.6 
hag ee 1,588,672 3,537,380 1,948,708 425,000 —1,000,000 +2,523,708 52.7 50.0 —2.7 
San ha 3,145,959 1,264,255 —1,881,704 —2,766,983 —301.347 +1,186,626 54.8 56.3 —11.1 
eee 935,146 635,319 —299,827 —355,935 —23,745 +79,853 50.4 56.2 —6.6 
teen 1,806,576 2,049,420 242,844  —652,458 +24,047 +871,255 52.2 57.8 —10.0 
LOIG6 ee. ce 7,246,012 8,257,458 2,931,533 +158,396 +5,167,529 52.7 46.5 +.8 
418005  ...... 777,243 1,195,248 1,112,966 —508,595 +590,877 57.8 33.8 +8.4 
ih) | 13,744,618 14,121,532 7,999,430 +1,336,659 +4,785,443 52.0 47.8 +.2 
405,757 Sia... 4,520,163 4,925,920 560,254 +201,149 +4,164,517 49.2 50.2 +.6 
ewiaaten 4,602,148 2,976,143 —1,626,005 —2,234,322 —1,211,014 +41,819,331 56.2 57.7 —13.9 
ial parath 2,070,126 6,132,749 4,062,623 —799, 356 —1,187,425 +6,049,404 54.9 47.7 —2.6 
689,429 =... 1,531,393 2,220,822 624,500 +300,000 +-1,296,322 47.7 48.9 +3.4 
i. (ae 696,415 4,445,612 3,486,660 +71,968  -+886,984 57.8 13.9 +28.3 
ek 1,496,079 1,796,463 382,783 —422,311 +1,835,991 41.6 56.3 +2.1 
ents 4,099,593 1,470,264 —2,629,329 —1,000,000 —2,241,407 -+612,078 62.7 53.4 —16.1 
paieatare 1,902,847 580,668 —1,322,179 —725,368 —609,625 +12,814 70.4 66.1 —36.5 
aes 1,565,829 1,050,513 —515,316 920, 000 = —119,083 +514,767 54.2 55.2 —9.4 
Bey he 9,374,459 11,154,402 7,685,681 +497,948 +3,070,773 52.9 45.8 +1.3 
RT Ra 251,455 285,119 69,750 —25,000 +240,369 44.7 54.7 +.6 
8,757,864 ...... 3,004,876 11,762,740 8,576,575 +978,172 +2,207,993 56.3 16.9 +26.8 
actuate 1,188,082 1,326,148 138,066 ee —499,999 +638,065 53.4 60.1 —13.5 
2,946,036  ....... 4,030,014 6,976,050 5,544,000 —132,443 +1,564,493 45.0 48.5 +6.5 
PAE 1,989,822 7,929,915 5,940,093 2,350,000 —369,168 +3,959,261 55.4 46.3 —1.7 
kale 490,349 206,149 —284,200  —187,500 —118,471 +21,771 66.7 40.7 7.4 
oo amee 272,559 1,450,442 1,177,883 646,441 —877,597 +1,409,039 46.6 53.9 —5 
Steines 1,778,744 6,451,679 4,672,935 3,260,000 +440,178 +972,757 50.7 50.8 —1.5 
ee 1,355,422 546,832 > 808, 590 —442,800 —220,000  —145,790 60.0 58.8 —18.8 
97,635 2,035,372 33,007 -—-3,770,000 +-1,719,850 -+4,283,157 43.9 55.9 +.2 
sar ae ae 2, 580, 962 34,795,829 arid. 867 14,830,000 +29,159 +17,355,708 52.6 48.0 —.6 
ci Reine 3,315,846 2,497,791 —818,055 —749,276 —293,901 +225,122 52.1 55.5 —7.6 
Sew 2,183,315 3,998,827 1,815,512 1,347,500 —102,931 +570,941 55.5 47.8 —3.3 
162,904 iis 4,451,727 14,614,631 7,257,500 —2,284,132 +9,641,263 50.9 49.0 +.01 
vice 2,131,447 . 936,83. 2,805,386 780,205 © +900,738 +1,124,443 57.9 44.7 —2.6 
stews *25,185,322 240,71 7 17, 888 215, 532, 566 ~ 38,! 904,004 "9,417,326 +129,045,888 52.1 48.5 —.6 
ee 350,907 50,000 —568,290 +869,197 48.8 43.0 +8.2 
= ee 151,056 233,283 eee +133,283 53.6 44.4 +2.0 
330,156  ...... 82,377 412,533 60,281 —106,801 +459,053 59.9 38.6 +1.5 
ee ee” ones DIO aloes, 3 pe elas +119,875 50.8 46.4 +2.8 
eae 682,748 783,701 100,953 vases. 4,074,270 +4,175,223 48.2 57.9 —6.1 
eae 12,459 79,890 67,431 75,500 ore —8,069 41.9 58.6 —.5 
i: pe 243,464 453,203 445,500 ........ +7,703 37.2 58.5 +4.3 
teas 318,765 bites —318,765 ees —476,088 +157,323 59.3 43.2 —2.5 
250,021 ~=it«..... 282,994 533,015 362,597 +136,588 +33,830 46.3 49.9 +3.8 
Eee 55,472 197,908 83,475 +32,402 +82,031 43.3 50.5 +6.2 
BOOS ices. 181,569 261,654 128,000 +44,006 +89,648 41.7 57.7 +.6 
oo ee 69,905 959,348 706,710 —66.390 +319,028 39.0 55.1 +5.9 
ree 117,399 435,628 318,229 144,602 +44,921 +128,706 57.9 43.3 —1.2 
Ere 444,879 686,532 232,500 +274,032 +180,000 46.5 49.6 +3.9 
ik) ae 1,913,804 2,231,531 690,000 —2,624 +1,544,155 67.2 32.0 +.8 
1,268,855 ...... —115 1,268,740 71,299,045 +547,217 —8577,522 64.6 30.6 +4.8 
3,309 Beaute 171,490 174,799 eee ass +114,799 56.1 i ree 
3,418,904 ...... 1,670,498 5,089,402 2,085,000 +1,042,966 +1,961,436 45.9 48.3 +5.8 
ae 299,583 oe 662 358,500 —947,250 +931,412 46.0 53.6 +.4 
viciateoa's 134,687 666,957 32,270 310,000 —1,369 +223,639 40.4 60.2 16 
SPAS 78,146 3,785,888 3,707,742 1,222,385 —113,770 +2,599,127 49.2 51.0 —,2 
S| i ee 240,580 287,883 108,000 wer +179,883 44.7 53.2 +2.1 
2) ee 337,689 1,250,419 695,284 +239, 842 +315,293 46.2 48.1 +5.7 
SORE. GKeencs’ 8666 Gepoees 381,534  ...... —1,220,369 +1,601,903 50.5 40.0 +9.5 
ineeas 61,092 346,684 285,592 265,000 —11,458 +32,050 61.1 39.5 —.6 
rere —5,824 rere +81,249 +362,847 39.4 58.0 +2.6 
DEE. by wnweeee 150,964 293,255 276,754 +7,528 +8,973 54.9 40.2 +4.9 
48, 276, | eee 12,389,133 20,666,031 9,759,133 —5,137,928 +16, 044,826 51 3° 46.5 +2.2 








——— 





Casualty & Surety Bulletin 


THE SPECTATOR 


July 19, 1928 




















Ine. (+) Ratio Ratio Ratio 
or Dee. (—) Net Res Und. 
Underwrit- Losses and Underwriting Underwrit- Underwrit- Investment in Cont. Losses mses Prof-+-or 
Name and Location of Company ing Expenses Incurred ing ing Income {Surplus Dividends Funds Increase Incurred pcenea poate 
Income Profit Loss and Earn Declared to Special Re- (+) or De- to Und. to Und. Und. 
Earned Losses Expenses Total Total Accretion Stockholders serves, Ex- crease (—) Income Income Income 
cess Special in Surplus Earned Earned Earned 
Deposits, Ete. 
Casualty Companies $ $ $ $ $ $ $ 3 $ $ % % % 
Fidelity and Surety Companies 4 
American Surety, New York....... 71,615,227 23,203,586 45,429,804 68,633,390 pS 8 | eRe 7,197,376 10,179,213 6,350,000 —320,811 +4,150,024 32.4 63.4 +4.2 
Detroit Fid. & Sur., Detroitb...... 4,063,084 1,687,224 2,967,073 4,654,297 ...... 591,213 1,180,258 589,045 230,484 —535,149 +893,710 41.5 73.0 —14.5 
Fidelity & Deposit, Baltimore...... 85,498,985 29,463,970 51,466,814 80,930,784 4568201 ok aees 8,214,726 12,782,927 7,394,383 +918,039 +4,470,505 34.5 60.2 +5.3 
Guar. Co. of No. Amer., Montreald.. 2,365,830 657,048 1,559,985 3,217,033 bY 683,820 832,617 c401,425 +15,332 +415,860 27.8 65.9 +6.3 
Internat’! Fidelity, Jersey (| ae 1,867,084 490,331 690,110 1,180,441 686,643  «..... 815,868 1,502,511 592,500 +13,762  -+896,249 26.2 37.0 +36.8 
National Surety, New York........ 129,217,345 53,452,073 73,976,137 127,428,210 pe) > ere 13,031,266 14,820,401 8,360,000 —1,346,039 -+-7,806,440 41.4 57.2 +1.4 
United States Guarantee, N. Y..... 6,316,270 2,277,338 3,179,275 5,456,613 859,657  ...... 1,159,975 2,019,632 446,250 +438,797 +1,134,585 36.0 50.4 +13.6 
Totals (7 companies).......... 300,943,825 111,231,570 179,269,198 290,500,768 *10,443,057  —....... 32,283,289 42,726,346 23,775,042 —816,069 +19,767,373 36.9 59.6 +3.5 
Miscellaneous Companies 
American Automobile, St. Louis.... 41,121,083 21,179,023 19,453,004 40,632,027 489,056 ~—............. 2,537,790 3,026,846 926,000 =... +2,100,846 51.6 47.2 +1.2 
American Credit Indem., St. Louis.. 16,886,665 7,851,426 9,015,942 16,867,368 ree 1,589,083 1,608,380 1,128,871 —86,149 +565,658 46.5 53.4 +.1 
First Reins. Co. of Hartford, Htfd.. 12,839,238 8,338,091 5,437,456 13,775,547 _...... 936,309 1,893,972 957,663 192,500 —42,000 +807,163 64.9 42.4 —7.3 
Hartford Live Stock, Hartford. .... 7,835,441 5,205,446 2,963,216 8,168,662 ...... 333,221 436,430 103,209 —300,000 ....... +403,209 66.4 37.8 —4.2 
Hartford St. Boil. & Insp., Hartfd.. 34,254,375 5,396,517 27,570,705 32,967,222 1B) 3), Se 8,125,145 9,412,298 3,700,000 +652,124 +5,060,174 15.8 80.5 +3.7 
Indemnity Co. of Amer., St. Louis... 8,892,695 5,262,793 4,750,207 10,013,000 _.......... 1,120,305 300,442 —819,863 12,500 —874,019 +41,656 59.2 53.4 —12.6 
Lloyd’s Plate Glass, New York..... 10,209,463 3,577,950 5,583,550 9,161,500 1,047,968  ...... 1,213,694 2,261,657 1,730,000 +131,614 +400,043 35.0 54.7 +10.3 
Medical Protective, Ft. Wayne..... 7,506,134 4,162,420 2,929,475 7,092,295 414, me acawes 743,030 1,157,269 435,000 -+202,260 +520,009 55.5 39.0 +5.5 
Union Automobile, Los Angeles. . 9,423,262 4,324,313 5,382,918 Uy} | iis 283,969 298,070 14,101 —460,191 -+211,946 +262,346 45.9 57.1 —3.0 
Totals (9 companies)........ 148,968,356 65,297,979 83,086,473 148,384,452 ere 17,137,656 17,721,560 7,364,680 +195,778 +10,161,102 43.8 55.8 +.4 
Grand Total (100 companies). . 4,690,141,540 2,383,570,014 2,312,452,989 4,696,023,003  ...... *5,881,463 302,527,966 296,646,503 129,802,859 —8,175,545+-175,019,189 50.8 49.3 —.1 


*Net. + Minus (—) in surplus earned column indicates combined underwriting and investment loss. + Amount of foreign companies in dividend column represents net remittance to or (—) net receipts from 
home office. Amounts for American companies preceded by minus (—) indicates surplus paid in by stockholders, afterconsider ation of surplus funds paid in. a Statistics as shown herewith are for seven 
years only. Six years. Statement of United States branches. c Net remittance to home office. Eight yearss ft Formerly the New York Plate Glass Insurance Company. /f Nine years. h Five years. 
t To policyholders. & This company is the ‘hieee nomen of the Fidelity L. & A., Louisville, Ky., the Washington L. & A., Chicago, and the United States National L. & A., Chicago. Figures for 1923, 1924 and 1925 


are for the United States National L. & A 





Historical and Statistical 











METROPOLITAN CASUALTY INSUR- 
ANCE COMPANY 
New York, N. Y. 
Affected by Firemen’s Increase 

The plans of the Firemen’s Insurance Com- 
pany of Newark, N. J., to increase its capital 
to $13,500,000 have a flavor of casualty interest 
in view of the Firemen’s recent acquisition of 
the Metropolitan Casualty Insurance Company 
of New York. The Firemen’s gained control of 
the Metropolitan Casualty on March 21, through 
the exchange by Metropolitan Casualty stock- 
holders of five shares of their stock for nine 
of the Firemen’s. The par value of the Metro- 
politan stock is $25, of the Firemen’s, $10. The 
capital stock of the Firemen’s was $7,500,000, 
which was increased before the Metropolitan 
deal, by a stock dividend of $1,500,000 to $9,000,- 
000. The new issue is on the basis of one for 
five. About 14,000 shares will be offered to 
the agents of the company. 


OCCIDENTAL INDEMNITY COMPANY 
San Francisco, Calif. 
Adds $200,000 to Capital 

Organized a year ago with a paid-in capital 
of $300,000, the Occidental Indemnity Company, 
running-mate of the Fireman’s Fund Insurance 
Company of San Francisco, Calif., has increased 
its capital to $500,000 and has also added $200,- 
000 to surplus account. 

The Occidental, which has been writing auto- 
mobile lines chiefly, will extend its operations to 
cover most of the casualty lines. Its charter 
originally provided for surety, fidelity and all 
miscellaneous coverages, but the company has 
never developed any of them. It is expected 
that the Occidental Indemnity will issue a joint 
automobile policy with one of the fire carriers 
in the group. 


NEW YORK STATE INSURANCE FUND increase of 3585 during the year. 


New York, N. Y. 


The amount 


of premiums written during the year ended De- 


1927 Annual Statement Shows Growth  cember 31, 1927, amounted to $7,088,628, as com- 


The growth of the New York State Insurance 
Fund for workmen’s compensation is shown 
very graphically in the 1928 report of Manager 
C. G. Smith. The number of policyholders on 
December 31, 1927, was 21,047, showing a net are as follows: 


pared with $6,949,772 during 1926, or a net in- 
crease of $138,856. 

Comparative tables showing the financial con- 
dition and the income and disbursement exhibit 


INCOME AND EXPENDITURE EXHIBIT (REVENUE BASIS) FOR THE YEARS ENDED DEVEMBER 31, 


1926, AND DECEMBER 31, 1927 








INCOME 
1926 1927 Net Difference 
ME TRPININIINS oh 9 <5 5 arto ced a oe ROR oe eA eae ee eee $6,024,301 .87 $6,637,209 .50 $612,907 .63 
po ee ree Par ee are re pe OS ee ene ay 434,371 .37 517,151.85 82,780 .48 
Gain from decrease in premiums and notes outstanding (over 90 
pS) RN NS SOR ete tail nat ila pal pene Eee ele iy eh eee on tc eee —69,831 .62 
Change in, masiket: value of bonds... ..6ccsc cccsccsccccuesewene 105,144 .93 158,591 .74 53,446 .81 
poe er eee pears ont ie ee Ane A SOT a 7,890 .39 12,912.26 5,029 .87 
PUM os Na Rees chao ts suboee es Gavee eRe tee nede kumedaw. $6,641,540 .18 $7,325,873 .35 $684,333 .17 
EXPENDITURES 
ORR CN i 5.02 ois os 8 Sinn era ba teas Sa wee weseaeeae $4,395,623 .15 $4,848,887 .38 $453,264 .23 
Rp Si 5a daa doa sa x dw ha aaa deo Roe e ae hk Rae ae 1,066,249 .95 1,202,214 .81 153,964 .86 
Increase in premiums outstanding (over 90 days).............--.0 eee eeeeee 32,926 . 57 32,926 .57 
Increase ist sectarty MUCtuation. <..... 6 isc ic csceccceseescevesses 250,000 .00 220,000 .00 —30,000 .00 
PUI soso onsen ck Wooo o ode 0 b eles on areles mere icy Sie ee aaa 63,829 .78 44 "902 84 —18,926 .94 
NOAA 6 addea eRe hte ae keto e kane eae $5,775,702 .88 $6,348,931 .60 $573,228 .72 
Excess income over expenditures (excluding dividends allowed). . . $865,837 .30 $976,941.75 $111,104.45 


COMPARATIVE FINANCIAL STATEMENT, DECEMBER 31, 1926, AND DECEMBER 31, 1927 


ASSETS 


Bie — Wish CONS 5.5 aco os eelieclo ceovecwces dudes eewiducddeedneudsandeues 
I nee PET OCP TE OEE Ce Te re ee re er Pe or ee 
Cee Gs ee I CIO oe ooo 55 02-5 sar em ores ho reals a ial ata Rake Ae OOS R ST 
Premiums in course of collection (not over 90 days old).............20020eeeaee 
PC ORO ook occ Ue si eek 0 one ose ER ERP ERE tnndaeuieen anode bas 
Additional premiums on account of audit... 2.2... ccc cc ccc ccc ccc ccc ccccccces 
PMI frig Oc d-c ols one ck sinvwda a te ose aenahan ade tamede haar ieee 


NORGE MORNE BOMEERS oye o.oo hd Roa RTHe Rng ad Bae cdaeenedaaeaeeenes 


CARER TOG IOUS «ooo cca ccennddeddauecd € UL Ree Oe ruereenensakaame canard 
CONROE CRRIIEUIN. 5 oss o's kt nce neecees 0 ees olcreeeterectsersescoserescee 
Reserve for expenses payable to State Industrial Commissioner Pawevescheoneuwes 


Reserve for investigation and adjustment of unpaid claims..................... 
FCA TNE OSI OEE 8. 6 5 5.5. cto nice tetntGtnwerdaenabedatid aeeeeens 
SOCUEIEG MC HURCICND SOIRE UE ohicg 6.25 occas ces cevieweddesen éuesepeduades waeemod 
Ries CoO CU CGI 6.0 ock.c ccceccne dxtSnse cane akeeadscdenecnewaes 


Totak Valaetaee ME TOMEI. 6.5 ca Sareea wea ew are wae eeee wed 
EAs SEAN EIS GOERS oo. oon oc gos ck waindlmnn ae eie des een pewnes daaets 


ENN cos av dsc kels ce eee 8 CUE es acd sate ME ARER Tee oa ae Ca ea 


Tétal Habdiities; renct veo andl s0tQlies 6askc cic iicdcccuatectseudsacecsue 
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926 1927 
$10,837,382.50 $11,945,801 .85 
eis emienera ats 415,000 .00 
294,129.76 761,269 .57 
1,210,224 .80 1,136,896 .09 
8,270.18 152,479 .95 
317,575 .83 145,124 .04 
asareaaerde 4, 26 
$12,787,583.07 $14,561,159.76 
$7,667,902 .92 $8,756,862 .00 
1,997,060 . 27 2,276,026 .96 
370,114 .62 417,079 .28 
230,037 .09 262,705 .86 
24,804 .75 58,419.27 
250,000 .00 470,000 .00 
50,000 .00 ; .00 
$10,589,919 .65 $12,291,093 .37 
772 .94 904,538 .78 
2,197,663 .42 2,270,066 .39 
$12,787,583 .07 $14,561,159.76 
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TRAVELERS INSURANCE COMPANY 
Hartford, Conn. 
Directors Suggest Capital Increase 


Stockholders of the Travelers Insurance Com- 
pany will meet July 20 to vote on the proposal 
of the directors to increase the capital stock of 
the company from $15,000,000 to $17,500,000. 

The increase will be effected by the issuance 
of 25,000 new shares which will have a par 
value of $100 each. These shares will be issued 
September 20 and stockholders of record, June 
18, will be permitted to subscribe for one new 
share for each six now held. According to the 
plan of the directors, they will have the au- 
thority to sell the rights of stockholders who 
- have not exercised this privilege upon the date 
of expiry. These sales will be made for the 
benefit of the stockholders. 

It is not thought that the move will have any 
effect in the present dividend rate of the Trav- 
elers which has been 16 per cent plus extras. 
Along with the recommendation of a capital in- 
crease, the directors voted an extra dividend of 
4 per cent in addition to the regular quarterly 
dividend of 4 per cent. 


NEW YORK CASUALTY COMPANY 
P New York, N. Y. 
Examination by the New York Insurance 
Department as of December 31, 1927, 
Reported Here in Part 


March 5, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, N. Y. 
Sir: 

In accordance with the instruction contained 
in appointment number 6357, dated January 26, 
1928, annexed hereto, I have made an examina- 
tion into the condition and affairs of the New 
York Casualty Company of New York. 

The examination was made as of December 
31, 1927, and I beg to submit the following 
report thereon: 


HIstTory 


This company was incorporated in 1891 under 
the laws of the State of New York as the New 
York Plate Glass Insurance Company. 

On March 9, 1925, the name of the company 
was changed to the New York Casualty Com- 
pany of New York. 

The company is now authorized to transact 
in this State the kinds of business specified in 
subdivisions 2, 3, 4, 4A, 5, 6, 7, 8, 9, 10 and 11, 
section 70 of the insurance law. 

In accordance with authority granted at va- 
rious times, the capital has been increased or 
decreased as shown in the following schedule: 





Original capital................ 100,000 

Stock dividend... 11 :: 1904. °°7: ¥700.000 

ee Se OSS view Saee 1919..... 100,000 

On MO vieress 

Stock dividend...../.! 1923... 150,000 — 

eS Se = 200,000 

BNI. 6 v0» 0s stanw ‘cos Pires 250,000 

LSS ee 250,000 

Capital, December 31, 1927 a ee 1,000,000 
$1,150,000 $1,150,000 


The present capital consists of 40,000 shares 
of a par value of $25.00 each amounting to 
$1,000,000.00.* 

The outstanding stock certfiicates as of De- 





cember 31, 1927, and all transfers since the 
last examination were checked and verified. 


MANAGEMENT 

The company is supervised by a board of 
eighteen directors, elected for a term of three 
years, who select the officers and pass upon the 
recommendations of all committees. 

Due to the death of Mr. Leopold S. Bache 
there were only seventeen directors as of De- 
cember 31, 1927. At the annual: meeting, held 
February 24, 1928, Mr. C. C. Auchineloss was 
elected director to fill this vacancy. 

The officers are J. Carrol French, president; 
Harvey L. Jones, vice-president; Emil L. Hoen, 
vice-president, and Frederick E. Pohle, secre- 
tary and treasurer. 


FINANCIAL STATEMENT 
A statement of income and disbursements 
from January 1, 1927, to December 31, 1927, 
and the assets and liabilities as of the latter 
date, is shown as follows: 


INCOME 
Net premiums written: 
Liability: 
ee eer $518,462 
Other than auto. ...<cccccce 120,380 
Compensation..............- 1,345 
LO rr er 14,449 
PIE 5 001d alo a0 .4;0's Boweaiaes 152,350 
ree ee 1,033,110 
Burglary and theft........... 61,014 
GN NIE 55.005 chie neces 5,635 
Automobile: 
Property damage........... 229,642 
ae ere cere 39,471 
Other property damage and 
Se eer 3,741 
* Total net premiums........ $2,179,604 
Interest on mortgage loans.... 42,879 
Interest on bonds............ 98,425 
Dividends on stocks.......... 47,677 
Interest on deposits in banks. . 4,019 
Interest on bond premiums... . 102 
Total interest and dividends. . 193,105 
Agent’s balances previously charged Se 3,345 
PRONE Ch GRP OE DONGB onc icc ccs scvwsss 7,236 
Profit on sale of stocks............cccce0. 50,300 
I ONE one ot cake cc vawiew'e $2,433,590 
Ledger assets December 31, 1926.......... 4,169,983 
GINA iss hive Kew eaeee aeN Se eieeeeeios $6,603,574 
DISBURSEMENTS 
Net amount paid for losses: 
Liability: 
MORI OE 6 53.5036 wiere6eaeiece $91,370 
Other than auto........... 19,476 
SCORN ONTI 65 <0. 5-05 00 450-050 11,350 
SIE oi 506 55 Sieiaeee ks ora heats 
CI oc Oye vise ewe vies oe 13,376 
SED. ac Sersniéven cues eee 383,953 
Burglary and theft........... 26,072 
Automobile: 
Property damage........... 100,302 
CS ES RES Stee 26,191 
Other property damage and 
RE A pe ee ae 5,914 
ES ee ee $678,469 
Investigation and adjustment of claims: 
Liability: 
PUNOMNNIE ons cn x ciessnes 49,074 
Other than auto... 000.0% 10,202 
Oe 2,292 
SE Spe: Sn AS da Nees xmrereee 198 
So AC eran re eee ee a 2,609 
a rarer ere 37,402 
Burglary and theft........... 6,947 
ee a ere ore 30 
Automobile: 
Property damage.......... 31,850 
RUNNIN cing @alacw5 awe pees 6,778 
Other property damage and 
| ie 1,484 
Total claim expense........ 148,872 
Commissions or brokerage: 
Liability: 
pS er area a $91,910 
Other than auto............ 16,981 
ee ee 993 
IN ccna cen eo shins chose 6,456 


since increased to $1,500,000.—Epr1ToR’s 


* Capital 
Note. 
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PME os ncccuncacnaveenan s 28,663 
OEE. 5 Fi ctincwkcckosns 364,312 
Burglary and theft.. 18,690 
ee en ee Pe eee 1,997 
eae 4 52,283 
operty damage.......... . 
ES a rr ee 10,081 
Other property damage and 
UNIRMRER so otvane «Were si aceretee 855 
Total commissions or broker- 
IR corsa cic awlania slescasxacernc $592,227 
Salaries, fees, other compensation and trav- 
eling expenses of officers, directors 
home office employees...........+--- 218,615 
Salaries, traveling and all other expenses of 
branch office employees and agents not 
paid by commission. ..........e.++0+ 71,004 
Res <0 o.de. 6 oe ew 8s 0.6 crease meee ew oN sss 12,906 
ee eee oor Peeere re cron 32,771 
General office maintenance and eer: 2,767 
State taxes on premiums..........+++pees 28,497 
Insurance department licenses and fees: 10,724 
I. ee ere ris. 21, "259 
City and courity taxes.........cccceccess 1/943 
Legal GipenseS...... cc cccccscccsesccecsos 1,498 
pa er rin rer re 2,544 
Printing and stationery ............+-+e0. 15,663 
Postage, telegraph, telephone and express. 7,418 
i | ST ann ror at eerie ca 2,379 
Furniture and fixtures. .........cccccceee 16,430 
Books, newspapers and periodicals......... 1,057 
Bureau and association dues and assessments 6,880 
Dividends to stockholders............++++ 0,000 
por eer eer errr re 75 
Agent’s balances charged off.........+.4+- 2,523 
Total disbursements..........cccccceee $2,037,530 
Balance, ledger assets December 31, 1927... $4,566,043 
LEDGER ASSETS 
Mortgage loans on real estate.........+-+0+5 $841,225 
Book value of bonds 2,129,996 
Book value of stocks 709,650 
2 Smee or 8,161 
Deposits in banks and trust companies not on 
ce ng age eee eae so eeses oe 10,775 
osits in banks and trust companies on in- 
—o RS rah Sn pena Re ake ae Eg . parce wanaers 154,129 
Premiums in course of collection: 
On policies effective Oct. 1, 1927 or after.. 541,226 
On policies effective prior to Oct. 1, 1927.. 28,513 
Accounts receivable. ....cccccccccvccccscce 128,496 
Reinsurance recoverable on paid losses....... 12, 
Agent’s balances........ccecececcsscccccee 2; 
Bille receivable. ....ccccccoscccccsecesoses 210 
Total ledger assets. ......cccccccccsece $4,566,043 
NON-LEDGER ASSETS 
Interest accrued on mortgages... $10,807 
Interest accrued on bonds....... 28,916 
Market value over book value: 
MEORMD Gc aisaca aAiale s oisteas'e ss 01s 187,003 
SEG a 5555556 Si0's 664.5) tialeiguiisiors 225,949 452,676 
CGrObS RAMS 0.655 0 sic esse Sees $5,018,719 
ASSETS NOT ADMITTED 
Premiums in course of collection 
on policies effactive prior to 
ebaer 1. BORE e. os .iccssi055.6% $28,513 
pemord receivable Seer ko ee 
Agent’s balances............e0- ; 
Fisting FOC VOINC Sy 655 6:5. 6:6:0:0 0:60 -0/e:0 210 159,016 
Total admitted assets....... $4,859,703 
LIABILITIES 
Unpaid losses, including adjustment expenses: 
Hidelity Lasik ones wineries eie'0 wis sre rerare 1,801 
RPO Sc> us careiolere Ssiascin a am keem 18,253 
pS er ric re. 36,978 
RE yc. okie om cases ere 11,854 
Automobile: 
Property damage........... 39,697 
COMMMOME 5 oi 55 1o.<10 ossicles 0s 4,124 
Property damage and collision 
other than auto.......... 564 
AGUMEY 25 < piace <'e-siesesscacce <erie 234,088 
COMPCHEAHON:. o-5.5c.05cccc cence 964 
Total reserve for unpaid A 
losses and loss expenses... $348,325 
Unearned premiums............ 1,190,093 
IONE ooo ho cla tales sree ss 170,329 
Expenses, bills and accounts due 
EE, ee eae rie 4,738 
Reserve for taxes... ......c.e0- 48,291 
Total liabilities except capital $1,761,778 
COMME os oc ustiainccloe uae ctes $1,000, 
Surplus over all liabilities....... 2,097,924 
Surplus as regards policyholders............- 3,097,924 
| RR rE Arye aear fe NE re reg $4,859,703 


ASSETS 
Mortgage Loans on Real Estate—This asset 
consists of twenty-nine real estate mortgage 
loans, purchased from the New York Title and 
Mortgage Company, guaranteed by that com- 
pany as to principal and interest. 
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As a result of this examaniation the surplus is 
found to be $2,097,924.75. The various changes 
in asset and liability items are shown as follows: 


Increase Decrease 
in in 
Surplus Surplus 

ASSETS 
Premiums in course of collection on 
policies effective Oct. 1, 1927, or 
$2,392 
ee ET EE 483 
LIABILITIES 
Reserve for losses, scheduled claims. . 
Reserve for losses, subsequent notices 
Reserve for liability losses......... 
Reserve for compensation losses... . 
Unearned premiums.............. 
ee reer er 


10,321 


$4,434 
118,509 
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5,525 
7,457 





$26,965 


Surplus reported by company...... $2,110,123 
Company’s voluntary reserve...... 100,000 


$139,164 
112,198 


$2,210,123 
2,097,924 
$112,198 


Surplus funds reported by company . 
Surplus determined by this examina- 
WE scare cases eh ov ee eeeue 


UNDERWRITING 
$4,666,158 
111,314 


Premiums earned...... 
Loss from profit and loss 
MGs se ccoescacucs 


Underwriting income....... 
Losses incurred........ 
Expenses incurred...... 


Underwriting losses........ 


Loss from underwriting............... $140,626 


INVESTMENTS 


Interest and dividends earned..... $457,403 
Sales or maturities of 

securities: 

Gross profits......... $144,755 

oe eee 1,397 


143,358 
258,825 


SIN og oe alacd eie Mee $859,587 
Investment expenses............. 10,476 


WHE NOG. eos. eee cen 
Increase in investment values...... 


$849,111 


Net gain from underwriting and investments... $708,485 


Premium on sale of capital stoc 496,717 


ROM rea sc 8 crocie ince ne nena oe oa wee Rae $1,205,202 
Dividends to stockholders..............+00-+ 395,000 


$810,202 
1,287,722 


Pe Per CeCe 
Surplus per examination March 31, 1925...... 


Surplus per examination December 31, 1927... $2,097,924 


The following recapitulation of the above ex- 
hibit shows the sources of profit and the dis- 
tribution thereof: 








Ratio 
Gain frominvestments............ $849,111 63.09 
Premium on sale of capital stock... 496,717 36.91 
$1,345,828 100.00 
Loss from underwriting........... $140,626 10.45 
Dividends to stockholders......... 395,000 29 .34 
KGGition tO SUPPIUS: 0.0.06 60s 6 ccisiee 810,202 60.21 
$1,345,828 100.00 
UNDERWRITING 


This company is authorized to transact busi- 
ness in Canada, the District of Columbia, and all 
of the States of the United States except Mis- 
sissippi, New Mexico, North Dakota and South 
Dakota. 

The business is obtained principally through 
general agents under contracts specifying the 
commissions allowed. Branch offices are main- 
tained at San Francisco, Chicago and Newark, 
under salaried managers, and at Montreal, 
Canada, on an agency basis. 


The company is a member of the following 





associations: National Bureau of Casualty and 
Surety Underwriters; Towner Rating Bureau; 
subscriber to plate glass rates promulgated by 
W. F. Moore of New York City. 


Treaties executed May 1, 1927, with the Gen- 
eral Reinsurance Corporation cover losses in ex- 
cess of the following amounts: Liability; ex- 
cess over $5,100,000.00; burglary, four times 
maximum retention of $5,000.00; steam boiler, 
excess over $5,100,000.00. 

No single risk or hazard was found in excess 
of ten per cent of the capital and surplus. Lia- 
bility on policies issued for a larger amount has 
been properly reduced through reinsurance. 


The largest amount at risk on a liability 
policy covers loss from automobile accident of 
$100/300,000 reinsured down to $5/10,000. 

The largest amount at risk on a fidelity pol- 
icy is one for $165,000.00. 

The largest amount at risk on a surety bond 


covers a contract for $450,000.00 reinsured down 
to $200,000.00. 


The largest amount at risk on a burglary and 
theft policy is one covering hold-up for $450,- 
000.00, reinsured down to $5,000.00. 

The largest amount at risk on a steam boiler 
policy is one for $10/100,000, reinsured down 
to $5/10,000. 


CoNCLUSIONS 


This report shows the company to be in a 
sound financial condition, with admitted assets 
of $4,859,703.24, and a surplus of $2,097,924.75 
over all liabilities, which with its capital of 
$1,000,000.00, provides a surplus of $3,097,- 
924.75 to policyholders. 

Since the last examination the total admitted 
assets have increased from $2,963,299.05 to 
$4,859,703.24; the liabilities have increased from 
$925,576.70 to $1,761,778.49 ; and the surplus has 
increased from $1,287,722.35 to $2,097,924.75. 


As shown in exhibits heretofore set forth, the 
underwriting from March 31, 1925, to Decem- 
ber 31, 1927, reflects a loss of $140,626.02. 
During that period the investment earnings 
amounted to $590,285.55, and the increase in in- 
vestment values was $258,825.87. 

Since the last examination the capital has 
been increased from $750,000.00 to $1,000,000.00, 
surplus realized upon the sale of capital stock 
amounted to $496,717.00, and dividends paid to 
stockholders amounted to $395,000.00. 


As a result of the gains and losses mentioned 
above, the surplus to policyholders shows a net 
increase of $1,060,202.40. 

Books of account and records are accurately 
compiled and readily audited. Adequate re- 
serves are maintained and claim files contain in- 
formation sufficient to indicate probable loss. 


The affairs of the company are efficiently 
managed and its treatment of policyholders and 
claimant, is fair and equitable. 

The company’s officials and employees ren- 
dered every assistance to facilitate the work on 
the examination. 

Respectfully submitted, 
Rosert J. MAtoy, 
Examiner. 
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RECENT COMPANY HAPPENINGS 


E. M. Sheehy has been made superinten- 
dent of the claim department of the Mass- 
chusetts Bonding and Insurance Company 
of Boston. Most of his experience has been 
gained in other lines of business, although 
he has been in the company’s claim depart- 
ment for two years. It has also been an- 
nounced that C. E. Miller and Walter A. 
Barr have been made agency supervisors. 





Percy G. Cliff has been appointed resi- 
dent vice-president of the Detroit Fidelity 
and Surety Company, Detroit, in charge of 
the Boston branch office for the New Eng- 
land States. Mr. Cliff has been manager of 
surety lines for the Metropolitan Casualty 
Company at its Boston branch office. 





The new home office manager for the 
surety and fidelity departments of the Union 
Indemnity Company of New Orleans, La., 
is Harry Leonard, previously with the New 
York Indemnity Company and the United 
States Fidelity and Guarantee. 





Succeeding Frank J. Ryerdon, who died 
recently, James H. Fay has been appointed 
superintendent of the burglary and plate 
glass departments of the Employers Liability 
Assurance Company and the American Em- 
ployers Insurance Company of Boston, 
Mass. 





Frank E. Sprague, who has been con- 
nected with the Union Indemnity Company 
of New Orleans, La., since 1920, has been 
elected to the vice-presidency of the com- 
pany. Mr. Sprague has served as assistant 
secretary and assistant vice-president. He 
is superintendent of agencies and will con- 
tinue as such as vice-president. 





Harry D. Vandeveer, formerly Pacific 
Coast manager for the Fidelity & Deposit 
Company of Baltimore, Md., has been made 
executive vice-president of the National 
Surety Company on the Coast. 





Henry Moir, president of the United 
States Life Insurance Company of New 
York has been elected to the board of di- 
rectors of the Norwich Union Indemnity 
Company of New York. 





The National Casualty Company of De- 
troit, Mich, has ‘appointed Arthur H. 
Wright as its New England manager. Mr. 
Wright will act in the same capacity for 
the Continental Casualty Company of Ham- 
mond, Ind., which has an underwriting ar- 
rangement with the National. Mr. Wright’s 
previous activities have been on the Pacific 
Coast. 





According to an announcement by Homer 
H. McKee, president of the Detroit Fidelity 
& Surety Company, that organization will 
establish an office in Newark, N. J., in charge- 
of Frank J. Burns. 
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Insurance Stocks 





INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 


firmation 
The following quotations, as 


of July 16, 


1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data: 


American Alliance 
Asthur Atkins & Co., N. V.........<0% 
American Equitable 
Henry G. Rolston & Co., N. Y...... 
J. Roy Pros8er & Co., N.Y. : 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y.......... 
Miliken & Pell, Ne wark, N. J he ee 
J. S. Rinpel & Co., re 
L. A. Hollander & 'Co., Newark..... 
American Ins; of Newark (rights) 
Miliken & Pell, Newark............. 
J. S. Rippel & Co., Newark......... 
F. A. Hollander & Co., Newark...... 
American Surety 
Lees & Ve), Martiond. . 0... c.6csces 
Barkers & Shipve a 
McKinley & Co., = EO Te Ie 
Arthur Atkins & lg i Sr 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N.J....... 
J. S. Rippel & Co., Newark........ 
L. A. Hollander & Co., Newark. :.... 
Baltimore-American 
J: Roy Proseer & Co., N. V....5..... 
Heary G. Rolston & Co i. 
Brooklyn Fire 
J. Roy Prosser & Co., N. is ah re 
Henry G. Rolston & Co., ie, eee 
Camden Fire 
Arthur Atkins & ae Oy ee 
McKinley & Co., N Pes 
Morley, Wood & Co., ne 
L. A. Hollander & Co, Newark...... 
Carolina Insurance 
J. Roy Prosser & Co., N. Y......... 
Arthur Atkins & Co., N. V.......... 
City of New York Ins. Go. 
Arthur Atkins & Co., N. Y.......... 
Commercial Cas. Ins. Co. 
Miliken & Pell, Newark, N. J........ 
J. S. Rippel & Co., Newark......... 
Constitution Ind. Co. 
Morley, Wood & Co., Phila........ 
ae a Fire (Newark) 
S. Rippel & Co., Newark......... 
a ss Ins. Co. of Americ a 
ol 8 SED Se EE eae 
Fidelity and ach Bh 
Arthur Atkins & Co., = BS ie oa ie 
J. Roy Prosser & Co., PCr Sides 
Fire Assn. of Pinladetpi (ex or 
Morley, Wood & Co., Phila. . ‘ 
Fire Assn. of Phile adelphia ——-- 
Morley, Wood & Co., : 
Firemen’s Insurance Co. of New: ark (ex. div.) 
Miliken & Pell, Newark, N. J........ 
Henry G. Rolston & Co., m. ¥.. 
I. S. Rippel & Co., Newark pater 
A. Hollander & Co. ag ark... 
phe obs meme a X50. IN. Wo oo s6< Sas 
Franklin Fire 
Arthur Atkins & Co., N. Y.......... 
Glens Falls 
Arthur Atkins & Co., N. Y.......... 
Roy Prosser & Co., N. Y.. 5 Seatac 
Globe & Rutgers 
Arthur Atkins & Co., N. Y.......... 
Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 
Henry G. Rolston & Co., N. Y...... 
J. Roy Prosser & Co., N. Y..:...... 
Arthur Atkins & Co., N. Y.......... 
Guardian Fire Assn. Corp. = stock) 
Heury G. Rolston & Co., N. Y. ; 
Hanover Fire (new stock) 
Arthur Atkins & Co., N. Y.......... 
Halifax Fire (ex rights) 
Morley, Wood & Co., Phila.......... 
Perez F. Hal @ Co., N.Y .......... 
J. Roy Prosser & Co., N. ¥ Vaud, anges 
Halifax Fire (Rights) 
Morley, Wood & Co., x 5, Me nS en 
Perez F. Huff & Co., CR re 
J. Roy Prosser & Co., Ny. | RE Saige 
Harmonia Ins. Co. 
Roy Prosser & Co., N. Y......... 
‘Arthur Atkins & Co., PORE sek 
Home 
J. Roy Prosser & Co., N. We eee 
McKinley & Co., N. Y. Soin gripes 
Hudson Cas. Ins. Co. 
BMcKiniey & Co., N. V2. . 5... ic ses 
Importers and Exporters 
Arthur Atkins & Co., N. Y.......... 





Bid Offered 
550 590 
28 32 
30 2 
27 29 
25 27 
26 271% 
26 27 
24% 3 
234 234 
234 3144 
295 305 
550 600 
550 600 
22 23 
22 2314 
23 24° 
81 84 
81 84 
101 106 
100 106 
27 29 
29 30 
28 281% 
29 3014 
62 66 
61 65 
600 550 
54 55 
52 55 
28 34 
95 100 
16% 181¢ 
185 190 
185 190 
49 50 
\y 
47 49 
4714 484 
47 48 
4714 4814 
47 49 
370 390 
56 59 
57 58 


46 48 
47 48 
4616 4714 
46 49 
102 107 
78 82 
48 2 
46 0 
48 51 
13 17 
12 15 
12 15 
74 78 
75 80 
520 540 
530 541 
10 11 
82 92 





Independence Indemnity (new stock) 


Morley, ‘Wood & Co., Phila......... a7 29 

Perez F. Huff & Co., INES 80 29 31 

J. Roy Prosser & Co., oy eee 27 29 
Independence Fire Ins. Co. 

Morley, Wood & Co., Phila... nee 21 23 
Ins. Co. of North Ameri lh (ex rights) 

Morley, Wood & Co., Phila......... 76 7§ 

Lewis & Co., H:z Mn Rargrctors aries Sans 76 7 
Insurance Co. of North America (rights) 

Morley, Wood & Co., Phila......... 9 10 

Lewis & Co., ‘aftford..........%... 9 10 
Merchants Fire Ins. Co. 

Arthur Atkins & Co., N. Y.......... 370 375 
Milwaukee Mechanics 

Arthur Atkins & Co., N. V.......... 45 48 

Henry G. Rolston & Co., N.V...... 46 49 
Missouri State Life 

Arthur Atkins & Co., N. Y.......... 94 96 

Perez F. Huff & Co., New York..._.. 94 96 
National Liberty (ex rights) 

Henry G. Rolston & Co., N. Y...... 85 88 

5. Moy Prosser & (50. WY oo. 6 cscs 85 87 
National Surety 

Mickenley & Co. MoV... ...5 sce 305 310 
National Union 

J. Roy Prosser & Co., N. V......... 315 335 
New Amsterdam Cas. 

MeKantey 2'Co., NOW cos esc tesa 72 73 
New Brunswick Ins. Co. 

Morley, ‘Wood & Co., N. Y......... 56 60 
New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 62 66 

Henry G. Rolston & Co., N.V...... 65 68 
New York Casualty Co. 

J. Roy Prosser & Co., N. Y......... 88 91 
Niagara Fire 

J. Roy Prosser & Co, NW. Yo. cscs. 132 137 
North River Ins. Co. 

Arthur Atkins & Co., N. Y.......... 310 320 

Henry G. Rolston & Co., N.Y...... 310 325 
Peoples National 

J. Roy Prosser & Co., N. V......... 54 56 

Henry G. Rolston & Co., PN oe esas 54 56 
Public Fire (Newark) 

J. S. Rippel & Co., Newark......... 26 28 

Miliken & Pell, Newark............. 2614 2814 
Philadelphia National Fire 

Morley, Wood & Co., Phila......... 24 26 
Reliance Fire 

Morley, Wood & Co., Phila......... 25 28 
Republic Fire, Pittsburgh 

Henry G. Rolston & Co., N. Y...... 39 42 
Security Ins. Co. of New ¢ Haven 

Arthur Atkine & Co... N.Y...;...... 125 132 
St. Paul F. & M. Ins. o. 

J. Roy Prosser & ae Tie Wes iinet 199 195 

McKinley & Co., N. V............. 190 200 
Southern Surety 

Perez F. Huff & Co., N. WV «so. 600645 34 37 
Stuyvesant 

J. Roy Prosser & Co., N,V. .......... 285 300 

Arthur Atkins & Co., N. Y...0...... 285 300 
Sun Life 

Lewis & Co., Hartford............. 1900 2000 
Transportation Insurance 
Perez F. Huff & Co.,N. Y.......... 47 50 
U. S. Fire Ins. Co. (new aa 
me Ty. Roy Prosser & Co., N. WV... cnc. 94 97 
Universal Ins. Co. 

Arthur Atkins & Co., N. Y.......... 80 84 


United States a omg & Shippers 
4 


J. Rey Prosser & Co., N.Y... -: 450 480 
Henry G. Rolston & Co., N. ¥Y...... 445 460 
Victory Insurance Co. 
Morley, Wood & Co., Phila.......... 24 26 
Virginia F. & M. 
Asthur Atiins & Co., No Y......4:5 6:25:08 125 135 
Westchester Fire 
pe ee a, Or ae | ee 86 88 
Arthur Atkins & a BE GAM oo s'gy 654, Sao 85 88 
Henry G. Rolston & "Co. 5.) So Sear 86 88 
J. Roy Prosser & Co., RE 86 89 
HARTFORD STOCKS 
Aetna Casualty and Surety 
Conning & Co., Hartford:........... 1000 1050 
Lewis & Co., Hartford.............. 1000 1050 
Aetna Insurance (Fire) 
Conning & Co., Hartford........... 770 790 
Rewind Co. VARItreld. 6.05 ee ee cede 770 790 
Aetna Life Ins. Co. 
Conning & Co., Hartford........... 845 860 
bewis G2 (o., EUAGO acs ccc es 845 860 
Automobile Insurance 
Conning & Co., Hartford........... 360 380 
Lewis & Go, Mattie... 6:séics ccwces 360 380 
Conn. General Life 
Conning & Co., Hartford............ 1600 1675 
Lewis & Co., Hartford..............- 1600 1675 
Hartford Fire 
Conuing & Co., Martiotd ......<.. 6.4. 790 810 
Lewis & Co., inca = i aes 790 810 
Hartford Steam Boiler 
Conning & Co., Hartford .......5.... 810 
Lewis & Co., Hatnlotd. oo. cies 800 
National Fire 
Conning & Co., Hartford............ 1000 1050 
Lewis & Co., Hlartiond..........002: 1000 1100 
Phoenix Insurance 
Conning & Co., Hartford............ 780 800 
Rewiate Co:;, RIGhtOl? . 66 sec ces 780 800 
Travelers Insurance (ex rights) 
Conning & Co., Hartford............ 1750 1800 
Lewis & Co., Harton. .......0500.. 1750 1800 
J. Roy Prosser & 2 TE at” Ee a 1750 1800 
Travelers Insurance (rights when issued ) 
Conning & Co:, Hartiord............. 234 238 
Lewis & Co., TiGgtttord. co... kc ee es 234 238 
}: Moy Prosser & Go. N.Y. 36.600. 234 238 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston... . 18 21 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston... . 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 1100 1150 
Lewin & Co,, Tatton’ «oo... sec mies 1070 1120 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
IN cee oho aap ig gw aie helt ieee 95 
SI Crane eer oe PR 285 
Columbian National Life Ins. Co. 
has. A. Day & Co., Inc., Boston... . 390 
Mass. Bond. & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston... . 500 600 
Mass. Title Ins., Pfd. - 
Chas. A. Day & Co., Inc., Boston... . 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston... . 50 60 
New Hampshire Fire me 
Chas. A. Day & Co., Inc., Boston... . 525 550 








AN UNDER VALUED 
INS. CO. STOCK 


Our recent analysis of a well known 
insurance company stock shows earn- 
ings per share of 16% on its present 
market price. 


We believe this to be an under-valued 
stock on this basis and recommend its 
purchase. 


An analysis will be sent upon request. 


Write for Circular S-9 


ARTHUR ATKINS & CO. 
27 William St. 
New York 
Hanover 3707 








CONSERVATIVE 
INVESTMENTS 


W-W:TownsEND’S: ‘Co. 


INCORPORATE 


SEVEN WALL STREET. NEW YORK 


Syracuse Wilkes-Barre Amsterdam 
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Old Colony Insurance 


Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston.... 720 750 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 200 225 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 33 38 


Group Insurance for Employers of Central 
West Casualty 

After providing its employees with free group 
life insurance, the Central West Casualty Com- 
pany, of Detroit, Mich., has increased the cov- 
erage by offering to share in the cost of addi- 
tional protection. The entire life insurance 
totaling $220,000 is being underwritten by the 
Metropolitan Life Insurance Company, New 
York. 

The schedule of additional protection is based 
on salary, and ranges from $1500 to $4500 for 
each participating employee. Total and perma- 
nent disability benefits are also included in this 
coverage. 


Monoplane “New York” Insured by Barber 
& Baldwin 

The Fairchild monoplane, “New York,” in 
which John Henry Mears and Captain B. B. 
Collyer will, in a combination steamship-air- 
plane trip, attempt to round the world in twen- 
ty-three days, has been covered against fire and 
accidental damage by Barber & Baldwin, Inc., 
New York. 


New York Indemnity Appointments 

The New York Indemnity Company, New 
York, announced the appointment of James B. 
Lyon of Bristol, Tenn., as general agent for 
surety business; and the American Insurance 
Agency of Hazleton, Penna., as general agent 
for surety and casualty business. 


Virginia Commissioner to Be on State 
Compensation Board 

RicHMoND, VaA., July 16.—Col. Joseph But- 
ton, State Insurance Commissioner of Virginia, 
has been appointed by the State Corporation 
Commission to act as its representative on the 
governing committee of the Workmens Com- 
pensation Rating Bureau. 


Underwriting Profits and Losses 
(Concluded from page 37) 
surpluses. 

Casualty insurance is a great safeguard in 
this day of the machine. The new hazards 
which have come to the fore with the advent 
of high-powered, complicated machines in all 
walks of life are covered by this adaptable type 
of insurance. The past year has seen the casu- 
alty companies preparing to offer the fullest 
facilities for airplane transportation, a field 
which is going to add immeasurably to their 
premium income. 

Such being the calibre of service it renders, it 
is manifest that casualty insurance needs and 
deserves a fair margin of profit. In order that it 
may continue to meet the needs of business and 
industry as they arise insurance must be placed 
on a paying basis where it will attract necessary 
capital and be in a position set up reserves and 
surplus funds for the further protection of its 
policyholders. 


CONTRACTOR’S LIABILITY 


All Work Incidental to Main Operation Is 
Included Under Compensation Cover 


A decision of Hon. Leonard W. Hatch, 
member of the Industrial Board of the New 
York State Department of Labor, has recently 
been rendered against the Fidelity and Casualty 
Company, New York, on a point of more than 
ordinary interest. 

The Fidelity and Casualty refused to accept 
liability upon the ground, principally, that they 
had insured a contractor doing interior trim, 
whereas the accident occurred while masonry 
work was being done upon a scaffold outside the 
building. The ruling of the Industrial Board 
is that the exterior work is incidental and, 
therefore, within the coverage intended by both 
parties when the policy was written. 


Briefly, the facts of the case are as follows: 
Wolfin & Son, Inc., of 2398 Second avenue, New 
York City, conducts a business of carpentry 
work, principally interior alterations. About 
October 1, 1926, through its broker, Sigfried 
Nassau, of 116 Nassau street, New York City, 
obtained a policy of compensation insurance 
from the Fidelity and Casualty Company, which 
ran for a year. On August 22, 1927, Ambrose 
Warner, employed by Wolfin & Son, Inc., fell 
from a scaffold outside the window of an apart- 
ment in which Wolfin & Son, Inc., were making 
alterations. There was conflict of testimony as 
to the nature of the work being done by War- 
ner at the time of the accident. The Fidelity 
and Casualty denied liability upon the ground 
that masonry was not covered under the form 
of policy. 

At a hearing before the Labor Board on Oc- 
tober 11, 1927, Refereee P. J. McGuire of the 
Labor Department ruled that there was no in- 
surance, and that therefore the employer him- 
self would be compelled to carry the compen- 
sation for the accident involved. When appeal 
was taken from this decision and a new hear- 
ing was ordered before Referee H. V. Lane of 
the Labor Department, the referee again ruled 
“The Fidelity and Casualty Company is ab- 
solved. No coverage.” In other words, con- 
firmed the decision rendered before. Again 
a further hearing was held before Referee H. 
V. Lane on February 28, 1928, and again the 
referee ruled “The ruling of the referee is—pre- 
vious action is confirmed and case to go to final 
adjustment calendar.” An appeal was taken 
from this decision directly to the Appeal De- 
partment of the Industrial Board, and before 
the Hon. Leonard W. Hatch a series of hear- 
ings were held, commencing April 23, 1928, 
which resulted in the decision just rendered 
against the Fidelity & Casualty Company. Dur- 
ing these hearings it developed that on No- 
vember 18th, following the accident, an audit 
was made of the insured’s books, and the cer- 
tificate of audit is as follows: 


Description Esti’ed Actual Earned 
Code of Work Payroll Payroll Rate Prem. 
5437 Carpentry (in- 

Ce ky $1,500 $10,439 2.46 $256.81 
8810 Clerical (office). ..... 1,092 .06 -66 
pe eee 30k 467-33 23.53 
S4G0 FNSTIME ccc vv ces 120 4.71 5.65 

$286.65 


A bill in accordance with this certificate of 
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audit was forwarded to the insured, including 
the masoary item, on December lst. Imme- 
diately thereafter the insured tendered a check 
in payment of this premium to the Fidelity and 
Casualty Company, which was refused, and im- 
mediately thereafter a new bill was given to the 
insured eliminating the masonry item. 

The employer contended that the claimant’s 
work on the scaffold, which was point-up brick 
work in connection with ihe installation of 
wooden window casings, was not strictly mas- 
onry work, and was in any case only incidental 
to the interior trim work which the employee 
was doing. 

Counsel for the insured contended that the 
exterior work was merely incidental to the 
main operation; that the company was estopped 
to deny coverage on masonry items, because a 
bill had been rendered including such an item; 
that it is always within the contemplation of 
both parties that all work incidental to a main 
operation is included under a compensation 
cover. 

Counsel for the Fidelity and Casualty Com- 
pany contended, on the other hand, this was an 
interior job and exterior operations were not 
within the cover; that the bill including the 
masonry item was forwarded by error, and that 
such errors are frequent in the Fidelity and 
Casualty Company; that some of the state- 
ments obtained from witnesses differed from 
the testimony which they gave upon the stand. 

The Board’s decision is as follows: 

“Now I am going to rule on the case right 
now, because I have given quite a bit of study 
to it. All of the argument presented in this 
case is inthe record. I went into technicalities of 
what kind of work Mr. Warner was doing at the 
moment he was injured, just exactly what he 
was doing at that time, and whether that is ex- 
actly within the declarations of that policy; that 
has all been carefully considered. Agreement 
No. 6 in the policy indicates, and I am quoting 
from the policy: ‘This agreement shall apply to 
such injuries so sustained by reason of the busi- 
ness operations described in said Declaration, 
which, for the purpose of this insurance, shall in- 
clude all operations necessary, incident, or appur- 
tenant thereto, or connected therewith, whether 
such operations are conducted at the work 
places defined and described in said Declarations 
or elsewhere in connection with, or in relation 
to, such work places.’ In this case it is carpen- 
ter work, interior trim, which is to ‘include all 
operations necessary, incident, or appurtenant 
thereoi or connected therewith.’ I had the work 
that Mr. Warner was doing and the nature of 
the whole job that was being done very thor- 
oughly described to me in hearings by contrac- 
tors and others on the job, and my ruling is the 
work Mr. Warner was doing comes within ‘op- 
erations necessary, incident, or appurtenant to, 
or connected with’ the interior job, so-called in- 
terior trim work done on that job. I don’t be- 
lieve for one moment that the employer in this 
case had anything else in his head than to cover 
all his employees working on that job, and I 
doubt that the carrier had any other idea, be- 
cause if they did they were issuing a_ policy 
splitting up the employer’s risk, which is con- 
trary to the rating manual rules under which 
these policies are written. In this case I rule 
that the work of Mr. Warner was incidental to 
the work specified in that policy, and it is cov- 
ered by the policy.” 

William Otis Badger, of 75 Fulton street, 
New York City, represented Wolfin & Son, Inc., 
the employer, who succeeded in holding the 
Fidelity and Casualty Company responsible. 
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BAUMES LAW 
Dodd vs. Martin 
New York Court of Appeals 
Decided June 12, 1928 


The Criminal Court has no power to re- 
voke a sentence and accept a plea of a 
lesser crime after the defendant had com- 
menced his sentence where a plea of guilty 
as a first offense had been accepted and 
where prior to the sentence the defendant 
admitted a previous conviction. Further- 
more, under the Baumes Law, if a previous 
conviction is proved or admitted, the trial 
court must sentence defendant as a second 
offender, in conformity with the law, even 
though the indictment does not charge the 
defendant with a previous conviction. 

Those insurance companies financially bene- 
fited by a suppression of crime, a rigid enforce- 
ment of justice and a meting out of punishment 
in criminal cases, will find much to claim their 
interested attention in a recent case decided by 
the New York Court of Appeals. This case 
revolves around an interpretation of the Baumes 
Law, the framing and enactment of which, The 
Spectator furthered by a vigorous campaign two 
years ago. 

It seems that one Fred Taglerine accepted a 
plea of guilty to the crime of burglary in the 
third degree as a first offense and was convicted 
on this plea. Before he was sentenced to Sing 
Sing for a period of two years and six months, 
as a first offender, the court was informed by 
the defendant himself that he had been previ- 
ously convicted of a felony. After the com- 
mencement of the sentence, the district attorney 
filed an information accusing the prisoner of 
such previous conviction. The criminal was 
brought before the court and after ordering the 
original plea of guilty set aside, the county 
judge accepted a plea of guilty to the crime of 
petit larceny and sentenced the prisoner to a 
term of nine months in the county jail. 

The district attorney then obtained an order 
of peremptory mandamus calling for the rein- 
statement of the original plea of guilty and 
further calling for the sentence of the prisoner 
as a second offender under Section 1941 of the 
Penal Law. 

In reviewing the case and in holding that the 
trial court has no discretion but must sentence 
the defendant as a second offender, the New 
York Court of Appeals stated: “After judg- 
ment on a plea of guilty and the beginning of 
the term of imprisonment, the court was without 
jurisdiction to permit the defendant to change 
his plea. (Code Crim. Pro., sec. 337; Penal 
Law, sec. 2188; People ex rel. Woodin vs. 
Ottaway, 247 N. Y., 493). This rule is not 
challenged in this proceeding.” 

“* * * There are three kinds of plea to 
an indictment—guilty, not guilty and former 
conviction or acquittal (Code Crim. Pro., sec. 
332.) A plea may be accepted of guilty to any 


lesser crime than that charged in the indictment 
(Code Crim. Prop., sec. 334). The crime 


charged in the indictment is not lesser or greater 
because the punishment is lesser or greater by 
reason of the presence or absence of prior con- 
victions. It remains the same without regard 
to the past criminal record of the defendant, 
The crime when committed by a first offender, 
is not a ‘lesser crime than that charged in the 
indictment’ when the indictment charges a sec- 
ond offense (Code Crim. Prop. sec. 334, par. 2). 
I find nothing in People vs. Sickles (156 N. Y., 
541) which necessarily holds the contrary. The 
case goes no further than to say that under the 
old law: first, ‘the indictment of the person ac- 
cused of being a second offender must bring the 
case within the statute by setting forth the 
facts depended upon for the imposition of the 
severer punishment prescribed by the Penal 
Law,’ and secondly, that ‘the question for the 
jury to determine is whether the defendant is 
guilty of the present crime described in the in- 
dictment and whether he is the person charged 
therein as having been formerly convicted.’ 
The criminality of the defendant who is a sec- 
ond offender or the grade of his guilt may be 
greater so as to affect the degree of liability to 
punishment, but the crime charged in the indict- 
ment must be established independently of his 
former conviction. The rule was deemed to be 
one of fair play. It rested on no other founda- 
tion. No question of the implied repeal of sec- 
tion 334, paragraph 2, in contravention of Penal 
Law, section 2500, can arise in this connection. 

“In any event Penal Law, section 1942 and 
1943, provides a new method of dealing with 
prior offenders. The crime charged is separated 
from the prior convictions unless the district 
attorney follows the old practice -in drawing the 
indictment and the question is submitted to the 
trial jury. How can the defendant be sentenced 
for felony as a first offense on a plea of guilty 
when he admits to the court before sentence that 
he is a second offender? The trial jury doubt- 
less has power to render an anomalous verdict 
if the issue of identity is presented to it, but the 
court had no such issue before it and was 
powerless to disregard the defendant’s record 
in passing sentence. The Baumes Laws with- 
drew all discretion from the court in such cases. 
In this view of the law the fact that the former 
conviction was known at the time sentence was 
imposed is immaterial (Graham vs. West Vir- 
ginia, 224 U. S., 616). The sentence was illegal 
and proceedings for resentence the inevitable 
consequence. 

“The effect of the new law was doubtless mis- 
understood by the court, district attorney and 
defendant when sentence was passed. This fact 
is to be regretted as an unfortunate but un- 
avoidable result of the interpretation of a new 
law by the lower courts. 

“The executive may relieve the hardship of a 
particular case. We cannot.” 


A burglary, where marks of forcible entry ap- 
peared on the door leading from a public hall- 
way to the insured’s premises but not on the 
outer doors of the entire loft, is covered by a 
policy on stock of merchandise in “second floor 
rear” of a certain loft building, providing that 

felonious entry must be made “through the 
outer doors to the loft known as the second 
floor” of the building, by force and violence, of 
which the marks shall be visible on the “prem- 
ises” at the place of entry. (Schlessel vs. Mass. 

Bonding, 225 N. Y. Supplement 301.) 
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WHAT THE RECENT CASES HOLD 


A misstatement in an application for acci- 
dent insurance, even though material to the risk, 
may not be taken advantage of by the company 
to void its policy where such misstatement is 
due to an error or negligence of its agent and 
not to any bad faith or fraud on the part of the 
person insured. (Murray vs. Preferred Acci- 
dent Insurance Company, Supreme Court of 
Iowa, 216 Northwestern Reporter 702.) 





A health insurance policy providing an indem- 
nity for the insured while he “shall be continu- 
ously confined within the house,” and which in 
another part of said policy provides an indem- 
nity while “he shall not be confined to the house 
but shall be compelled to refrain from perform- 
ing every act of business” shall be interpreted 
so that the indemnity paid the assured will be 
under whichever provision the facts most 
closely apply. (Richardson vs. Interstate Busi- 
ness Men’s Association, Supreme Court of Kan- 
sas, 261 Pacific Reporter 565.) 





In the absence of proof to the contrary, abra- 
sions of unknown origin on the hands of the as- 
sured through which germs entered while he 
was skinning a sheep, resulting in his death, are 
held to have been inflicted by external, violent 
and accidental means within the meaning of an 
accident policy covering death resulting from 
such means. (Carpenter vs. Pacific Mutual 
Life Insurance Company, Supreme Court of 
Washington, 261 Pacific Reporter 792.) 





Where the assured under an automobile lia- 
bility policy attempts to recover against the 
company for the amount of the judgment re- 
covered against him by the claimant for in- 
juries growing out of the accident, the assured 
must show that he has paid the amount of the 
judgment in order to come within that clause of 
the policy which insures him “against actual 
loss sustained by subscriber on account of legal 
liability imposed upon him.” (Tenters vs. Gass 
et al., Supreme Court of Tennessee, 299 South- 
western Reporter 788.) 





A groundless third party suit was started 
against the assured, written notice of which to 
the company under a liability insurance policy 
was not given until after a claim was made 
against insurer. The insurer interposed an an- 
swer in behalf of its assured but before trial 
withdrew from the defense, necessitating the 
employment by the assured of other counsel who 
successfully defended the action. Held, that a 
subsequent action by the insured against the in- 
surer for attorneys’ fees and expenses incurred 
by the employment of other counsel will result 
in a verdict for the plaintiff. (Minn. Electric 
Distributing Co. vs. U. S. Fidelity & Guaranty 
Co., Supreme Court of Minnesota, 216 North- 
western Reporter 784.) 
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Examination Questions for Degree of Chartered 


The first examinations held by the American 
College of Life Underwriters, Pittsburgh, took 
place on June 21, 22 and 23. The examinations, 
prepared under the direction of Dr. S. S. 
Huebner, Dean of the College, were quite com- 
prehensive and should challenge the best type 
of underwriters in the country. 

Examination centers were established at uni- 
versities and colleges, located in California, 
Washington, Minnesota, Indiana, Texas, Ohio, 
Nebraska, Oklahoma, Pennsylvania, New York, 
Michigan, and Massachusetts. Additional cen- 
ters will be established if the need arises. 

It is expected that the second examinations 
will be held in December of this year. 

Believing that the questions given in the 
examinations will be of interest to life insur- 
ance men generally, as well as to those consider- 
ing the establishment of life insurance courses, 
THE Spectator gives them in full as follows: 


I. Lire Insurance FUNDAMENTALS 

(a) Economics of Life Insurance. 

1. Give seven (7) specific uses of life insur- 
ance for the individual policyholder. 

2. What is a trust company? What are the 
beneficial results of trust company and life in- 
surance company co-operation ? 

3. Explain the various ways in which life in- 
surance proves helpful in connection with the 
settlement of estates. 

4. State the economic advantages of life an- 
nuities. 

5. Define so-called “partnership life insur- 
ance,” and explain briefly the economic advan- 
tages derived therefrom. 

(b) Principles and Practices. 

1. a. What objections are customarily raised 
against term life insurance policies? 

b. What is meant by a convertible term 
policy and explain the reasons for the inclusion 
of the convertible feature. 

2. Contrast ordinary life insurance and en- 
dowment insurance, pointing out the differences 
in purpose and scope of the two types of con- 
tracts. 

3. From the following data calculate the net 
annual level premium on a $1000 five-year term 
policy, written at age 25: 


Number Living Number Dying 


at Beginning of Durin 
Age Designated Year Designated Year 
FS Se ae re ree Re re f 718 
LORE nls cena 88,314 718 
Fh. AIO ee 87,596 718 
FE pa en ee eee oe 86,878 718 
DRS ence cent oaee 86,160 719 


American Experience 3 per cent. 
; Present values of $1 at 3 per cent due as fol- 
ows: 


PE OAM Sih harhiet a sorbet Re ewe 0.970874 
EVOAED So ediciones Ruesee aed 0.942596 
OAM oo oa cctore wa ae Bis cee ase 0.915142 
Me CAEE octet anes cana tee en 0.888487 
Le a ey oe ai ek 0.862609 


Life Underwriter 


4. a. What is the meaning of the term “Non- 
Forfeiture Privileges.” Explain such provisions. 

b. What is meant when a company is re- 
ferred to as a “Legal Reserve Company” ? 

c. What is the nature of a life insurance 
dividend and what disposition may the policy- 
holder make of such dividends when payable? 
Which of these is most expedient to him under 
ordinary circumstances and why? 


II. Lire INsurANcE SALESMANSHIP 

(a) Principles of Salesmanship. 

(Answer 5 questions.) 

1. Discuss the pre-approach. 

2. Discuss the approach. 

a. Give an example by dialogue of your 
favorite approach. 

3. Discuss the use of “associated interests” 
in managing the interview. 

4. Name six standard objections and your 
method of meeting those objections. 

5. Discuss “testing for the close.” 

a. Give three examples. 

(b) Psychology of Life Insurance Sales- 
manship. 

*(Answer 5 questions.) 

1. In discussing attention, Overstreet refers 
to a “Putting-It-Up-To-You Technique.” What 
are the advantages of such a method over an 
expository one? 

2. Overstreet says: “No appeal to a reason 
that is not also an appeal to a want is ever 
effective.” Discuss fully the meaning of this 
quotation. 

3. What are the essential things to remem- 
ber in trying to give your prospect a vivid 
imaginative picture? 

4. In his chapter on Psychology of Speaking, 
Overstreet emphasized: voice, mannerisms, and 
monotony. Discuss these. 

5. Overstreet says that to change a person 
we must change a particular system of habits. 
Discuss the meaning of this statement. ; 

6. What factors does Overstreet emphasize 
in his chapter on Diagnosing the Public? How 
would the intensifying of the following social 
habits increase interest in life insurance: child 
welfare, higher education, personal hygiene, 
thrift? 

7. Discuss the technique of humor and the 
importance of this subject to the salesman? 


III. GeneraL EpucatTIon 

(a) English. 

Write an essay of 800 to 1000 words on any 
one of the following subjects: 

1. Life insurance as an investment. 

2. Life insurance as a means of creating 
and maintaining business credit. 

3. Life insurance as a means of creating 
personal estates through systematic thrift. 

(The essay will be graded on the basis of 
all factors éssential to the writing of good Eng- 
lish.) 

(b) Economics. 

1. Enumerate the factors that tend to fix 


prices, and explain each briefly with a view 
to making its significance clear. 


*In future examinations, questions will not refer to 
any one authority. 
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2. Define “Production.” Outline the several 
fundamental factors that co-operate in the work 
of production. : 

3. a. Define “Monopoly,” and state the causes 
of monopolies. 

b. What is meant by “Monopoly Price”? 
Can the monopolist charge any excessive price 
he pleases? Explain fully. 

4. Define “Interest,” and explain how it is 
possible and why it must be paid. 

(c) Sociology. 

(Answer 5 questions.) 

1. a. What interest has the life insurance 
company in prolonging the lives of its policy- 
holders ? 

b. What forms of health work have life 
insurance companies undertaken in this country? 

c. How do you account for the greater 
longevity of annuitants than insured lives? 

2. Discuss briefly how life insurance helps 
women to attain an independent status in pres- 
ent-day society. 

3. a. Why should parents guarantee the 
higher education of their children through the 
medium of life insurance? 

b. Discuss briefly what is meant by “educa- 
tional insurance.” 

c. Enumerate the advantages of leaving 
charitable bequests through life insurance. 

4. a. What are the essentials of a success- 
ful savings program? 

b. How do the assets of life insurance com- 
panies compare with those of building and loan 
associations, savings banks and new security 
issues? 

c. Why is thrift necessary in a country as 
wealthy as the United States? 

b. Are life insurance assets growing faster 
of life insurance company investments? 

5. a. What is meant by the social significance 
of life insurance company investments? 

b. Are life insurance assets growing aster 
or more slowly than the national wealth. 

6. a. Briefly discuss the justice or injustice 
of life insurance premium taxation. 

b. Enumerate the kinds of special insurance 
taxes and briefly explain each. 


IV. CommerciaL Law 

(Answer any 10 questions.) 

1. Explain briefly each of the elements 
necessary to a contract. 

2. In connection with the discharge of con- 
tracts by bankruptcy, explain two of the fol- 
lowing: 

(a) The method of procedure to be ollowed 
by the creditor to obtain a share of his debtor’s 
estate. 

(b) The exemptions allowed to bankrupts. 

(c) The management of a bankrupt’s estate. 

3. Explain (a) the agent’s obligations to his 
principal, and (b) the principal’s obligations to 
his agent. 

4. Outline the steps necessary for the for- 
mation of a ‘business partnership. 

5. Outline the rights and obligations of a 
partner to his fellow partners in the business 


firm. 
(Concluded on page 46) 
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ly Premium plan. 


0. G L. BUILDING 


Same Rates for Males and Females. 


Males and Females alike. 


of CHICAGO, ILL. 


B. R. NUESKE, President 





A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Double Indemnity and Monthly Disability Income features for | 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., [ll., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincv and Wells Street, right in the heart of Chicago’s Financial District. 


Participating and Non-Participating Policies. 
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WHAT ABOUT YOUR 
OWN OLD MAN? 


The old man your prospect will become is one 
of your best selling talks. 

| Are you looking well to your OWN old age— 
ki or are you still a sub-agent, drawing down the 
commissions of an apprentice? 














To the ambitious advancement is imperative, and 
seldom waits on opportunity. No need to wait, when 
our plan provides an absolute agreement whereby 
you can 

Build and Manage Your Own Business 
in any one of many prosperous sections of Louisiana, 


Texas, Arkansas, Oklahoma and Alabama. 


Write in Strict Confidence, 
Naming Territory Desired. 


| IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 
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Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Somme ere | mentee eer eee ee Se 
Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
et you. Usethe coupon 

! 





You may send me literature describing the Life Insur- 
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Build Business by Telling Prospects What 
Men of their Age Are Buying 


The very first step in putting across a sale of 
life insurance is, of course, to arouse the inter- 
est of the prospect. Once the interest of the 
prospect has been really aroused it is a com- 
paratively easy proposition for the clever sales- 
man to get the prospect’s signature on the dotted 
line. 

But how get the interest of the prospect? 
That’s the question. So many prospects now- 
days have been approached time and again by 
insurance salesmen and have had all kinds of 
approaches tried out on them, and have become 
so afflicted with ennui as the result, that their 
first reaction to the approach of another insur- 
ance salesmen is, often, a desire to edge the 
salesmen outside as quickly as possible. So 
many new methods of approach have been tried 
out by various life insurance salesme1 that it 
seems as though there can hardly be anything 
left that is at once novel, interesting and logical. 


By Frank H. WILLIAMS 


Some salesmen have found a method of in- 
teresting prospects which can, no doubt, be used 
with equally good results by other life insurance 
agents. 


How It Is Done 

This method is simplicity itself. The sales- 
man calls on a prospect and, after introducing 
himself says something like this, quite frankly: 

“I know that the best way to make a sale 
to you is by tackling you from a different 
angle than you have been tackled before and by 
interesting you instead of boring you. 

“I believe I have that different angle. I ke- 
lieve I can interest you instead of boring you. 

“You are approximately forty-two years old, 
I’d say. So, naturally, you are interested in 
what other men of the same age as yourself 
are doing. It is always the case that a man is 
interested in other men of the same age as him- 





REAL PROGRESS 








Increase in New Business 
1927 Over 1926 | 


43.44% 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 Broadway, New York 


Thomas E. Lovejoy, President 








self. He likes to compare himself with these 
other men and see how they are doing as com- 
pared with what he, himself, is doing. He 
likes to know what other men of the same age 
as himself are doing in the way of buying in- 
surance. And all that sort of thing. 

“Well. I’m going to give you some informa- 
tion of that sort. I’ve gone over a number of 
my polic‘es and I've picked out some of the 
policies bought by men of the same age as your- 
self at various times. And I’ve also put down 
some information about the financial conditions 
of the men at the time they bought their poli- 
cies and information regarding the things the 
men were planning to do with their policies, 
and so on. 

“Also, I’ve put down the present condition 
of some of the men who bought policies from 
me at the age of forty-two a number of years 
ago. I know you will be interested in this be- 
cause, while you will probably do a lot better 
than most men, you will find it interesting to 
know what later happens to the average man 
who buys a policy from me at the age of forty- 
two. 

“Of course,” the salesman goes on, “I can’t 
give you the names and addresses of all the 
men I’m going to tell you about. That would 
hardly be fair to them. But I am going to give 
you complete information about them other- 
wise.” 

Sizes oF Poticiés 

Then the salesman goes on to present some 
of this information in as interesting a manner 
as possible. He starts his information by tell- 
ing about the sizes of policies purchased from 
him by various men at the age of forty-two and 
he tells about the financial conditions of these 
men at the time they made their purchases. 

Then he tells about the present condition of 
some of these men who bought policies from 
his some considerable number of years ago. He 
talks in this way about them: 

“I know you'll be interested in Mr. A. He 
was the first man of forty-two years of age 
to buy a policy from me. That was fifteen 
years ago. At the time of selling him his pol- 
icy I tried to get him to buy a $15,000 policy 
from me but I could get him to buy only a 
$4000 policy, although that was the only in- 
surance of any kind he was carrying. It was 
a mighty hard job, too, getting him to buy that 
much insurance. 

“Well, fifteen years went by. That would 
make Mr. A. fifty-seven years old this year. 
But he died last before the 
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THE SERVICE LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 
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THECOLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 





Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 





Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 


Communicate at once with 
Agency Department 
77 Franklin Street, 


Boston, Mass. 














Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania ————- Founded 1865 ° 


Since premiums were much reduced January 1, 
1927 the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 
1928, shows on the average a greatly reduced 
cost to the policyholder, which should enable 
the Provident agent still further to increase 
his production and the size of the policy sold. 











Three strong companies providing 
dependable insurance in Fire and 
Allied Lines and in Casualty and 


Surety Protection 


“ETNA INSURANCE COMPANY 


THE WORLD FIRE AND MARINE 
INSURANCE COMPANY 


THE CENTURY 
INDEMNITY 
COMPANY 


HARTFORD, CONNECTICUT 
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SOMETHING BRAND NEW!. 





A Complete Encyclopedia of 
NEW YORK 


INSURANCE LAW 
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Y $30. 

Outstanding Features 
1. Complete 5. Annotated 


Contains all Insurance Laws, 
laws which in any way pertain 
to insurance, and forms in use 
by insurance companies. 


2. Always-to-date 


The cumulative supplements 
keep the set alive.and authori- 
tative. 


3. Carefully Tidexed 


Each volume is carefully in- 
dexed and a complete general 
index is contained in volume 6. 


4. Compact 


Each phase of insurance is 
included in a separate volume. 


In many cases the annotations 
amount to a monograph on 
the section treated, 


6. Convenient 


The volumes are made in con- 
venient form, semi-flexible, 
and are easily carried. 


7. Perpetual 


New editions will not be neces- 
sary for a good many years 
due to the cumulative supple- 
ments keeping the work-to- 
date. 


CONTENTS 


VoLtumME 1. GENERAL PROVISIONS. 
Vo.uve 2. LIFE, HEALTH AND CASUALTY INSURANCE; TITLE 
AND CREDIT GUARANTY INSURANCE. Life, Health and Casualty 


Insurance Corporations. Title 


Credit Guaranty Insurance Corporations. 


Mutual Employers’ Liability and Workmen's Compensation Insurance Cor- 
rations. etirement Systems or Pensions. Mutual Automobile Casualty 


nsurance Corporations. 


VOLUME io FIRE AND MARINE INSURANCE. Fire Insurance Cor- 
a 


porations. 


rine Insurance Corporations. Cooperative Fire Insurance Cor- 


——. Lloyds and Inter-Insurers. Mutual Automobile Fire Insurance 


rporations. 


Vo_tuME 4. FRATERNAL AND OTHER BENEFIT SOCIETIES; LAWS 
REPEALED. Life or Conant lusurance Corporations upon the re 


Assessment Plan. Employees 


lutual Benefit Association. Fraterna 


Benefit 


Societies. Corporations for Insurance of Domestic Animals. Laws Repealed; 


Construction; When to Take Effect. 


Votume 5. MISCELLANEOUS LAWS RELATING TO INSURANCE 
nee 6. FORMS, REGULATIONS, INSTRUCTIONS. GENERAL 
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expiration of his policy—he had bought a twen- 
ty-year endowment policy from me. 

“And at the time of his death the $4000 in- 
surance was all the insurance he had although 
I had tried repeatedly, in the meantime, to get 
him to buy more. 

“Mr. A. hadn’t done as well in the years 
after buying the policy from me as he had a 
right to expect, judging from the way he was 
going at the age of forty-two. I believe the 
main trouble with him was that he didn’t have 
enough payments to make and so had too much 
spending money on hand al! the time. In other 
words, he wasn’t buying a house and lot on 
the installment plan; he wasn’t buying very 
much insurance and he wasn’t saving anything 
in these ways from month to month. So, since 
he was a natural born spender, he just. natu- 
rally spent what he made from month to month. 
The result of this spending was that when the 
time came when he had a chance for buying 
into the firm he just couldn’t get the money to- 
gether and so he lost out on the biggest oppor- 
tunity of his life.. Then, some years later, when 
new people had bought all the stock of the com- 
pany where he was employed, he was edged 
out of his job. He wouldn’t' have been put out 
of his job if he’d only bought some stock in 
the company. And if he’d had a big insur- 
ance policy on which he had made his pay- 
ments all the time, as he could have done easily 
enough, he could have borrowed the necessary 
money for buying the stock. 

“Well, that was the condition of affairs with 
Mr. A. about four years ago when he lost his 
job. He was too old, then, to get another good 





job and he had to take a poorer job at less 
salary. Then he lost this and couldn’t get an- 
other and he became despondent and his break- 
down in health came as the direct result of this 
despondency and the fact that he had nothing 
to do to keep him busy. 

“With the break-down in health and the fact 
that he had no money saved up, he was forced 
to borrow on his insurance policy. He first 
borrowed $1000. Then, next, he borrowed every 
cent that he could get on it. 

“So when poor Mr. A. died his widow found 
that all he had left her was an insurance pol- 
icy with a lot of loans against it and from 
which she realized only a few hundred dollars. 

Wuat Micut Have Happenep 

“Of course I may be entirely mistaken but 
it is my opinion that if Mr. A. had taken my 
advice when he was forty-two years of age 
and if he had bought the $15.000 insurance pol- 
icy I wanted to sell him and which he could 
very easily have swung, he’d be living to-day 
instead of dead and he would be happy and 
successful instead of having become down and 
out as he did in the last years of his life. 

“That’s interesting, isn’t it? 

“And doesn’t it make you wonder what will 
happen to you in the next fifteen years? 

“And, also, doesn’t it make you wonder what 
sort of a suggestion I am going to make to 
you for the purchase of life insurance?” 

Then from this point the life insurance sales- 
man swings into a specific recommendation to 
the prospect for buying a certain definite amount 
of insurance and using it in a certain definite 
way. 





All of which is extremely helpful to the 
salesman in putting across many sales that, 
otherwise, might have been lost for the simple 
reason that the salesman failed to get the in- 
terest of the prospect right at the start of the 
interview. 

To get this sort of data together calls for 
only a little work of preparing file cards in- 
dexed according to the ages of insurance pur- 
chasers and then listing in this file the infor- 
mation, outlined above about each prospect. 

Use this method, Mr. Salesman. It may be 
of distinct help to you, too. 





June Was Big Month With Equitable of 
Iowa 

June was an outstanding month in the produc- 
tion history of the Equitable Life Insurance 
Company of Iowa. Several months have ex- 
ceeded the paid-for total, but this was the 
largest June business ever secured. The agency 
force of the company, for the twenty-ninth con- 
secutive month, showed a gain over the corre- 
sponding month of the previous year and paid 
for $9,287,389 of new business, which was a gain 
over the $9,281,598 paid-for in June, 1927. 


John Hancock Appoints Edwin R. Erickson 
/ at St. Paul 

The John Hancock Mutual Life 
Company recently announced the appo!ntment 
of Edwin R. Erickson as general agent at St. 
Paul, Minn., as of July 16, 1928. 

Mr. Erickson is now agency supervisor at the 
John Hancock agency in Decatur, II. 
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Biggest February in our history 
Biggest March in our history 


Biggest April in our history 


! April set a triple mark—the production of 
written, issued and paid-for business being un- 
equalled for that month in any previous year 
in our sixty-eight. 
ness over the same three months in 1927 totals 


THE GuaRDIAN LIFE INSURANCE Co. 


‘The Company that Guards and Serves’’ 
50 UNION SQUARE 


Business Is Good 
With Guardian Agents 


‘THE past three months have resulted in an 
unbroken string of record months for The 
Guardian in paid-for business. 


FEBRUARY, 1928 | 
MARCH, 1928 


APRIL, 1928 


The gain in paid-for busi- 
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NEW YORK CITY 
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SUPERIOR 
SERVICE! 


The word SERVICE in its true sense, 
is the keynote constantly sounded 
throughout this rapidly growing or- 


ganization. 


Let us prove that our SERVICE is 
SUPERIOR by placing your next 
Bond with the 


DETROIT FIDELITY AND 
SURETY COMPANY 


HOMER H. McKEE, President 


DETROIT, MICHIGAN 








An Extract From 
Best's 1928 Reports— 


“This Company [Northwestern National Life, Minneap- 
olis] is jointly controlled by its policyholders and shareholders. 
The directorate is composed of prominent business men of 
the Northwest, leaders in the financial, commercial, and in- 
dustrial world, who actively direct the affairs of the Company 
through an executive committee composed of six of its mem- 
bers. . . . It has had a very rapid, yet conservative 
growth. Its surplus is ample. The expense of management 
and the cost of new business is low. ‘The mortality rate is 
very favorable. Its investments are diversified and yield a 
very good return. Death claims are promptly paid. 
Net cost under its participating policies is very low. 

*Our general rating of this company is ‘excellent’ 

“Dividends on the stock are limited to the interest on the 
capital and the profits derived from non-participating business. 
No surplus derived from participating business paid to share- 
holds. . . . ‘Thesere provisions are all praiseworthy and 
very fair " —Best’s Life Insurance Reports, New York, 1928. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O.J. ARNOLD, parswexr 
Minneapolis Minn. 


STRONG ‘LIBERAL 


The Company combining with all the advantages of mutuality, 
the benefits of a substantial capital. 


*Highest rating awarded. 
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Field Annuals 


Insurance Directories 
| for 


Tennessee 
North Carolina 


*Greater New York 
+New York State 


New Jersey South Carolina 
Kentucky Virginia 


| Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 





>, 0. BOX 617 LOUISVILLE, KY. 
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Another ATLANTIC 
Advantage! 


Rated as “Excellent” by 
A. M. Best and Company 


Honestly It’s the Best Policy 


Atlantic Life Insurance 
Company 


Richmond, Virginia 
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‘FIRE AND LIFE 


At 
ge ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 





















ACACIA 


An Institution—Not a Commercial Company 


Insurance in Force........... Over $275,000,000 
NS ek ge te i ee Over $25,000,000 
Ideal Agents Month- 


ly Income Contract 
LOW NET COST REAL SERVICE 


Acacia Mutual Life Association 


WILLIAM MONTGOMERY, President 
Washington, D C. 
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AUTOS BEAT FIREARMS AS 
DEATH CAUSE 


Metropolitan Life’s Survey Reveals 
Data 








$670,000 PAID ON 10,000 ACCIDENTS IN 
1927 





Only 15 Claims Resulted from Gunshot 
Wounds, Company’s Figures Show 

The reckless use of firearms is on the wane 
in this country, in the light of statistics com- 
piled by the Metropolitan Life Insurance Com- 
pany, New York, which lists them as the least 
dangerous cause of personal accidents in 1927. 
Of $670,000 paid on 10,000 personal accident 
claims, only fifteen, for a total of $3935, re- 
sulted from gunshot wounds. 

In contrast with the firearms’ figures, the in- 
juries resulting from automobile accidents stand 
out sharply, with 1656 claims paid for a total 
of approximately $140,000, or 21 per cent of the 
total accident claim disbursements. The com- 
pany paid $77,350 on 803 claims for injuries re- 
sulting from automobile collisions; injuries from 
cranking motors resulted in 334 claims for $21,- 
690; while skidding was responsible for 272 in- 
juries for which the company paid $28,260. 

Thirty-one persons were injured as a result 
of slipping in the bathtub; eight were hurt while 
getting in or out of bed; 603 fell up or down 
stairs, and fourteen fell from animals. 

The 134 claims paid as a result of persons 
bumping into each other exceeded all those re- 
sulting from railway car, motorcycle, street 
railway, elevated, subway and boat collisions, 
while 748 persons were injured by flying or fall- 
ing objects, 100 persons were kicked or bitten 
by animals, and 31 were bitten by insects, birds 
and reptiles. 

The company paid out $92,000 to 1137 pedes- 
trians hurt in streets and roads; $54,000 as a 
result of 920 injuries in homes and $188,000 to 
persons injured in buildings of all sorts, other 
than homes. 

Claims paid as a result of such athletic activi- 
ties as running and jumping totaled fifteen; 
bathing at the beaches accounted for 128 acci- 
dents, while 184 persons were injured playing 
baseball, 49 playing basketball, eight while box- 
ing, 18 bowling, 19 fishing, 46 playing football, 
34 playing golf and thirteen while dancing. 








Concrete facts speak louder than words. 
with two children. 
His income is $5,000 a year. 
surance? Ten per cent? 
What do they get for their $600? 


in a trust settlement as to produce $100 a mont. 


of $30,000 tol eave for his family. 








JOHN HANCOCK SERIES 


WHAT PRICE INCOME 
How Much Should I Lay Aside for Life Insurance? 


HIS is a question more frequently asked the life underwriter than any other. 
income can a young man put into life insurance premiums, especially if he is married? 
Here is the actual program of a young man, 28, married, 


What would you consider a fair proportion of this income to spend for life in- 


Actually in this case the annual premiums amount to about $600, leaving a balance of $4,400 of the income 
for the support of the family, an easy proposition for ambitious young parents looking into the future. 


Total life insurance of $30,000,—$5,000 to be gm in cash in case of the husband’s death, the rest so arranged 
income for the wife durin 

| Do you not think this young man has done well for himself and his family? 

Surely he has laid out his life very successfully, with a fair income for present living expenses and an estate 


He might struggle for years to obtain such a result in other ways, and then fail of his goal, in the meantime 
missing the best there is in life, including the contented enjoyment of his income and his family. 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 
—_—__———  SIXTY-FIFTH YEAR OF BUSINESS 





What proportion of his 


her lifetime. 

















Anent Rare and Valuable Books 


Among the books carried in stock by The 
Spectator Company are some.which are rare 
and out of print. One book, “A Treatise on Life 
Assurance,” by George Farren, is 105 years old 
although its excellent conditions belies its antiq- 
uity. In those days it was unthinkable, in 
Great Britain, to publish a book without the 
endorsement of a patron—readers of Boswell’s 
Life of Samuel Johnson will recall the famous 
exchange of letters between the great lexico- 
grapher and Lord Chesterfield who refused 
Johnson, to His Lordship’s subsequent sorrow, 
the privilege of dedicating his book to him. Mr. 
Farren’s patron was Earl Eldon, then Lord 
High Chancellor of Great Britain. The book 
treats of the principles of life assurance in gen- 
eral and contains a lengthy appendix of cases. 
Of particular interest to the scholar is the Latin 
quotation from the Justinian Pandect, which re- 
lates to the laws of inheritance now applicable 
to life insurance. 

In “A Treatise on Life and Fire Assurance,” 
by James Henry James, published in 1851, this 
tribute to the insurance agent occurs: “Upon 
their zeal, discretion and capability of express- 
ing the true principles of Assurance, the exten- 
sion of business in a right direction chiefly 
rests. Indeed, we know no position more likely 
to test the qualifications of an individual than 
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Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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‘hat of an agent, calling forth, as it does, no 
ordinary exercise of untiring activity and sound 
discrimination.” This book is replete with 
worked-out examples of annuities and valua- 
tions. 

“A Practical Introduction to Life and Fire 
Assurance,” by Thomas Millar of Edinburgh, 
published in 1841, is another rare and interesting 
volume on The Spectator Company’s shelves. 
Inquiries from collectors and students in re- 
gard to these works are cordially invited. 


Dr. Frederick L. Hoffman Honored by San 
Diego Aero Interests 

Dr. Frederick L. Hoffman, consulting statis- 
tician of the Prudential Insurance Company of 
America, Newark, was the guest of honor re- 
cently at a luncheon given in the Golden Lion 
Tavern, San Diego, by the local chapter of the 
National Aeronautical Association and the avia- 
tion committee of the Chamber of Commerce 
in that city. Dr. Hoffman was thus recognized 
because of his activities in making a survey 
of air travel in the United States and Europe. 

Dr. Hoffman is now engaged in another in- 
vestigation of aviation hazards. 
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Examination Questions for Degree of 
Chartered Life Underwriter 
(Concluded from page 39) 


6. Outline the steps necessary for the for- 
mation of a corporation. 

7. Explain briefly the powers of a corpora- 
tion. 

8. Outline the principal rights and liabilities 
of stockholders in a corporation. 

9. As regards a mortgage of realty, explain 
briefly : 

(a) The obligations of the mortgagor to the 
mortgagee. 

(b) The obligations of the mortgagee to the 
mortgagor. 

10. Name the parties to a suretyship con- 
tract, and as regards each such party outline 
his essential duties to the other parties. 

11. Outline the duties of executors and ad- 
ministrators of decedents’ estates. 


V. FINANCE 


(Answer any 10 questions.) 

1. State the following: 

(a) Advantages and disadvantages of the 
business partnership as compared with individ- 
ual proprietorship. 

(b) Advantages and disadvantages of the 
business corporation as compared with the busi- 
ness partnership. 

(c) Advantages and disadvantages of the 
business trust as compared with the corpora- 


tion. 

2. Classify the essential features differentiat- 
ing various classes of preferred stock. 

3. Explain the different methods of market- 
ing new securities that are employed by cor- 
porations to obtain new cap‘tal funds. 

4. From the standpoiat of the merchant’s 
needs, what are the general classes of credit? 
Define and describe each briefly. 

5. What advantages have accrued to business 
men, from a credit standpoint, by virtue of the 








Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 
Write for territory to 
Agency Superintendent 
Illinois Bankers Life Association 


Monmouth, Illinois 




















Federal Reserve System as contrasted with the 
old National Banking System. 

6. Summarize the advantages of the Fed- 
-~ Bankruptcy Act over State insolvency 
aws. 

7. State and illustrate the basic economic 
functions of a commercial bank. 

8. Outline the principles of procedure fol- 
lowed by commercial banks, when financing 
business men, in determining the amount of 
credit that may safely be extended. 

9. Explain the fundamental services of an 
investment bank. 

10. As compared with individual trustees, 
stat the advantages of having a trust com- 
pany administer individual trusts. 

11. Classify the major groups of securities 
(according to the source of issue. such as the 
United States Government, etc.) that constitute 
the American field of investment, and with re- 
spect to each of the above groups, state any 
special advantages or disadvantages that may 
exist. 

12. Enumerate the fundamental causes of 
stock and bond price movements, explaining 
each sufficiently to make its s‘gnificance clear. 

13. Explain the extent to which stock and 
bond prices fluctuate during the so-called stock 
and bond cycle. 





CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


'f so—We want you with us right now 
as a District or General Agent 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 
Superintendent of Agencies 


INCOME GUARANTY COMPANY 


South Bend, Indiana 
Drawer 422 




















RAPID PROGRESS 





The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 














NEW PRODUCTION RECORD 
Arthur Ward, Chicago, Gets 275 Applica- 
tions in a Day 

Cuicaco, ILt., July 15.—Arthur Ward, who 
is associated with the Louis J. Fohr Agency of 
the Connecticut Mutual Life, set a new world’s 
record here recently when he signed 275 ap- 
plications for life insurance in one day, the 
former record of 262 applications was held by 
Jack Warshauer of Brooklyn, N. Y., and it 
stood for fifteen months. 

Mr. Ward devoted about three weeks’ pre- 
liminary work to the campaign. He had writ- 
ten insurance on the lives of most of the ap- 
plicants previously and, when he outlined his 
ambition to set a new world’s records, he 
arranged for them to meet him in groups at 
strategic points. He started his work at 6 a.m. 
and comleted the round by midnight. Wray 
Atdenderfer, who is associated with Mr. Ward 
in managing the south side branch of the Fohr 
Agency, was the official chauffeur. 


Life’s June Mortgage Loans 
Totaled $7,409,289 

During June, the finance committee of the 
Equitable Life Assurance Society of the United 
States, New York, authorized mortgage loans 
in the amount of $7,409,289, of which $6,267,300 
represented city loans and $1,141,989 farm loans. 

There were 1074 city loaus on residences and 
apartments accommodating 1569 families and 13 
loans on business properties distributed in vari- 
ous cities throughout the country. 


Equitable 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$5.337.313.74 on Deposit with the 
Indiana Insurance Department 


$680,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 


NPW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
QUARANTEED SETTLEMENTS. | 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TRBXAS, 1OWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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NOW IS THE TIME 


To make an agency connection with the | 


INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 

















Celebrating its Twenty-fifth Year. 
Wonderful Prize offers and Home-Coming. 
Special Commercial and Monthly Policies to mark 
celebration year. 

Write Home Office for liberal contracts. 
Available territory in thirty-five states for men of pro- 
duction ability. 


SE 

















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 











DISTRICT MANAGERS WANTED 


We have a few openings in’ West 
Virginia available to men who can 
qualify as organizers and personal 
producers. 

Direct Home Office contracts with 
top commissions and renewals. 


Openings at 
CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F, A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 
ORGANIZED 1901 


Largest Organization of its Kind in America 





























GRAND RAPIDS LABEL CO. 


GRAND RAPIDS. 


MICH. LABE 
FOR FOLDER 


SHOWING ELABORATE DISPLAY 








THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Total Funds over $24,000,000 
Benefits Paid since Organization Over 36,000,000 


For further information write to 
THE INTERNATIONAL HEADQUARTERS 


W. B. A. Building . Port Huron, Michigan 
Miss Bina M. West Miss Frances D. Partridge 











She 
Company @ 
of 
Co-operation 


J.J Shambaugh 


President. 


oO a 
Des Moines Life & Annuity Co. 


s Moines. lowa. 


United Effort 
Always Wins 


Realizing that two, working together, can 
accomplish more than a single individual— 
the Des Moines Life & Annuity Company have 
made co-operation with its agents a major 
feature in its plan of production. 


Interested? Write for openings! 

















STATE MUTUAL LIFE ASSURANCE CO. 


of Worcester, Mass. 
Incorporated 1844 


Service to Agents 
Liberal Policy Contracts 
A Low Net Cost Record 


AN IMPROVED DIVIDEND SCALE FOR 1928 
THE SIXTH INCREASE IN EIGHT YEARS 














Supreme President Supreme Secretary 








MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT Practical insurance men of long experience 
and conspicuous success. 


THE COMPANY 


THE TERRITORY MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 

















INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 
LIFE, HEALTH, and ACCIDENT INSURANCE 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 
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EMPLOYERS INDEMNITY CORPORATION: 


E. G. TRIMBLE, President 


CASUALTY REINSURANCE 


AND 


EXCESS INSURANCE EXCLUSIVELY 


HOME OFFICE: KANSAS CITY 


CHICAGO OFFICE 
166 West Jackson Blvd. 


NEW YORK OFFICE 
85 John Street 


























Years of Life Insur- 
ance Ideals and Service 


| 


Pe ee IDEAL became u reality when, on February 
Ist, 1843, “Tue MuruaL Lire oF NEw YorK” 
issued its first policy. The business of life insurance 
on the mutual plan started in America then and 
there. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Mutua. Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MutTuaL LiFe has an outstanding 
record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


GEORGE K. SARGENT 
2nd Vice-President and Manager of Agencies 


New York, N. Y. 


DAVID F. HOUSTON 
President 


34 Nassau Street 




















CASUALTY SURETY 





of BUFFALO, N. Y. 
(A New York State Stock Company) 


Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 
Bonds. 


ACCIDENT CONTRACT BONDS 
AUTOMOBILE $1,700,000 FIDELITY BONDS 
BURGEARY Surplus to JUDICIAL BONDS 
LIABILITY policyholders. LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 


WORKMEN’S COMPENSATION MISCELLANEOUS BONDS 


AGENCIES OPEN IN THE FOLLOWING 


STATES 
DELAWARE NEW HAMPSHIRE 
OHIO NEW JERSEY 
MARYLAND NEW YORK 
MASSACHUSETTS _ RHODE ISLAND 


VERMONT 
































